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STRICT SUPERVISION 
OF RATES SOUGHT IN 
MICHIGAN FIRE BILL 


Abolition of State Anti-Discrimination 
Commission Provided For; Com- 
missioner All-Powerful 





BACKED BY ADMINISTRATION 


No Deviation From Established Rates 
Could Be Made Without Approval 
of the Commissioner 
Lansing, Jan. 17.—A bill introduced 
in the Senate of the Michigan Legisla- 
ture today would amend the present 
law relating to fire rating bureaus so 
that the state would have strict super- 
vision of the activities of the bureau, 
compel the licensing of rating bureaus 
and fire rates, and make the insurance 
commissioner supreme by abolishing 
the state anti-discrimination commis- 

sion. 

The measure is a strictly adminis- 
tration bill and unless the unexpected 
happens probably will pass both the 
House and Senate in practically the 
same form as drawn and introduced. 

The bill will give the present law 
the necessary “teeth” to make it really 
effective, according to a state official 
discussing the measure. 

Summary of the Bill 

The bill introduced in the Michigan 
Legislature to-day provides for: 

1—Strict supervision of all fire rat- 
ings, 

2—Abolition of the state anti-dis- 
crimination commission, and 

38—Makes the insurance commission- 
er all-powerful, superseding the pres- 
ent anti-discrimination commission. 


4—Would make it necessary for the 
Michigan Advisory Board to change its 
personnel so that a majority of the 
members of the board would be resi- 
dents of Michigan. (Two of seven are 
how residents). 

5—Provides for licensing rating bu- 
teaus and raters. A license for a bu- 
Teau would cost $250 per year, with 
$50 additional for each branch main- 
tained within the state, and $25 per 
year for a fire raters license. 

6—Operating a rating bureau or 
Working as a fire rater in the state 


(Continued on page 27) 





es 





y THES 
VAUVIN 


AGENCY 
i ciiiahchiaianiiiiicial 

















a vp ene 
a a 








The countless benefits of insurance to 
the public are reflected in its marvel- 
ous growth. To capably meet future 
demands an organization must be 
keenly alive to its responsibilities, one 
of the greatest of which lies in the 
quality of its service. The quality of 
Phoenix Service is nationally recog- 
nized. 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William St., New York 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 
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CHAS. F. ENDERLY, Manager 
122-126 William Street, New York City 


INSURANCE COMPANY of NORTH AMERICA 


PHILADELPHIA 


The Oldest American Fire and Marine Insurance Company ‘\ 























AN OPPORTUNITY 


Large City General Agency 
Location, Middle West 

Territory for District Agency Work 
Company Favorably Established 


This is an opportunity for 
THE RIGHT MAN 


Give full details as to experience and general qualifications, 
which will be treated CONFIDENTIAL. 


Address: MIDDLE WEST 
c/o The Eastern Underwriter 
86 Fulton Street 

| | New York 
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PRUDENTIAL TO GIVE 
* FULL HEALTH SERVICE 
TO ITS POLICYHOLDERS 


Laboratory Facilities for All Kinds of 
Tests Free; Will Use Follow-up 
System 








CO-OPERATE WITH PHYSICIANS 





Research Medical Reference Library 
Will Make Available to Practitioner 
Latest Medical Knowledge 





The Prudential Insurance Company 
will inaugurate about March 1 an ad- 
vanced system of health service to its 
ordinary policyholders regardless of 
amount of insurance carried. This ser- 
vice will be known as the Prudential 
Longevity Service and will be available 
to every policyholder who has been a 
member of the Prudential family for 
three years or more and having insur 
ances of $1,000 or more. 


The service will be divided into 
three classes: 
“Service A” will consist of free 


urinalysis as has been conducted for 
the past seven years. 

“Service B” is in the nature of a 
hygienic service, in which the policy- 
holder submits with his urine speci- 
men, information regarding health and 
habits, which are studied in conjunction 
with the results of the urinalysis, and 
suggestions given as to hygiene, the 
improvement of his condition or the 
correction of habits, that are injurious 
to his health. 

Co-operates With Policyholders’ 
Physician 

If the condition of the policyholder 
shows that he is in need of medical at- 
tention he is brought under “Service 
C,” in connection with which the policy- 
holder fills out a more complete form 
in which he names his physician, cr if 
he has not consulted a physician he is 


advised to do so. From that point on 
the Prudential through its Longevity 
Service will co-operate with the poli- 
cyholder’s physician, and there will be 
made available to the policyholder the 
complete’ laboratory facilities of the 
Longevity Service which will include in 
addition to the usual urinalysis any 
blood or other tests that the condition 
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of the person may require or his physi- 
cian request. One important feature 
that will come under the “Service C” 
will be the establishment of a medica! 
reference library where material will 
be prepared for placing at the disposal 
of the policyholder’s physician the very 
latest authoritative scientific informa- 
tion as it may apply to the particular 
case. 

This is regarded as one of the most 
important phases of the new Longevity 
Service in that physicians anywhere 
who are consulted by Prudential policy 
holders can draw upon this great 
source of information for their benefit. 
In the conduct of “Service C” no at- 
tempt will be made to diagnose or treat 
by mail, the service being entirely co- 
operative with the medical advisor of 
the policyholder. 

These new services will be available 
to well over one million persons, and 
the information furnished will be held 
in the strictest confidence and will in 
no way affect the policyholder’s insur- 
ance standing. 

Expect Value From History of Cases 

All branch offices of the Prudential 
will be equipped to co-operate with 
policyholders in taking advantage of 
this service so that they may drop into 
any Prudential office and be given the 
necessary forms and facilities to put 
them in touch with the Prudential 
Laboratory. 

The unique position of an insurance 
company for acquiring statistics in 
conjunction with the scientific informa- 
tion developed by this service should 
eventually result in information re- 
garding complete life histories of dis- 
eases which should prove of great im- 
portance to clinical medicine. 

The Company has also inaugurated 
annual examinations for all of its 
Home Office employees. The examina- 
tion will be voluntarv, but it is expect- 
ed that practically all will avail them- 
selves of the advantages that the Com- 
pany is offering. 

In the announcement to policyholders 
the Company seys: 

The constant study of our own sta- 
tistics and of data from other sources 


shows clearly that many diseases 
which begin insidiously and later be- 
come dangerous to life may be _ pre- 


vented, arrested or cured by efficient 
treatment had at the right time. Our 
free urinalysis plan, furnished policy- 
holders since 1916, has proved of such 
value that the Company now desires to 
have policyholders use its well-equip- 
ped laboratorv and competent staff 
more fully and freely. 

It is with pleasure, therefore, that 
the Company announces a_ distinctly 
broadened service jookine to better 
health and longer life. Three classes 
of service are offered, which will be 
found adapted to the individual needs 
of every policyholder. 

“Service A” provides for those who 
want only an annual urinalysis made 
and to have the Company send its re- 
ports directly to them. 

“Service B” provides for those who 
feel that they are well and, wishing to 
continue so, submit annually with their 
specimen of urine information regard- 
ing health and personal history for 
study in the light of the urinalysis 
findines. Such an occasional ‘check 
up” should be the means of disclosing’ 
unfavorable conditions or the early 
stages of disease at a time when hvgie- 
nic advice and the suggestions of the 
Company may operate to correct un- 


healthy tendencies. 
“Service C” provides for those who 
feel that they are not well and are 


either under the care of a physician or 
in need of medical attention. This ser- 
vice will not undertake to diagnose or 
rive treatment by mail, but will, in a 
personal wavy, co-operate with you and 
your physician by furnishing accurate 
clinical pathological laboratory exami- 
nations, helpful suggestions, the facili- 
ties of our up-to-date medical library, 
approved dietary lists and other data 


and information which your case may 
need or your physician request. 

The services will be devoted exclu- 
sively to promoting the health and pro- 
ionging the lives of policyholders, and 
the company will continue, as in the 
past, to treat all information as strictly 


ccnfidential, so that the insurance stand- 


ing of policyholders will not be affected, 

These services are now available to 
those insured under ordinary policies in 
force three years or more. Special 
forms have been prepared to help you 
give information regarding health and 
personal history, so that your case will 
receive the best possible consideration. 
The forms and package’ for mailing 
specimen may be obtained at the branch 
office most convenient to you or by ad- 
dressing The Prudential Insurance Com- 
pany Longevity Service, Home Office, 
Newark, N. J. When making request 
please state whether you want Service 
Ay Bort: 

We are confident that as a_policy- 
holder you will appreciate the life 
saving value of this forward movement, 
and it is the earnest hope of the com- 
pany that you take full advantage of 
these free Prudential services. 


PENN MEN IN CANADA 


Large Delegation Goes to Toronto for 
Canada Life Meeting at 
Home Office 


Western Pennsylvania was well repre- 
sented in the seventy-fifth anniversary 
celebration of the Canada Life in To- 
ronto last week. F. W. Ries, Jr., man- 
ager of the Western Pennsylvania field 
for the Canada Life, with offices in the 
Union Arcade, and ten of his field repre- 
sentatives, who quatified for the $250,000 
and the $125,000 Clubs, left Monday 
night for the Canadian city. Those 
qualifying for the trip were Mr. Ries, 
A. J. Enz, A. F. Murray, J. D. Reebel, 
E. F. Schneider, Jacob Margolis, I. W. 
Hunt, J. P. Dolan, J. J. Brady and Jo- 
seph Butler. 








PROSPECTS 





We are giving them to our salesmen at the rate of 


40,000 PER YEAR 











We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 











Established Geo. Kuhns 
1879 President 
Fifty Years With the field and almost unknown, Frank 


Connecticut General 


TRIBUTE TO FRANK C. GRISWOLD 





Traveled Over Field When Difficulty of 


Communication ‘and Transportation 
Raised Problems 





Frank C. Griswold has been with the 
Connecticut General Life for fifty years. 
Vice-President George E. Bulkley pays 
the following tribute to him: 

1872, Frank C. Gris- 
wold, then a boy of seventeen, began 
his connection with the Connecticut 
General. The Company was a very 
small and unimportant factor in those 


early days of the life insurance business 
in this country and still had a very 
real struggle for existence ahead of it. 
Through those discouraging days, when 
the life insurance man was looked upon 
more as a nuisance than a blessing and 
the company was one of the smallest in 


In November, 























CO-OPERATION 


URING their first twelve 
months in the life insurance 
business our trained 
added during recent months have 
produced on an average 15 per cent 
more business than those who 
entered our organization during 
1919 before our Home Office Train- 
ing School was established. 


—This despite the fact that our 
trained group necessarily spent 
several weeks away from their 
territory and were entering the 
business during an economic period 
in no way as favorable to the sale 
of life insurance as those banner 
months of 1919 and early 1920. 


Sales training is one form of agency 
co-operation which we offer. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 29 


salesmen 

















Griswold traveled through the sparsely 
settled regions of Vermont and_ nor. 
thern New York, where the Company 
wrote most of its business, alternately 
acting aS agent and _ superintendent 
The traveling was hard, and the ac- 
commodations enough to discourage a 
less optimistic nature and a poorer di- 
gestion. 

My own personal recollections of him 
commence in January 1897, just half 
way through his service of fifty years. 
At that time and for many years there 
after, Mr. Griswold was the only one 
traveling from the Home Office among 
the agencies except for very rare trips 
by President Russell. 

As I look back, I appreciate some- 
what how much the Company owes to 
Mr. Griswold. Not only was he con- 
stantly traveling over a territory where 
the means of communication were of 
the hardest and at a time when the se 
curing and holding of agents for the 
Connecticut General was a very differ- 
ent problem from what it is today, but 
his character laid the foundation for the 
Jove and loyalty of the agency force 
which means so much to the organi- 
zation today. There wasn’t an agent 
who didn’t love Frank Griswold. 

Any company may call itself for- 
tunate which can command such a type 
of service. His duty to the Company 
always came first in his mind above 
any personal interests. Returning from 
a long and exhausting trip, he was al- 
Ways ready to start out again if cir- 
cumstances demanded it and he was 
generally the first to hear the call. One 
of our difficulties of the last few years 
has been to keep him at the Home 
Office for a few days at a time and to 
see that he took a reasonable vacation. 

His delightful sense of humor helped 
him over many hard spots and made 
his stories of his experiences a_ plea- 
sure to hear, overlooking as he did the 
many problems he had had to meet 
and the dreary hours on trains and in 
hotels. His simplicity, his sense of 
duty, never forced but purely natural 
with him, his cheerfulness in business 
and personal troubles, never mention- 
ing anything of his own difficulties but 
always interested in yours, his intense 
modesty have been the greatest in- 
spiration to me for over twenty-five 
years. 

I am bearing this very brief and in- 
adequate testimony of how we all feel 
toward him with the utmost satisfaction, 
regretting only my inability to properly 
express our love for the man and the 
debt we all owe him for his example 
of duty well done. 





Thomas P. Davis has been made pur 
chasing agent for the Travelers at the 
home office, succeeding B. G. Allen. 
Mr. Davis has been with the company 
since 1906, when it occupied the “House 
of Seven Ells” on Prospect street, now 
the home of the Hartford Steam Boiler 
Inspection and Insurance Company. At 
the time there were only about 200 peo 
ple on the company’s payroll, while at 
present the home office of the company 
employs a little over 4,000. Mr. Davis 
was made assistant purchasing agent in 
1917 and purchasing agent on January 
1 of this year. 
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Agents Sell More 
After Taking Course 


J, D. BOOKSTAVER’S EXPERIENCE 








Agents Taking New York University 
Course Break Individual Records; 
Pay Tribute to Faculty 


The remarkable results directly ac- 
cuing from the sales instruction given 


in the life insurance course at New 
York University, are shown in the pro- 
duction of the Joseph D. Bookstaver 
general agency in New York of the 
Travelers Insurance Co. Mr. Book- 
staver has made a statistical analysis 
of the production of his agents which 
shows that the eight agents who took 
the life insurance course at New York 
University and who graduated early in 
December, wrote more than one-third 
of the entire paid-for business of his 
agency for December, the total being 
$1,373,067, practically all of which was 
written while they were under instruc- 
tion at the university. Joseph D. Book- 
saver agency has about 100 agents 
and the total paid for business in De- 
ember was $3,671,505. 

Comparing the records of each of 
these agents for the month of Decem- 
ber with that of anv other preceding 
month, it is found that the December 
record is far greater by many times 
than the record of any other single pre- 
vious month. In some instances. some 
in the single month of December as 
of these agents have written as much 
they had in a total of three or four 
other months. Each of the agents were 
specifically questioned as to what they 
attributed their December success to 
and in all cases, they answered that it 
was to the scientific training and in- 
struction that they had received at the 
New York University course. 

Another remarkable feature, which 
Mr. Bookstaver says is directly due to 
the benefits of the instruction in the 
iniversity course, which he took al- 
thugh he has had fifteen years of 
selling experience, is that none of the 
tight agents who produced one-third 
if the December paid for of the agen- 
y, has been in the life insurance busi- 
ness much more than a year. One agent 
who had never attempted to sell life 
insurance before joining the class at 
Nw York University, on October 2, 
nid for $31,000 while under instruc- 
tion up to December. 

The eight agents in the order of 
their production are: 

Solon Schiller, Max A. Gilberg, 
feorge S. Gallins, Max W. Williams, 
Benjamin W. Reich, Julius G. Feit, 
laae Halpern, Herman Merkel. 
_Inrecognition of the value of the life 
surance course at New York Univer- 
‘ity, and in testimonv to its benefits, 
the members of the Joseph D. Book- 
‘aver agency have presented to the 
Nversity and to each member of the 
feulty, engrossed resolutions paying 
} ‘bute to the inspiration and unselfish 
} “forts shown by Griffin M. Lovelace, 
Elton Bragg and L. N. Hoopingar- 
‘tt, who constitute the faculty of the 
‘fe insurance department of the uni- 
‘ersity. 

Mr. Bookstaver paid the following 
bute to life insurance education as 
“emplified in the New York Univer- 
| “vy course: . 

Twenty vears ago and prior to that 
he sale of life insurance was regarded 
vs “game.” This was due to a hap- 
} “ard selection of agents by the com- 
} ies, lack of ethics on the part of 
"ents which, while not exactly coun- 
jtanced by the companies. neverthe- 
‘Ss was not strenuously objected to by 





‘ 





} “companies. Subseauentlv a better 
‘ement was contracted to the sale of 
‘e insurance and it then became 
Wn as a “business.” Life insurance 
"8 then sold the same as any other 
ercial commodity. 














Who Killed Cock Robin? 


A sparrow, one of the smallest, most in- 
significant of the birds killed him, says the 
rhyme. But who commits that sort of crime 
to-day? Who slays proud Cock Robin—he 
who was already envied by many of us; he 
who gave such great promise of success? 


Perhaps carelessness kills him. He knows 
better; but he does careless things—lets to- 
day go by without providing against to- 
morrow; leaves vitally important matters 
unprotected. 


Or perhaps extravagance kills him. We 
all love fine clothes, jewelry, delicious food, 
recreation; but he loves these things too 
well—so well that he will buy a few luxuri- 
ous hours to-day though he exposes those 
he loves to pinching want in the days to 
come. That is, of course, a foolish way to 
kill future prospects. A little self-denial now 
will earn big dividends for some one in com- 
ing years. It might save Cock Robin’s family 
from want. 


Life Insurance is the anti toxin for want. 


The Prudential 
insurance Company of America 


Incorporated under the laws of the State of New Jove, 


EDWARD D. DUFFIELD, President 
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tome Office, Newark, New Jersey: 








Remarkable Results 
In New Medical Test 


SAVES HALF OF “HEART” CASES 





Dr. Dwight of New England Mutual 
Devises Cardio-Respiratory Test 
for Impairments 





The New England Mutual Life has 
recently been using in its medical ex- 
aminations a new test for heart and 
circulation impairments, which has 
produced some remarkable results. 
Nearly fifty per cent of cases that 
would have been rejected at once on 
the ordinary heart tests, have been ac- 
cepted when subjected to the new 
method. 

This cardio-respiratory test was de- 
vised by Dr. Edwin W. Dwight, medi- 
cal director of the company and has 
been in use now for only about six 
weeks. The records of the medical de- 
partment shows the following: 61 
cases that would have been declined 
without any question or hesitation on 
the ordinary heart test were subjected 
to this special test with the result that 
the Company accepted 28 (45.9%) and 
declined 33 (54.1%). 

Those that were accepted were grant- 
ed insurance on the following forms 
and amounts: 

% of Total Amount 


OU oiere dake eines 14.29 $22,000 
Ordinary Life ry Hi 87,000 
Limited Payment Life.14.29 16,500 
Endowment .......... 42.86 73,000 

$198,500 


This record covers about six weeks, 
during which the test has been in ac- 
tual use. The test bids fair to prove, 
although the practical application of 
it is still in its infancy, one of the 
most progressive measures that have 
been taken by the medical department 
of a life insurance company in recent 
years. j 

Dr. Dwight explained the purpose of 
the new test as follows: 

“In common with other companies 


and other men, we have felt the need 
of a test of the reserve power of the 
heart muscle. This is a report of pro- 
gress. The ideas I had in mind were: 
we must have a load that can be ap- 
plied to the circulation as a whole; the 
load must be susceptible of measure- 
ment and charting; and the results of 
the attempt to carry it must also be 
measurable and chartable. 

“A good many difficulties appeared 
at the outset, and it was only last year 
that a possible solution struck me. Dr. 
Frost was chosen to do the work for 
three reasons: First, he had no pre- 
conceived ideas of circulatory condi- 
tions from the insurance point of view; 
second, I had great confidence in his 
judicial attitude of mind; and third, 
he had the interest and ability to fol- 
low through. 

“Neither Dr. Frost nor I think that 
we have developed, in the course of a 
few months, an entirely satisfactory, 
accurate and easily applied method by 
which we can reach a definite or final 
decision on the real condition of the 
myocardium in all doubtful cases. But 
in this work I have followed the same 
general lines that I did with urine, 
some twenty years ago. 

“The criticism was made that it was 
impossible for us to devise a scientific 
test by which we could say that the 
albumin found in a certain man’s urine 
did or did not mean anything. We were 
getting a great many albumins and 

(Continued on page 8) 
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_ KANSAS CITY 
LIFE INSURANCE COMPANY 


Condensed Statement 
December 31, 1922 








RESOURCES LIABILITIES 
ri Ta > ‘ R19, d ‘ 
First Mortgage Real Estate Loans. .....$18,162,184.19 pret “yalue’ ‘of’ Unpaid’ Installmente 
Loans to Policyholders................ 5,196,346.80 Cleless .......<... re . a 900.636.30 
He ri ng wpe ae bos vis'e 5 nmaane pose Reported Death Claims................ 166,597.11 
Real — i i iticates of Deposit. 12771268 Premiums and Interest Paid in advance. —- 110,865.83 
eal Estate Owned. ........+..+++++: ing Bills and Accounts Payable............ 74,271.86 
Collateral Loans and Bank Stock....... 30,556.50 Set Aside for Taxes 120,000.00 
Accrued Interest On Investments....... 620,115.32 Paid-Up Capital avenge ¢ "900,000.00 iia 
Premiums in Course of Collection and Surplus Assigned for ‘Annu- a 
Deferred ee ee ee eae 690,073.32 al and Deferred Policy 
Agents’ Debit Balances................ 140,853.31 Dividends .............. 1.781.229.54 
I nd totettcnk een emwenew 47,689.50 Unassigned Surplus ....... 1.762.275.24 
Market Value Stocks over Book Value... 2,390.00 
Total Admitted Surplus As- 
GROSS ee ee rete e eee anes $26,185,549.24 sets to Protect  Policy- 3,743,497.78 
Less Credit and Deductions............ 257,186.24 holders 














Net Admitted Resources................ $25,928,363.00 ll 


GAINS 


Surplus to Policyholders................ $ 217,868.97 
Surplus Unassigned. «oo. 00. 56cssccsscces 881,755.20 


TOTAL SURPLUS GAINS. 2.0 6ccccceses $1,099,624.17 










INSURANCE IN FORCE 


$234,604,290.00 


During the year 1923 the Company will begin the erection of a Home Office Building on the five- 


acre tract recently purchased, located on a prominent boulevard in one of Kansas City’s high class 
residence districts. 





Every policy issued by the KANSAS CITY LIFE is REGISTERED and SECURED by deposit of 
the LEGAL RESERVE thereon with the State of Missouri amounting to $17,873,151.94. 


C. N. SEARS, Secretary J. B. REYNOLDS, President 
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Equitable of Iowa 
Holds Group Meetings 


IN DES MOINES THIS WEEK 








(ficers of Company and Organization 
Club Discuss Agency Building 
Problems at First Session 





With a desire to reach a larger per- 
wntage of its field force, the Equitable 
life of Iowa, has decided to change the 
yual custom of one annual convention 
for the year 1923 and hold several 
group meetings, which meetings will be 
held in the early part of the year, 
yather than in the month of August, as 
heretofore. 


The first meeting of what is known 

the Organization Club of the Com- 
pany, was held in Des Moines, Tuesday, 
January 16. This meeting was attend- 
« by general agents of the Company 
who have qualified during the past 
year in new organization effort and the 
maintenance of business from old or- 
gnization. The group will be supple- 
mented by five general agents selected 
ty the president of the Company for 
meritorious service during the year, 
who, by reason of such selection, be- 
me members of the Organization 
(lub, There was also in attendance, for 
educational purposes, several new men 
who entered the general agency ranks 
during the year 1922. 


The purpose of this meeting was to 
discuss problems in connection with 


agency building. H. E. Aldrich, vice- - 


president and superintendent of agen- 
ties, presided, and the program below 
was followed: 

Results for 1923, R. G. Hunter, sec- 
ond vice-president and actuary. 

Perfect Allotment Score, Stephen A. 
Wwisher, assistant secretary. 

Club Memberships, F. W. Hubbell, 
vice-president and treasurer. 
Allotments—The Company’s View- 
pint, H. E. Aldrich, vice-president and 
superintendent of agencies. 
Allotments—The General 
Viewpoint, J. B. Moorman, 
agent at Cincinnati, O. 
Loyalty in the Agency, M. C. Nelson, 
general agent at Decatur, III. 

‘It’s Up to Me in ’23,” B. F. Hadley, 
seeond vice-president and secretary. 
Qualities of a Successful General 
Agent, H. S. Nollen, president. 

Training District Agents for Promo- 
tion, J. C. Cummins, executive adviser. 


Middle West Group Meeting 


On Wednesday and Thursday, Janu- 
ary 17 and 18, the first group meeting 
was held at the Fort Des Moines Hotel, 
Des Moines, Iowa. There was in at- 
tndance about 150 representatives of 
the Company from Iowa, Minnesota, 
Missouri, Kansas, Nebraska, Oklahoma, 
(olorado, North Dakota and South 
Dakota. 

The second group meeting will be 
hd at the Hotel Sherman, Chicago, 
ll, February 5 and 6, and representa- 
Wes of the Company from the states 
if Illinois, Indiana, Michigan, Ken- 
tuky and Tennessee will be in attend- 
‘nee, There will be present from the 
Home Office, H. S. Nollen, president; 
A E, Aldrich, vice-president and su- 
itintendent of agencies; B. F. Hadley, 
“cond vice-president and_ secretary, 
itd Stephen A. Swisher, assistant sec- 
Mary, 

The third group meeting will be held 
the William Penn Hotel in Pitts- 
igh. February 8 and 9, and will in- 
thde the representatives of the Com- 
ny from the states of Pennsylvania, 
We New Jersey, Maryland and 
'ginia. Home Office officials as at 
Mago will attend this meeting. 

\ e fourth group meeting will be 

at San Francisco, Calif., on Feb- 

Nary 19 and 20, at the Palace Hotel, 

® being in attendance the repre- 

“ilatives of the Company in Califor- 
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FQUITABLE LIFE 


Insurance Company 
OF IOWA 
Results of 1921 


ccec ccc es 6§280,994,616.49 
Admitted Assets .................$ 39,234,839.04 
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68% of all business written since organization 
still in force. 


For information regarding Agencies 


1923 


34.7% 


Home Office, Des Moines 








nia, Oregon and Washington. The 
Home Office will be represented at this 
meeting by F. W. Hubbell, vice-presi- 
dent and treasurer; H. E. Aldrich, vice- 
president and superintendent of agen- 
cies, and Stephen A. Swisher, assistant 
secretary. 

The object of the group meetings 
will be educational and inspirational. 
It is the desire to better familiarize 
agents with the Company’s history, 
quality, practices, rules and policy con- 
tracts; to point out success habits; to 
clearly set before the agent his needs 
in order to attain greater success; to 
show the financial outcome of a good 
vearly production well placed, and 
therefore of good renewal qualities; 
also, to enable the smaller producer to 
make the acquaintance of officers, a 
feature which has been impossible in 
the general convention held heretofore. 
In this way a greater percentage of 
the field foree may be able to touch 
shoulders with the executives of the 
Company and better understand each 
other for successful effort. It is believ- 
ed that this plan will enable the agent 
to become possessed of a determination 
to do bigger things than ever before. 

In the group meetings, the program 
the first day will be along the follow- 
ing lines: 

History of the Equitable Life of 
Iowa, H. S. Nollen, president. 

Modernization and Liberalization, B. 
F. Hadley, second vice-president and 
secretary. 

Interrelation Home Office and Field 
Agencies, J. C. Cummins, executive 
adviser. 

Policy Contracts, R. G. Hunter, sec- 
ond vice-president and actuary. 

Life Insurance as a Vocation, H. E. 
Aldrich, vice-president and _ superin- 
tendent of agencies. 

At the Des Moines group meeting, an 
address was delivered by ex-Secretary 
of Agriculture, E. T. Meredith. 

The vrogram for the second day will 
be as follows: 

Quiz—100 Questions, Assistant Actu- 
arv R. C. MeCankie. 

Success in Salesmanship, A. E. Wil- 
der. field sunervisor. 

Selling Policyholders, 
talks by six field men. 

Increasing Sales to Policyholders, by 
two general agents. 

Company and the Agent, J. C. Cum- 
mins, executive adviser. 

General Agent and the Agent, H. E. 
Aldrich, vice-president and_ superin- 
tendent of agencies. 

Five-Minute Sales Talks, by eight 
leading producers. 

Inspirational Address, B. F. Hadley, 
second vice-president and secretary. 


five-minute 





PROVIDENT MUTUAL GAIN 
The Provident Mutual Life of Phila- 
delphia paid for $83,520,658 during 1922, 
as against $82,921,989 in 1921. The com- 
pany has set a goal of $90,000,000 for 
this year. 


United States Life 
Lower Premium Rates 


AGENTS 





HOLD MEETING 





Scope of Risks Accepted Broadened to 
Include Many Classes of Sub- 
Standard Cases 





As indicated as probable when we 
made our announcement a week or two 
ago, things are beginning to move in 
the United States Life. A meeting of 
some of the principal agents was held 
in New York last week when represen- 
tatives from such cities as Chicago, 
St. Louis, Buffalo, Cleveland, Balti- 
more, etc., met and discussed the policy 
of the company for business expansion 
during the current year. 

The meeting was a very enthusiastic 
one, and the plans include such matters 
as the following: 

Reduced Premium Rates—Agents al- 
ways feel that they can write more 
business if they can look a man 
straight in the face and tell him that 
the policy contract he is receiving is 
at as low a rate as he can get else- 
where. The new premium rates of the 
company now in effect will meet this 
condition. They are as follows for each 
$1,000 of insurance: 


Age 20 Age 35 Age 53O 
Ordinary Life....... $13.48 $20.18 $37.66 
30 Payment Life.... 16.53 22.30 38.38 
20 Payment Life.... 20.72 27.40 43.58 
20 Year Endowment 40.07 41.42 49.39 
10 Year Term Con- 
vertible for 7 years 8.45 10.02 21.62 


At the same time a commission 
adjustment is being made which will 
bring the practice of the company in 
line with the recent development of 
ideas in the best eastern companies. 

Heretofore the company has accepted 
only standard risks and has declined 
all sub-standard business, but in future 
many classes of sub-standard cases 
which the agents have solicited in good 
faith will be accepted and issued. 

It is not intended that any agent 
should solicit sub-standard business, 
but the new action is taken to conserve 
and economize the efforts of agents 
who in the past have lost business in 
those cases where even comparatively 
slight impairments brought the risk 
below the standard class. 

Along similar lines it was agreed 
that there would be a prompt revisal of 
the Occupation Schedule and also of 
the application and medical blanks, 
while steps are being taken to bring 
the Disability Benefits into line with 
modern conditions. 

These are all fundamental matters 


lying near the source of business get- 
ting. 





RELIANCE GATHERING 





Supervisors From Thirty-eight States at 
Home Office; Dinner at Wil- 
liam Penn Hotel 





A special meeting of the supervisors 
of the Reliance Life was held Wednes- 
day in the Reliance home office, Farm- 
ers Bank Building, with representatives 
from the thirty-eight states in which 
the company is represented in attend- 
ance. A dinner was held that night in 
the William Penn Hotel. The meeting 
was continued Thursday and Friday. 
The following supervisors attended: H. 
T. Burnett, Birmingham, La.; H. F. 
Sleeper, San Francisco, Cal.; P. B. 
Weaver, Philadelphia, Pa.; N. S. Thom- 
linson, Jacksonville, Pla.; J. A. Darby, 
Jr., Atlanta, Ga.; R. E. Irish, Minneap- 
olis, Minn.; C. M. Hueblin, Chicago; L. 
S. Shafer, Indianapolis, Ind.; V. M. 
Shewbert, Omaha, Neb.; J. H. Kiingler, 
Kansas City, Mo.; I. F. Campbell, Louis- 
ville, Ky.; John Bullard, Detroit, Mich.; 
J. C. Ellis, Portland, Ore.; V. J. Adams, 
Cleveland, O.; C. E. White, Oklahoma 
City, Okla.; T. J. Bacot, St. Louis, Mo.; 
H. P. Savage, Baltimore, Md.; T. B. E. 
Spencer, Charlotte, N. C.; J. S. Burns, 
Los Angeles, Cal.; F. C. Aydelott, Mem- 
phis, Tenn.; E. J. Austin, Little Rock, 
Ark.: F. C. Neikirk, Richmond, Va.:; H. 
H. Hutton, Wheeling. W. Va., and F. C. 
Wigginton, Denver, Col. 





ideals. 


WORTHY TRADITIONS 


Mutual Benefit agents are men who have been drawn to 
the Company because of its traditions, its standards and 
For seventy-eight years the idea conveyed by the 
words “Mutual Benefit”—the good of all applied to the affairs 
of each—has been the guiding principle in treatment of 
policyholders of this Company. 





The Mutual 


Newark, N. J. 





Insurance Company 


Benefit Life 


Organized 1845 
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How a Live Company 
Develops Agents’ Leads 


GUARDIAN LIFE’S EXPERIENCE 


Methods Used By Company’s “Prospect 
Bureau”; Over $3,000,000 Written 
Directly From Leads 


produced some remarkable results by 
using sales methods of a kind usualy 
found in -the merchandising field. The 
thief feature of the p'an is “Live Leads” 
for the agents, and The Eastern Under- 
writer asked the man who is carrying 
on this work to tell how it is done. 


By LEONARD L. JOHN 


Manager of the Publicity Department 
of the Guardian Life, of New York, and 
director of the “Prospect Bureau.” 
In the early days of life insurance 
salesmanship—for some reason or 
other we seldom hear them called “the 
good old days”—the agent was given a 
rate book, a few pieces of “literature,” 
afew words of advice by his manager, 
a thump on the back. and told to go 
to it. Some of them did; others didn’t. 
Things are different nowadays. The 
companies feel the responsibility of 


} training their representatives for the 


business and assume the attitude of 
co-operating and rendering a helpful 
service in assisting their field men to 
cope with their problems. One -of the 
best examples of this new kind of co- 
operation from the Home Office has 
been the creation of systems of direct 
advertising, the sole aim of which is 
to develop “leads” for the men in the 
field. Of course, every company adver- 
tises to some extent, if only through 
booklets and leaflets describing its 
various policy contracts. Others have 
gone further than that and have set up 
special departments with the single 
purpose of developing inquiries from 
frospective buyers of life insurance 
which can be turned over to their 
agents, who are always eager to fol- 
low up tangible business getting helps 
of this sort. 

The Guardian calls its department 
the Prospect Bureau. Letters designed 
to whet the prospect’s desire for fur- 
ther information are sent out to names 
submitted by members of the field 
fore. The offer is made of a free 
souvenir note book and an inquiry card 
enclosed. The letters used by the 
Guardian are designed for both men 
and women prospects, and every effort 
is made to insure a careful selection of 
names on the part of the field men. 

During the two years in which the 
plan has been working the percentage 
of replies to all letters sent out has 
heen maintained at the high average of 
25%. In some parts of the country, 
particularly in the South, a far greater 
teturn is experienced, but the country- 
wide average yields 25 inquiries for 
every 100 letters mailed—and this does 
not take into account the letters that 
are returned as undeliverable by the 
Post Office. 

A study of the individual agent’s 
record with the Prospect Bureau would 
“em to indicate that the percentage 
of replies is largely influenced by the 
‘are and discrimination with which the 
lames are selected. What might be 
talled “hand picked” names give better 
results than those selected at random 
tom directories. etc., which are some- 
mes not up-to-date. 

st year approximately $3,300,000 
worth of business was written by 
puardian agents as a result of the 
"ads distributed by the Prospect Bu- 
rau, and this item does not, of course, 
Mlude all the indirect leads to busi- 
tess which have sprung from these 
selling helps. The average application 
Written on men’s lives was for $4,384; 
. women’s lives $2,221. The average 
= of each lead on men prospects 

48 $408 in applications; for women 
Prospects, $234, Using the conservative 








estimate of a $30 premium for one 
thousand dollars of insurance, the pre- 
mium value of each lead on men pros- 
pects amounted to more than $12; on 
women prospects, over $7. 

Under the Guardian’s plan the agent 
pays 15c. per name for circularizing 
men’s names and 13c. for women’s 
names. It has been found that the cost 
of each lead developed from the cir- 
cularizing is 61c. for men’s names, and 
44c, for women’s names. It will thus be 
seen that the expenditure of 61c. on 
the part of the agent for a man’s lead 
results in more than $12 in premiums; 
similarly, an investment of 44c. in a 
woman’s lead returns more than $7 in 
premiums. 


Although the letter to women “pulls” 
as well, if not better, than those ad- 
dressed to men, fewer are used. The 
great majority of letters are sent to 
men and the Company’s representa- 
tives use the plan extensively. Last 
vear more than 33,000 names went 
through the Prospect Bureau. Some of 
the individual agents experiences with 
this system are interesting. For in- 
stance, the first new agent to qualify 
for the Company’s Leaders Club, S. ‘D. 
Chubb of the Los Angeles Agency, at- 
tributes much of his success to the 
help received through the Prospect 
Bureau in finding prospects and ar- 
ranging interviews for him. It has 
proved a time saver and a practical 
and profitable means of shortening the 
selling process. 





PITTSBURGH MEN MEET 

The Western Pennsylvania Managers 
Association of the Metropolitan Life 
held its regular monthly meeting Wed- 
nesday in the Hotel Schenley. The an- 
nual convention of the Metropolitan will 
be held in New York January 25 to 27. 
The important events of the convention 
will be broadcast from coast to coast 
by wireless. 


The meeting Wednesday was presided 
over by J. A. Wilson, of McKeesport, 
president of the association. Others in 
attendance were John Edgecomb, Mill- 
vale, vice-president; M. L. McGaughey, 
Beaver Falls, secretary; E. D. Gray, 
New Castle; John Davis, Uniontown; 
Harry Beyer, DuBois; George L. Katz, 
Charleroi; John A. White, Pittsburgh; 
James E. Carney, Oil City; George G. 
Best, Altoona; F. W. Kinsey, Pitts- 
burgh; Frank R. Wright, Erie; James 
D. Taylor, Braddock; Albert G. Lang, 
New Kensington; David G. Kyle, Wash- 
ington, Pa.; Michael V. Bresnahan, 
Pittsburgh; B. Evans, Greenburg; John 
H. Immel, Pittsburgh;. Charles W. Da- 
vidson, Johnstown; Joshua Abrams, 
Pittsburgh. 


Three Estates Make 
Up American Wealth 


LIFE INSURANCE ESTATE ONE 








James E. Kavanagh of Metropolitan 
Life Talks to Philadelphia Under- 
writers Life Association 





In an address before the Life Under- 
writers Association of Philadelphia, 
Tuesday evening, James E. Kavanagh, 
third vice-president of the Metropoli- 
tan Life, discussed estates and con- 
trasted estates built from industrial 
fortunes and from life insurance. On 
this subject he said: 

Henry H. Klein of New York City, 
has recently published a book known as 
‘Dynastic America.’ In it he gives sta- 
tistics as to some of the large estates 
of America. 

I was impressed (as you will be) to 
learn that there are over 300 families 
that have estates ranging from 20 mil- 
lion upwards. There are in addition to 
those, 100 families whose estates run 
from fifty million upwards. There are 
in addition to these (and he gave the 
names of all of them), 40 families who 
have estates running from 100 millions 
up. Four estates have over 500 mil- 
lion—The Vanderbilt, Astor, DuPont, 
and Guggenheim estates. There is one 
estate worth $2,400,000,000—the Rocke- 
feller estate. The annual income of 
Mr. Rockefeller is figured at $1,400,- 
000. This same author estimates that 
the wealth of the world is 700 billion 
dollars. I assume he is right. He goes 
on to show that of this wealth, 250 
billion is confined within the United 
States—one-third of the wealth of the 
world is in the United States today. 
Not money, but wealth—property. 

“In this book he lists the men who 
are the heads of the various interests 
of steel, copper, oil, timber, railroads, 
coal, sugar, tobacco, rubber, farm im- 
plements, gunpowder, electrical prod- 
ucts, public utilities, etc. He proceeds 
to show that all these lines of activity 
are controlled by a _ relatively small 
number of men who are ezars in their 
particular line. He gives what he 
claims to be authentic figures as to the 
fortunes controlled by these several 
hundred families in America. The com- 
bined wealth of these leading four 
hundred families in America represents 
about eight billions of dollars—an un- 
thinkable amount of money. These fig- 
ures are given to you by me in order 
that you may make some comparisons 
regarding our own business. 

“The life insurance figures for 1922 
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Are You of General Agency Calibre? 


The Franklin Life Insurance Company offers you every- 
thing desirable for building up a profitable General Agency. 


Plenty of unoccupied territory. 


Plain, understandable policy contracts on the Guaranteed 
Low Cost plan, free from trouble-making frills. 


Liberal commissions, both first year and renewal. 


A Company with an enviable reputation for square deal- 
ing with policyholders and agents. 


For particulars write to 


The Franklin Life Insurance Company 
Springfield, Illinois 





are not yet available, but it is probable 
we will find that life insurance compa- 
nies of America have on their books 
about 55 billion dollars of business. 
That means that in the days to come 
the American people are going to re- 
ceive from these life insurance compas 
nies this amount of money. They are 
receiving it right along now. Day by 
day the American people are receiving 
back over one million dollars in death 
claims alone. In addition to that, over 
one million dollars a day goes back in 
matured. endowments, dividends, cash 
surrender values, etc. The income per 
annum of the life insurance companies 
is over $1.500,000,000. Put another 
way, the daily income of the American 
life companies is approximately $5,- 
000,000, with over two million dollars 
a day going back to the public. 

“Just for a moment I would like to 
contrast the kind of estates that are 
built up through control of natural re- 
sources, such as oil, timber, coal, cop- 
per, etc., with those estates which are 
built up by the life insurance machin- 
ery of the country. The first class may 
be regarded as Monopolistic Estates. 
They are estates which are made pos- 
sible largely through certain groups of 
men getting a monopoly of some com- 
modity, convenience or requirement. 
There is much good in them. There is 
a tendency on the part of many care- 
less-thinking people to find fault with 
those who have inherited or accumu- 
lated immense fortunes. Personally I 
wish we had more of them in the coun- 
try. They are a great blessing to 
America. 

“The Insurance Estates, for the pur- 
pose of comparison, may be regarded 
as Co-operative Estates. These big 
estates of the life insurance companies 
are the result of the co-operation of 
millions of people. The reserves of the 
American life insurance companies are 
probably nine billions of dollars—not 
in actual money, but in that type of 
security which can be turned into 
money as it may be needed. Now, 
these monopolistic fortunes—these 
large estates to which I have referred 
—all combined (some 400 or more of 
them), amount to less than eight bil- 
lions of dollars—less than the actual 
reserves of our life insurance contracts. 

“T would like to call your attention 
to a third class of estate that is a by- 
product of those two classes of estates. 
That is the Common Estate. The own- 
er of the monopolistic estate does not 
have it all in money for he could not 
use that much money, and it is fortu- 
nate for vou and me that he cannot 
use it, so he invests it. He puts it out 
in worthy enterprises, factories, mines, 
farms, railroads, etc. Because this 
type of man exists, because he has 
built up a large reservoir of wealth, 
not for his own selfish purpose but for 
all the people who live within the con- 
fines of this country, we enjoy many 
benefits that come to us without the 
cost of one penny because we live in 
these United States. This wealth that 
the people have accumulated after all, 
what is done with it? It is thrown 
back again into industry supplies, 
labor and construction for the upbuild- 
ing of this country. It is therefore our 
Common Estate. America was always 
very wealthy in raw material. That 
wealth was useless until it was worked 
on by human hands. Men and women 
came. They began to work and pretty 
soon they produced the American dol- 
lar. It is that that has become the 
unit of measurement of the wealth of 
a person, 

“Ts it not a fact that the life insur- 
ance agent is an estate builder? Is it 
not a fact that the life insurance busi- 
ness is the biggest estate building ma- 
chine in the country today? Probably 
nine billions of dollars of estates were 
created last year in the shape of new 
business written by the American life 
insurance companies. Has human in- 
genuity created any device to build up 
estates as rapidly as has the life insur- 

(Continued on page 8) 
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Button Fixes Limit 
Of 60 Days for Credit 


PREMIUMS MUST BE PAID THEN 





Failure to Charge Interest After That 
Time Will Constitute Rebating; 
Text of Notice 


Colonel “Joe” Button, Virginia Insur- 
ance Commissioner, than whom there is 
no one more fearless in the handling of 
local matters of importance, has taken 
definite action on the question of the 
non-payment of insurance premiums. 
On and after February 1 all premiums 
on all kinds of insurance contracts must 
be paid within sixty days from date of 
issue. If not, the company or agent 
extending undue credit, without inter- 
est, will be liable to prosecution for re- 
bating. Colonel Button is to be con- 
gratulated on the stand he has taken 
with respect to the unlimited credit 
which has worked havoc with both com- 
panies and agents. 

The text of the notice, sent to every 
company licensed in Virginia, follows: 

“On and after February 1, 1923, pre- 
miums for insurance upon life, person 
and property of all kinds issued by 
stock and mutual insurance companies 
and reciprocal and inter-insurance ex- 
changes, classified generally as life, fire 
and marine, or miscellaneous, must be 
paid within sixty (60) days from date 
of issue of contract, or from date of 
renewal thereof. Such payment may be 
made either in cash, or by note dated 
within the sixty days period and bear- 
ing interest from such date at the rate 
of 6% per annum. 

“Violation of this ruling, by extending 
credit beyond the sixty day period with- 
out interest, will be considered by this 
department as rebating, in violation of 
the provisions of Section 4222, Code of 
Virginia, 1919, and the company or 
agent extending such credit will be sub- 
ject to the penalties set forth in Section 
4223, Code of Virginia, 1919. 

“Companies are requested to notify 
all of their agents licensed in Virginia 
of the provisions of this ruling, and of 
the penalty for violation thereof, such 
penalty consisting of a fine of from one 
hundred to five hundred dollars for each 
offense, and revocation of license. 

“It is suggested that companies fur- 
nish their agents with printed slips 
reading in effect as follows: 

“Under a ruling of the Commissioner 
‘ of Insurance of Virginia, dated January 
16, 1923, the premium on this policy 
must be paid within sixty days from 
date of issue of contract or of any re- 
newal thereof. Extension of credit be- 
yond this period constitutes rebating 
on the part of the agent placing this 
insurance. This is a violation of the 
laws of Virginia, and the agent will be 
punished for such violation by fine of 
from one hundred to five hundred dol- 
lars and by revocation of his certificate 
of registration.’ 

“One of these slips should be fur- 
nished each policyholder upon delivery 
of policy. 

“Acknowledgment of this ruling is re- 
quested. JOSEPH BUTTON, 

“Commissioner of Insurance.” 











LIFE INSURANCE ESTATE 

(Continued from page 7) 
ance business? Is there any better 
type of estate to leave behind than the 
estate that comes in the shape of life 
insurance? To begin with, a certain 
portion of it is free from Federal In- 
heritance Tax. Then again, it is liquid. 
It may be left in liquid condition or it 
may be left in such a manner that it 
can’t possibly be dissipated by having 
the installment settlements or annuity 
benefits. It is the kind of estate the 
settlement of which does not disturb 
business. You men are estate build- 
ers. You general agents last year 
through your organization probably in 
some case built up several millions of 
dollars of estates. 


BRAINARD JOINS UNDERWRITERS 


F. A. Griswold, Northwestern Mutual, 
Elected President of Connecticut 
Association; Other Officers 





Morgan B. Brainard, president of the 
Aetna Life, has been elected to mem- 
bership in the Connecticut Life Under- 

- writers Association at the last meeting. 
¥. A. Griswold of Hartford, representing 
the Northwest Mutual, was elected 
president of the association. Other offi- 
cers chosen are: 

Vice-president, Edward S. Doton, Mu- 
tual Life of New York, New London; 
secretary-treasurer, James B. Moody, 
New England Mutual, Hartford; board 
of directors, F. S. Keech, New England 
Mutual, New Haven; G. W. Greene, 
Mutual Benefit of New Jersey, Water- 
bury; F. V. Coville, Equitable, Bridge- 
port; Hartley Bishop, Mutual Life, Hart- 
ford; C. W. Fuller, Mutual Life, Bridge- 
port; John W. Moore, Phoenix, Bridge- 
port. 





SECURITY MUTUAL MEETING 





General Agents to Gather for Discus- 
sion of Plans for Expansion 
This Year 





Leading managers and general agents 
of the Security Mutual Life Insurance 
Company are making arrangements to 
attend an agency convention meeting at 
the home office of the company in Bing- 
hamton, N. Y. New plans for the year 
will be outlined and matters under dis- 
cussion will include important ways and 
means of creating an expansion of the 
company’s business. Several innova- 
tions will be introduced to effect a more 
rapid growth during the present year 
and help upbuild the business of the 
company. 

The opening session will be held on 
Monday, January 22, and continue to 
the 24th. About forty leading managers 
and general agents from different parts 
of the country will be present. 








REMARKABLE RESULTS 

IN NEW MEDICAL TEST 

(Continued from page 3) 

casts, and we knew that many of the 
individuals were not diseased, nor was 
their mortality excessive. But we also 
knew that if we took a large number 
of such cases at ordinary rates, with- 
out an additional test, we should get 
into trouble. 

“So we tried to apply a load to the 
kidney, believing that, if the kidney 
could pass a normal urine when it was 
subjected to that load, it would be a 
sufficiently normal kidney for our pur- 
poses. We have tried it carefully and 
persistently for nearly twenty years. 
I am entirely satisfied that the load is 
sufficient—the test has worked and is 
still working! 

“Now we are trying to do a similar 
thing to the heart and circulation. Dr. 
Frost has studied out a measurable 
load that can be put down in figures, 
and that will give us a definite idea of 
the load which a particular individual 
is carrying when he develops a certain 
reaction, so that we can say that this 
individual, carrying this load, accom- 
plished this specific result. 

“The test has, we believe, a further 
advantage: it can be used with equal 
facility and comfort in the case of the 
successful man of affairs, applying for 
large amounts of insurance, who has 
been working over-hard and not taking 
time to keep himself in good physical 
condition, the young high-school grad- 
uate, the professional or semi-profes- 
sional athlete, as well as the ordinary 
applicant. 

“It can be applied to any man or 
woman while seated at the examiner’s 
desk, without requiring an effort which 
appears either excessive or designed to 
make a fool of the individual. I have 
never yet found anybody who objected 
to this test, and it can be accomplished 
in twenty minutes or less.” 





IF YOU SHOULD ASK 


an agent of The Travelers why so many Travelers men have made the solicita- 
tion of accident insurance a highly respected, a profitable, and a permanent 
business, he would explain by reciting to you these and other facts: 


' i Everything possible has been and 
is being done to make Travelers poli- 
cies sell easily; 


2. Travelers policies renew year in 
and year out; 


3. Policies are broad and liberal; 


4, Claims are settled according to the 
intent, as well as the letter, of the 
contract; 


5. Nearly half a billion has been pata 
to policyholders by the Company; 


6. Thousands of claims are paid every 
week, and satisfied customers are 
always a corporation’s best advertisers; 


7. The Travelers has been writing 
accident insurance longer than any 
other company; 


8. The Company does nearly double 
the amount of accident business done 
by any other one company; 


9. Millions of Travelers leaflets are 
and have been distributed every year; 


10. For decades the Company’s signs 
in thousands of railway ticket offices 
have been impressing the name on the 
public mind; 


11. There are claim offices in 73 cities 
of the United States and Canada so 
distributed that a policyholder cannot 
get far away from claim service, no 
matter where he travels; 


12. The $40,000 for $40 and $80,000 
for $80 policies (quadruple indemnity 
contracts) are the “biggest buy” in 
accident insurance and have an instan- 
taneous appeal; 


13. There are other forms of con- 


tracts to fit all needs and all desires; © 


14. The Company insures both men 
and women; 


15. Group accident and sickness jp 
surance is offered on three different 
plans; 


16. The Company not only permits, 
but encourages and helps its agents 
to write twelve important forms of in- 
surance other than accident; 


17. The special agency organization 
is large, well trained, and thoroughly 
experienced; and is very helpful in 
closing hard cases, in supplying rene 
sentatives with new methods of selling 
and in demonstrating the sale of new 
forms of contracts as they appear; 


18. Contact is with a nearby Branch 
Office instead of with a distant home 
office; 


19. Agency contracts are equitable 
and liberal; 


20. Advertising helps for agents in- 
clude leaflets, slides with agent’s name 
for use in theatres, electrotypes and 
copy for blotters, electrotypes and copy 
for newspaper advertising; 


21. Through its branch office execu: 
tives and through correspondence the 
Company gives representatives a prac 
tical course of education in the sale of 
both life and accident insurance; 


22. The Company supplies a service 
book in which has been condensed and 
consolidated a vast amount of infor- 
mation important to the man who 
wishes to succeed in the insurance 
business; 


23. There is a sales manual as well 
as a manual of instruction on classifi- 
cations; 


24. “Protection,” a publication for 
salesmen rather than underwriters oF 
office employes, comes to inform and 
inspire agents every week. 


It pays to represent The Travelers 


THE TRAVELERS 


Insurance Company, 


Hartford, Connecticut 


Branch Offices in Leading Cities 


Send for circular on the $40,000 for $40 policy 
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| GENERAL AGENCY IN UNOCCUPIED TERRITORY 


States of the Middle West that are feeding the world today are 
rich in opportunity for men of General Agency calibre. 
Liberal Contracts direct with the Home Office 
L. J. Dougherty, Secretary and General Manager 


_ GUARANTY LIFE INSURANCE COMPANY 


Davenport, lowa 

















Consecutive Production 
Of Life Insurance 





PHOENIX MUTUAL’S PLAN 





\, R. Ferguson, Watertown, So. Dak., 
Leads With Over $500 Monthly 
for Fifty Months 





The subject of consecutive production 
in the life insurance field has been a 
favorite topic of salesmen conventions 
and life insurance journals. However, 
for the most part, discussions 
have dealt with consecutive weekly 
gales. These are very important and 
yet there is another kind of consecutive 
production which the Phoenix Mutual 
believes is very important also. 

For several years this company has 
conducted a contest among those men 
who report at least $500 in new paid 
premiums per month. This contest 
started between four and five years ago, 
and up to the present time there is one 
man who, regardless of vacations, sick- 
ness or other distracting influences to 
which the life insurance salesman is 
subject, has reported to January 1, 1923, 
over $500 in first-year premiums for fifty 
consecutive months. Another man has 
been in this class for forty-nine months, 
a third for forty months, a fourth for 
thirty months, a fifth for twenty-nine 
months. 

The leader in this contest is A, R. 
Ferguson, of Watertown, S. D. Water- 
town does not occupy a_ particularly 
conspicuous place in the latest United 
States census. In the eyes of many suc- 
cessful life underwriters, Watertown 
would not be the place they would select 
to follow their profession, and yet A. R. 
Ferguson has been eminently successful 
and he attributes at least a part of his 
success to the fact that he has devel- 
oped the habit of sending in to the home 
office at least $500 in new premiums 
each month of each year. For years he 
has been in the Quarter Million Club 
of the company, with a considerable 
margin to spare each year, and 1922 was 
by far the most successful twelve 
months in his entire history as a life 
insurance salesman. 

How Mr. Ferguson Works 

A few weeks ago, Mr. Ferguson was 
prevailed upon to jot down some of the 
things which had been of real assist- 
ance to him in the unusual record which 
he has made and these are given below: 

“It is fair to assume, of course, that 
a$ agents of the company which you 
lepresent, you have taken up the pro- 
fession of life underwriting from the 
proper viewpoint, that of ‘service to 
others in selling,’ that you are well sat- 
sled with your selection of the com- 
pany you are to represent, and that you 
Wnderstand perfectly that you are to 
Prosper in this work in the same pro- 
Portion as you put.time and thought 
and effort into it. You will be well paid 


these 














for every day’s work well done. Please 
have no doubts on this point. It works 
out always and everywhere. I ohne time 
hoped it would and now I know it does. 
Perhaps even now as you read this you, 
too, are hoping it will. Good! Keep 
right on, and on, and on, hoping and 
smiling and working and results (pros- 
pects, applications, settlements, exami- 
nations, policies and commissions) will 
follow just as sure as the dawn follows 
the dark and just as welcome, too. Just 
what you go after. you'l! get, and no 
more—Keep Going! 

“Have hundreds of suitable prospects 
and pick them carefully. These pros- 
pects are your building material. You 
will need most of them with which to 
secure a permanent place for your name 
on your company’s honor roll. Have 
enough of them and to spare. Your 
competitors will use some of them in 
their building operations. 

“Start the day’s work early. Get your 
feet on the floor at 6 a. m. There are 
plenty of chores and odd jobs to keep 
you occupied until 8, and you should 
be at the office then, feeling physically 
fit for any encounter that the day may 
bring. Spend little time on office de- 
tails during the morning hours. Use 
any time but then. Get out among your 
prospects and keep going. Do not move 
about in a halting, hesitating manner. 
Have poise and dignity and hit the pike 
like a thoroughbred, with a steady, well- 
measured tread. Know where you are 
going and why you are going there at 
that particular time. Know the habits 
and learn of the hobbies of the men you 
count as prospects. Call on some of 
them when they expect you and on 
others when they do not. Try always 
to make your Calls at times most oppor- 
tune to them, 


“Make up a short, catchy business 
slogan and keep it before the people of 
your community as much as possible. 
Do not let them forget you. Advertise 
regularly and judiciously. Do not use 
the same ‘ad’ more than twice. I have 
made it a rule to advertise once a week 
in our local daily. 

“Increase your sphere of civic and 
community usefulness. Take a promi- 
nent part, if possible, in civic affairs 
and become a community booster. Give 
liberally of your time and what money 
you can to the upkeep of your church, 
the chamber of commerce and other 
deserving community organizations. Get 
into the game and have a part in this 
business of making the wheels of pro- 
gress go ’round. Become so important 
a factor in the upbuilding of community 
spirit that the good folks will not soon 
forget who helps make the ‘wheels go 
‘round.’ Try it out. I did and heartily 
recommend it.” 

J. G. BATTERSON DIES 

James Goodwin Batterson, resident 
director in New York City, and son of 
the founder. of the Travelers of Hart- 
ford, died Wednesday night at his home 
in Scarsdale, N. Y. Mr. Batterson was 
sixty-four years old. 








Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 








This Company has alweys 
have given it a hig 


to develop and hold their business. 





Incorporated 1851 
BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
W. D. WYMAN, President 


pursued those policies in the conduct of its business that 
reputation for stability and fair dealing. 


Has always extended reasonable assistance and encouragement to its representatives 


Has always rendered the highest grade of service to its policyholders. 
WINFIELD 8S. WELD, Supt. of Agencies 








Alcoholism Shows 
Big Increase Here 


REPORT BLAMES PROHIBITION 





New York City Public Health Statis- 
tics Reveal Large Gain in Number 
of Immoderate Drinkers 





Dr. S. Dana Hubbard, director of 
public health education of the New York 
City Department of Health, made public 
figures showing that since the last year 
before the prohibition law went into 


effect there has been a constant in- 
crease in this city in the number of ar- 
rests for drunkenness, the number of 
deaths due to wood alcohol poisoning 
and in the number of persons admitted 
to hospitals suffering from acute alco- 
holism, 


The figures show that in the last year 
5,624 suffering from acute alcoholism 
were admitted to Bellevue and Kings 
County Hospitals, as against 3,345 for 
the previous year. Likewise, the number 
of deaths from alcoholism more than 
doubled last year. For 1922 the deaths 
were 295 in New York City, as against 
141 in 1921, The number of deaths, 
however, is smaller than it was in the 
years preceding prohibition. In 1916, 
for example, 690 persons died of alcohol- 
ism in this city. The low mark was 
reached in 1920, with 127 deaths, but 
since then the number has been on the 
rapid increase, 

Asked his interpretation of the fig- 
ures, Dr. Hubbard said: 


“To me they simply say that prohibi- 
tion has increased the number of im- 
moderate drinkers. However, my in- 
terest in this matter is not in having 
the prohibition law repealed or in tell- 
ing how much I personally am opposed 
to it. Of course the law should be 
obeyed as long as it is the law. But I 
do believe that the peopie have the right 
to know the truth about the effect of 
the Eighteenth Amendment. If people 
are going to have to think about pro- 
hibition and what they are going to do 
about the question, then certainly they 
should keep an eye on the facts. 

“The report of the committee of fifty, 
edited by the late Dr. Billings of the 
New York Public Library, showed that 
20% of the adult males of the United 
States were total abstainers; 5% drank 
to such excess that their health was 
injured; 50% were moderate drinkers, 
and the remaining 25% were irregular, 
or ‘social drinkers.’ Other figures of un- 
doubted authority show that 80% of our 
best class of business people have been 
known as moderate drinkers. Our fig- 
ures show that the number who drink 
to excess in this city is on the increase 
all the time. Those who drink have 
switched from beer to spirits and in 
this connection it is going to be inter- 
esting to watch the effects upon them 
in, let us say, fifteen or twenty years.” 


Repayment Drive For 
Policy Loan Cleanup 


PLAN INSTALLMENT PAYMEN'S 





Security Life Starts Campaign to Re- 
move Loan as Most Effective Way 
to Prevent Lapse 





The Security Life, of Chicago, has 
started a definite plan to check the vol- 
ume of lapsed business resulting from 
policy loans. It is the experience of all 
companies that policies with loans on 
them have a much higher rate of lapse 
mortality than policies without loans. 


The Security Life plans to remove the 
loan by installment payments. In ex- 
plaining the plan the company says: 

Life insurance companies. know that 
the obtaining of a loan means a much 
greater lapse ratio of such policies than 
the lapse ratio of policies not having 
policy loans. The Security Life has 
taken a unique step in attempting to 
interest the policyholder in a method 
to remove the indebtedness against the 
policy. The plan is to urge the policy- 
holder to repay his loan by a certain 
number of equal installments. These 
installments may be annual, semi- 
annual, or quarterly, according to the 
way the premium is paid. The install- 
ments gradually pay off the principal 
and pay the current interest. Upon pay- 
ment of the last installment the loan is 
cancelled. 

That the insured may have a con- 
crete idea as to how the plan operates, 
we have printed a small schedule show- 
ing how a loan of $100 may be repaid 
by ten annual installments of $13 each. 
The insured had accumulated the value 
of his policy by periodical payment of 
the premiums. The plan for repayment 
is made to impress upon the insured 
that the loan which has been taken can 
be paid back in as easy a method as the 
loan value had been accumulated. This 
easy method is the periodical repayment 
of principal and interest. 


The company will send a letter to 
the policyholder who has a loan. This 
letter will be sent at the time of send- 
ing the premium notice. The agent can 
assist in removing loans by discussing 
this method with the insured. The 
agent’s talk will be, in many instances, 
more effective than a letter, as the 
agent can bring forth many more points 
than could be ipcorporated in a letter 
which would attract the interest of the 
insured. 





PEREZ F. HUFF LUNCHEONS 

The first of a series of luncheons 
given by Perez F. Huff, general agent of 
the Travelers, will be given on Saturday 
of this week at 12:30 o’clock at the 
Marie Antoinette Hotel, Sixty-seventh 
street and Broadway. These luncheons 
are given by Mr. Huff for agents who 
have qualified by production. 








The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 
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_ LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 























The American Bankers As- 
sociation shows that: 
18% of American widows 
live on their income. 
47% supplement 


Reasons 
For Life 
Insurance 
income 
by working. 

35% are dependent. 

At age 65, of an average of 100 Ameri- 
cans, starting out in life at age 25: 

36 out of the 100 have died. 

1 only is wealthy. 

4 are-well-to-do, 

5 can earn their living. 

54 are not self-supporting. 


4 * * 


J. C. Scheider, a superinten- 
Follow dent for The Prudential in a 
Up Your New York City district, made 


insured a survey of the results of 
“service calls” upon persons 
who had been previously insured by the 


agent, with the result that a «large 
amount of additional insurance was 
written In a number of instances it 
was found that some other agent had 
signed up the insured since the first 
agent had written the case. Out of 
about 800 such calls the following results 
were obtained: Ordinary additional in- 
surance written, $139,500; industrial 
insurance written, $11.10; prospects se- 
cured for the future, 121. In one case 
an agent wrote $25,000 additional in- 


surance and an assistant and another 
agent wrote three $10,000 cases. 
aA a A 


Lawyers are well aware of the 


Wills fact that wills are easily 
Easily broken, whereas the average 
Broken layman is lulled into a feeling 


of security when he puts his 
signature to that impressive document 
expressing his wishes as to the disposal 
of his wealth. Some life insurance men 
use very effectively the comparative in- 
security of wills as contrasted with the 
impregnable position of a beneficiary 
under a life insurance policy. Judge 
Charles J. Orbison, of Indianapolis, has 
expressed this very strongly. On one 
eccasion he said: 

It is no reflection on the law nor argu- 
ment against testamentary disposition, 
but it is certainly a strong indorsement 
of the plan of leaving a portion of your 
estate in the shape of life insurance. 
Courts nor lawyers nor dissatisfied rela- 
tives can ever change a_ beneficiary 
named in a policy of life insurance. It 
is written in letters that cannot be 
erased or eradicated, and a man can lie 
down to peaceful dreams understanding 
and realizing that whatever may happen 
to his material estate the proceeds of 
his life insurance policies will go to the 
people named by him in the policies. 





All the king’s horses and all the king’s 
men cannot alter this will. It is as 
irrevocable so far as the world is con- 
cerned as the law of the Medes and Per- 
sians. : 

There is a large estate now pending 
in New York where the decedent died 
some four and a half years ago. A will 
contest was instituted, the case has 
been tried twice, new trials have been 
granted at the conclusion of each trial 
and the case is now waiting upon the 
docket for another hearing. The case 
will ultimately reach the Court of Ap- 
peals in New York and from present 
calculations it will be twelve years be- 
fore there is a possibility of the legatees 
under the will receiving their distribu- 
tive share, if they ever receive it. In 
the meantime they are not privileged 
to enjoy one cent of the decedent’s 
bounty. 

How different it is in the case of life 
insurance policies. Scarcely have the 
mourners returned from the silent city 
of the dead when the insurance agent, a 
real friend in time of need, calls at the 
home and makes the arrangements for 
the adjustment of the claim. He assists 
in making out proofs of death and for- 
wards all papers to the insurance com- 
pany and generally within: thirty days 
after death a check is delivered to the 
beneficiaries. 

* e 


J. Harold Tarbell, of the Syra- 


Getting cuse agency of the Guardian 
Prospect Life, discusses in an interest- 
Leads ing way in the company 


paper, his methods of secur- 
ing prospects. 

“By getting one or two names from 
everyone I interview it is a simple mat- 
ter to keep an abundant supply at all 
times. In this group I also place names 
of persons who receive promotions, etc. 
This information is very largely secured 
from newspapers. The replies from this 
group of hand-picked prospects average 
from 28% to 32%. The method of se- 
lecting names from the city directory 
pays well, but my replies from hand- 
picked prospects are more than double, 
so I have discontinued sending in names 
from the directory because the other 
method is so far superior. 

“When I call on a prospect who has 
previously been approached by letter, I 
usually say something to this effect. 
‘Tarbell is my name and recently the 
firm that I am connected with sent you 
a letter concerning a pension for your 
old age. This is of such vital import- 
ance to every man that most of them 
send in their coupon for complete de- 
tails. I’m just checking up a few who 
neglected to request further informa- 
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| PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident 
Life and Trust Company, preserves a continuous cor- 
porate existence, but, having mutualized, will be known 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which 
have arisen from fifty-eight years of conspicuous fair 


The policies of the PROVIDENT MUTUAL contain 
new and attractive features, including the recently 
adopted and exceedingly liberal Total and Permanent 


An Increased Dividend Scale for 1923 














tion. Really, Mr. Prospect, I don’t see 
how you happened to overlook a matter 
that is of such importance to you.’ 

“In this way I have aroused his inter- 
est without disclosing my identity as an 
insurance agent and usually the inter- 
view begins—and on more than one 
occasion I ‘have secured an application 
right there. Of course I can’t land all of 
these men; but I usually get a couple of 
new names ‘to circularize anyway. 

“To cite an actual case, I might men- 
tion that one man on whom I called and 
who had not replied to the letter was 
disgruntled because I had not brought 
him a note book. I gave him a ‘Re- 
minders for Today,’ which calmed his 
temper. No—he wasn’t in the market 
for insurance, but if I would call on his 
nephew I would surely get an applica- 
tion. I called on his nephew and in- 
stead of getting one application I got 
four from the nephew and his business 
associates. This was last May, and only 
last month I wrote the nephew for addi- 
tional insurance. That makes five ap- 
plications so far, and I’m going to get 
more from a list of names these folks 
gave me.” 

* * * 


There is no such thing 
as an iron-clad rule as 
to how to sell business 
insurance, says the “In- 
ternational Life.” Get 
the facts about the concern you wish to 
sell. Then go to the head and by ques- 
tions and suggestions, bring out a need 


Protect 
The Brains of 
The Business 








MASSACHUSETTS 
LIFE INSURANCE COMPANY 


Incorporated 1851 


for insurance. Once you have brought 
out the need, the man you are inter- 
viewing will sell himself. It will be 
easy to show him that the deposit re 
quired to protect the brains of the busi- 
ness is less than the money spent pro- 
tecting stock in trade. Let a business 
lose all of its stock, the brains of the 
concern will bring it back again. But 
lose the brains and the business is 
usually permanently wrecked. Protect 
the brains of the business. This may 
be the president or general manager or 
some other individual. It is up to you 
to find this person or persons. Do 80, 
and you have your case won. Many 
cases are lost through trying to insure 
the wrong man in a business. 





OPENS WOMEN’S DEPARTMEN1 





Western States Life Has Appointed 





Mrs. E. C. Votaw Manager; Plan 
Strong Organization 
The Western Stateg Life, of San 


Francisco, has inaugurated a women’s 
department at the home office and has 
appointed Mrs. E. C. Votaw manager. 
Mrs. Votaw has been a_ successful 
agent in the field for the company for 
several years and plans to build up 4 
strong department of live women 
agents. 





INSTALLS NURSING SERVICE — 

The Connecticut Mutual Life has In- 
stalled a nurse in the home office for 
the benefit of employes. 


MUTUAL 








Springfield, Massachusetts 





A company which throughout the seventy years of its history 
has ever enjoyed—because of its square dealing toward all 
and its long record of low net cost—the good will of its 
policyholders, the confidence and esteem of the insuring 
public, and the loyalty of its representatives. 





JOSEPH C. BEHAN, Superintendent of Agencies 
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SURRENDERS REACH HIGH RATE 





Growing Percentage of Policies Turned 
in for Cash a Problem Confront- 
ing Home Offices 





A problem that is claiming the earn- 
est attention of insurance companies 
and agents alike is the continued high 
percentage of policies surrendered for 
cash value, says the New England Mu- 
tual Life. The tendency to surrender 
fully paid-up policies is particularly seri- 
ous, especially as it affects the best 
interests of the insured and his depen- 
dents. The temptation to withdraw cash 
values in appreciable amounts because 
of “attractive” investments, which at 
the time appear very favorable and se- 
cure, is doubtless the cause of many 
surrenders. 


This practice strikes at the very heart 
of the principle of insurance, for it re- 
moves the protection, often acquired by 
long years of struggle, from the secure 
and certain custody of the insurance 
company to the field of chance and 
speculation. The urge of the higher 
interest rate is apt to be like the call 
of the siren luring to destruction, for 
the funds once removed are liable to be 
buffeted about from one investment to 
another, until an unfortunate choice 
wipes them out or they become dissi- 
pated through manipulation. 

If the insured is not satisfied to leave 
his money with the company to give 
sure, conservative protection, equal to 
that of a Government bond, it is not 
necessary for the funds to be withdrawn 
in order to provide an attractive invest- 
ment. The application of the cash value 
to the purchase of an annuity, under one 
of the options provided in the policy, is 
permissible in amounts of $1,000 or 
more. Payments may be made in lim- 
ited or continuous instalments, monthly 
if desired, or the principal may be left 
intact for a specified number of years, 
to be then paid as directed and agreed, 
yleiding on the present basis an income 
of 444%, of which 3% is absolutely guar- 
anteed. This conserving of the funds at 
a fair rate of interest should appeal 
strongly to all thinking persons, because 
of the absolute security of the principal. 

Lapses are decreasing, as are policy 
loans, through which medium the life 
of many policies has been prolonged; 
but surrenders, on the contrary, have 
been recently mounting. In the best 
interest of policyholders, it is time for 
a concerted movement to be made by 
all insurance men to save to them their 
insurance protection, that they or their 
dependents may not find themselves in 
straitened circumstances at a time of 
life when it is too late to begin anew. 





DICKEY & MORGAN AGENCY 

The agency of Dickey & Morgan, man- 
agers at Philadelphia for the Mutual 
Life, closed the year with the largest 
business in the history of the agency, a 
total paid for of $9,284,000. Total appli- 
cations amounted to over 2,000, which 
was an increase of 40%, and the in- 


_ in amount of business was also 
%. 





ANALYZING INSURED’S ESTATE 





Guardian Life Issues New Forms for 
Use as Budgets and Income Analysis 
To Show Estate Value 





The Guardian Life is issuing for the 
use of its policyholders a blank form 
of analysis of investments and of life 
insurance carried which supplements 
the company’s personal and household 
budget forms. The analysis of income 
gives a clear statement of what income 
can be counted upon from the outside 
investments and of the amount of life 
insurance needed to bring the estate up 
to an amount which at, a given rate of 
interest will produce the needed income. 

The Guardian Life’s health services 
for policyholders have been used by 
thousands of insured, showing the ad- 
vantage of this work of the policy- 
holders service department. The fol- 
lowing analysis of policyholders estate 
is also used: 

My Investments for the Family 
My present income for the family 
Value of my property 
Value of my securities 
Value of my bank earnings 
Value of my life insurance 
My total present estate 
Earning 5 per cent this estate would 

yield. 





PRES. HUNTINGTON ON GROUP 

President R. W. Huntington, of the 
Connecticut General Life, has the fol- 
lowing to say on group life insurance. 

Although still young, Group insurance 
has won itself a place and has become 
a recognized social factor in the up- 
building of the community. During the 
times of depression when most em- 
ployers of labor are hard put to it to get 
along, it is more difficult to sell Group 
insurance than it is individual insur- 
ance, but during times of prosperity 
many firms and corporations will take it 
on and our experience has proved that 
except under very untoward circum- 
stances, once taken on, it will not be 
dropped. Opinions may differ as to 
whether the business revival that is 
now maturing is the real upward swing 
or only a secondary movement. In 
either case, however, there can be no 
doubt that now is a good time to sell 
Group insurance. Manufacturers of 
many kinds of goods are prospering and 
all will be interested in a_ simple, 
straight-forward presentation of the 
merits of Group insurance. 

Should you sell a Group insurance 
policy, the benefits will not cease when 
you have received the commission. In 
the first place, there is no way in which 
life insurance can be made to do more 
good. In the second place, you will 
have become acquainted and favorably 
known to a group of men who are able 
to take large amounts of personal Life 
insurance, and the cases are many 
where an agent has not only sold a 
Group policy, but followed it up with a 
large amount of personal life insurance 
on the officers or directors of the cor- 
poration or business. 





American Central Life 


Insurance Company 


_ INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST- STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1921: 


Assets 








Aisne WA ORKAMR WA ei eRSHeE ONS as eke pieewneuace cuaddiateuccewenatanedeaaGeiie 28,308,449, 

De RR SSE SE IEE Le oe Sal _ 25'109 146.08 
Capital and Surplus... -. _ 3,199,303. 09 
I RE ON igo cacao cinch ick due Gon daacadedeindens + 214,188,461.00 
NO | ONIN oc vice Conessctedtatacenannencedeedecavenes cebcacions 1,897 435.45 
Total Payments to Policyholders since Organization..................cccceeee $27,720,705.42 


JOHN G. WALKER, President 
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Sigourney Mellor 
and Company 


NEW YORK 
21 East 40th Street 


PHILADELPHIA 
630 Widener Building 











ILLINOIS LIFE INSURANCE (C 


GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 














HOME LIFE | 


INSURANCE CO. 
NEW YORE 


WM. A. MARSHALL, 
President 








The G3nd Annual Report shows: 


Premiums received during the 
WOT Tel -dcccsosdoctsetanniaeencs 
Payments to Polleyholders and 
eir meficiaries in Death 
aims, Endowmenis, Dividends, 


the amount expec 
Insurance In Foree.........+0+0.. $223,116,007 
43,222,328 


For ayency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 

















Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1650 

















THE STATE OF 
MICHIGAN 
A direct General Agent’s Contract 
for definite territory in the State 
of Michigan is ready for the right 
man. 
Address: 

ERNEST C. MILAIR 
Vice-President and Secretary 
George Washington Life 

Insurance Co. 
Charleston, West Virginia 





CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Company in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT B. AWDE, Supt. of Agencies 
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ACACIA MUTUAL 








STUDY THESE FIGURES | 


From the MOST SUCCESSFUL YEAR of 
LIFE ASSOCIATION 


a Raeeees (FORGO 6 og bo 66:05:50 0k ass eseeens ceueeoe . $42,448,000.00 
Gain in Insurance in Force........... heseoueeoee -«++ $30,124.750.00 

| Insurance in Force December 31, 1921............. « «++ $101,222,295.00 
Membership December 31, 1921..............- ceases 55,148 
PG LON as cata ek spies wieaom ers ieee eeee- $4,613,494.57 
ON: os Cho's olen cs Siaisiiee 6 wiewiomus owls Sas $1,518,954.00 
NO Sir PORBOEUD 0.5.5 55 o50 405 60icaieseis Sn eet $1,282,156.00 { 
ee Pore rire: Pee $225,575.00 
Paid to Beneficiaries Since Organization..... RS oe ree $2,363,465.00 


A FEW ADDITIONAL FIELD MEN NEEDED 
A RARE OPPORTUNITY—FOR MASONS ONLY 
Send Inquiry to 
WILLIAM MONTGOMERY, PRESIDENT 


Homer Building, Washington, D. C. 














Spurious Stock Cost 
Public $600,000,000 


SCHEMERS GET MORE DARING 





Associated Advertising Clubs Wants 
Congress to Protect People; Oil 
Stocks Lead Promotions 





Promoters of spurious stocks mulcted 
the public for more than $600,000,000 
during the last year, according to the 
executive board of the Associated Ad- 
vertising Clubs of the World. Oil pro- 


motions proved to be the most profita- 
ble for the swindlers, it was declared, 
one scheme alone, that of reorganizing 
defunct concerns, costing their victims 
over $30,000,000. 

In the resolution the board urges Con- 
gress to enact special appropriations for 
the curtailment of fake promotions, and 
asks National, state and city authorities 
to give greater attention to the swinddles 
that for “daring and big clean-ups, have 
been unsurpassed in the history of the 
country.” 

Swindlers in Texas are going to ex 
treme lengths in putting over their oil 
schemes, according to William P. Green 
of New York, director of the National 
Vigilance Committee. “Deprived of the 
use of the advertising columns of most 
newspapers,” he said, “promoters are 
resorting to the publication of their own 
journals, through the columns of which 
they feature the schemes in which they 
are interested. Another clever method 
is to merge defunct oil companies, the 
stockholders of which are then ap- 
proached with the appeal that an addi- 
tional payment will save their original 
investments.” 


He said that the Federal Government 
is making intensive efforts to prevent 
promoters of the fraudulent schemes 
from using the mails, and that during 
the year it has made some _ notable 
round-ups. 

The resolution states that as a result 
of a recent investigation by the associa- 
tion’s National Vigilance Committee, it 
has obtained facts about one oil promo- 
tion scheme in Texas, which, making a 
specialty of consolidating defunct com- 
panies, has taken in more than seventy- 
five such companies, the capitalization 
of which aggregates more than $159, 
000,000, in which it is conservatively 
estimated the public has lost in the 
neighborhood of $30,000,000; that frauds 
of all classes during the last year will 
be in excess of $600,000,000 and declares 
that the failure to curb such operations 
is a serious contributing cause to public 
unrest. 

The resolution calls upon Congress 
and all other legislative bodies to make 
appropriations adequate to meet “these 
growing crimes against the people,” and 
urges all newspapers and other periodi- 
cals “to open their columns to a full dis- 
cussion of this situation, particularly 


toward warning the public and com- 
mending public officials who do their 
full duty toward the suppression of such 


operations.” 





GEORGE WASHINGTON LIFE 





N. C. Thompson & Son Appointed 
General Agents for North Carolina 
Succeeding B. F. Stone 





The George Washington Life Insur- 
ance Co. of Charleston, W. Va., has 
made a change in its North Carolina 


agency at Reidsville, brought about by 
the retirement of Buford R. Stone as 
general agent for the state of North 
Carolina, his other interests rendering 
it impossible for him to devote the 
time to agency supervision. Mr. Stone 
has not entirely given up life insurance 
work but retains a personal contract 
with the company and will continue in 


active service writing personal business. 


N. ©. Thompson and his son Kearns 
Rk. Thompson, who have long represent- 
ed the George Washington Life as spe 
cial agents at Reidsville, N. C., have 
accepted the position of general agents 
as of January 1. 

Mr. Thompson 
perienced insurance men, well known 
throughout North Carolina and neigh- 
boring states and have already demon 
strated their ability as business getters. 
Kearns R. Thompson is now a member 
of the $100,000 League of Agents of 
George Washington Life. The promo 
tion of this firm of father and son to 


and his son are ex 


this position carries out the  poticy 
adopted by the company of finding its 
general agency material from within 


its own ranks. 
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New England Mutual Life 
Insurance Company 


Boston, Massachusetts 





New Insurance Paid-for, 1921 
Gain in Insurance-in-Force — - 
Total Insurance-in-Force’ - 





New England Agents Write Persistent Business 


$82,072,020 
48,641,846 
- 609,415,082 

















What Every Agent Knows 

















By William Alexander 
2. Insurance Bores 

Every agent knows—or ought to know 

that he can’t afford to be a bore. And 
he knows that many people regard all 
ugents as bores, and all talk about life 
insurance as uninteresting. This mis- 
apprehension is due to the fact that a 
class of solicitors, now happily almost 
extinct, were common in the early days. 
They were ignorant and incompetent 
and tried to cover up their deficiencies 
with an endless stream of meaningless 
but importunate talk. 


To succeed, therefore, the intelligent 
agent must overcome this prejudice, 
and to that end should study the be- 
havior of bores so as to avoid their 
blunders, 

The Reverend Sidney Smith once sug- 
gested a “slip button” as a protection 
against bores; and one of his most 
famous witticisms was addressed to an 
insufferable bore. This man was avoided 
by his acquaintances because he bored 


them almost to extinction by talking 








sumed to be permanent. 


As age increases, and 








New Disability Clause 


Two years ago this Company devised a Disability pro- 
vision which was far in advance of any that had been previ- 
ously contained in a life insurance policy. We now announce 
a new Disability provision. Its features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be increased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 100%. 

Total disability that has lasted three months will be as- 


Waiver of premium, of course, together with full annual 
dividends and a full annual increase in cash surrender value. 


through diminishing resources, the disability income in- 
creases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New Yerk 





the family income dwindles 

















constantly about the North Pole. One 
day he met Jeffrey, the celebrated edi- 
tor of the Edinburgh “Review,” in a 
narrow lane, and began at once on his 
favorite topic. Jeffrey listened for a 
moment and then exclaimed, “Damn the 
North Pole,’ and hurried away. 

The was wounded, and com- 
plained to Sidney Smith, who sought to 
pacify him by saying, “No one minds 
what Jeffrey says: he respects nothing, 


bore 





WILLIAM 


ALEXANDER 


absolutely nothing. Why, you will 
scarcely believe it, but it is not more 
than a week ago that I heard him speak 
(lisrespectfully of the equator.” 

This story suggests the 
definition: 


following 


The bore is the man who insists 
upon talking to someone who 
doesn’t want to listen, or who in 
sists upon talking on a topic in 
which his hearer takes no interest. 
In this connection I am reminded of 

two venerable stories that I venture to 
repeat because they illustrate important 
truths. The first is as follows: 

When the Reverend Henry Ward 
Beecher was asked what he would do if 
his congregation went to steep, he re- 
plied that he would send for the sexton 
to wake up—the preacher. 

Here is the other story: 

A man said to his friend, “Is your 
wife entertaining this winter?” To 
which the friend replied, “Not very.” 

Well, the agent who wants to succeed 
must be wide awake and constantly 
entertaining. He must see to it that his 


insurance appeal is interesting, and in 
addition to that he must be fresh, strik- 
ing, and concise, or he will bewilder and 
tire his prospects and gain no influ- 
ence over them. 
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If anybody who is at all interested in 
the subject of Salesmanship or the Art 
of Persuasion wishes to assimilate a 
large dose of information on these sub- 
jects, I advise him to go and see “Rain” 
at the Maxine Elliot Theatre, New York. 


Indeed, it might easily pay the heads 

of sales organizations and those who 
manage insurance solicitors to travel 
across the country if necessary and 
observe the efforts of Missionary David- 
son to convert the heroine, Sadie 
Thompson. 


Sadie, we might say here, is a lady 
of the underworld, who, having fallen 
upon evil days and fled San Francisco 
to escape punishment in an atleged mur- 
der case, arrives at a small island in the 
South Pacific, where, together with a 
group of interesting storekeepers, na- 
tives, itinerant tourists and a fat-headed 
missionary, she is marooned for sev- 
eral weeks during the rainy season. 


The Missionary Davidson and his wife 
are wonderfully drawn characters of the 
Puritan New Englander type who be- 
lieve that everybody who thinks dif- 
ferently from themselves is sure of go- 
ing to hell, and so his intense and terri- 
ble exhortations and struggles to “save” 
Sadie Thompson are nothing short of 
fearful. Indeed, he attempts in several 
marvelous scenes to brutally ram his 
particular brand of religion down her 
throat by sheer mental, yes, and physi- 
cal force. 


His portrayal of the awful punish- 
ments that will surely befall her unless 
she repents would be laughable were 
they not so extraordinary, intense and 
sincere. In the end he apparently suc- 
ceeds, but only to fall from grace him- 
self, after which Sadie emerges trium- 
phant as her old self and sails away for 
Sidney in the embrace of her sailor 
lover, 


It's a clear case of strong arm sales- 
manship on the part of the missionary 

of getting the signature on the dotted 
line through sheer force of mind, and, 
of course, when Sadie, or we might call 
her the “policyholder,” has a chance to 
recover her balance and carefully look 
overand examine what she has bought, 
she promptly cancels the contract. 

It seems to us that missionaries of a't 
lypes, and particularly commercial per- 
staders, are occasionally apt to fall into 
the mistake that the Reverend Davidson 
fell into and attempt to put skids under 
the prospect and then push him into the 
leep waters of conviction, irrespective 
fwhether he is ready and willing to 
lake the plunge. 

Of course, under such circumstances, 
the client or customer is likely to splash 
about, fasp, gurgle and cry for help and 
then perchance, reaching firm ground 
‘gain, he shakes the moisture of forced 
‘onviction from his clothes, mutters a 


a 


few choice cuss words, and highly re- 
solves to Never, Never Again. 

So the next time you feel theatrically 
inclined, go and see “Rain,” for it con- 
tains a lesson in restraint and sales- 
manship as big as a house—yes, even 
bigger than that. 


Sh flvag Naeta,_ 


THRIFT WEEK IN PHILADELPHIA 





Life Underwriters Provide Speakers 
Each Day for City’s Meetings; J. E. 
Kavanagh Addresses Association 





National Thrift Week, which began 
on Franklin’s birthday, January 17, was 
inaugurated by the Philadelphia Asso- 
ciation of Life Underwriters on Tues- 
day evening, January 16, by a banquet 
in the Bellevue Stratford Hotel, at 
which Manager J. C. Staples, of the 
Pacific Mutual, president of the associa- 
tion, was the toastmaster and James EB. 
Kavanagh, third vice-president of the 
Metropolitan Life, made the principal 
address. 

The Philadelphia life underwriters 
are performing an important function 
in the observance of National Thrift 
Week by furnishing speakers for daily 
addresses before the Chamber of Com- 
merce, Rotary Club, Kiwanis Club, Busi- 
ness Science Club, Lion’s Club, morning 
assemblies in the different high schools 
and before business men’s organizations. 

The following speakers have been as- 
signed to this feature: William J. Amos 
and John W. Clegg, Penn Mutual; Man- 
ager EK. J. Berlet, Guardian Life; Man- 
ager of Agencies Frank H. Sykes, Frank 
L. Bettger, Frank D. Buser and Clayton 
Hunsicker, Fidelity Mutual; Supervisor 
of Agencies FE. P. Langley and Earl Pre- 
vette, Equitable of New York; Manager 
Allen Wallis and Sigourney Mellor, 
Equitable of Iowa; A. P. Shalet and 
James S. Wood, Mutual Life of New 

York, and Manager C, Burgess Taylor, 
Northwestern Mutual. 
$1,500,000 FOR PAUPERS 

Connecticut, one of the greatest life 
insurance states in the country because 
of the importance of Hartford as an in- 
surance center, spent last year for the 
support of paupers more than $1,500,000. 
The amount is greater than was spent 
last year, when it cost the state over 
$1,400,000 to support its paupers, 





GROWTH OF LIFE INSURANCE 

The New Engiand Mutual Life com- 
menced business in 1843—eighty years 
ago—and has been continuously writing 
business, yet 85% of its outstanding life 
insurance was written in the past fifteen 
years. 








THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Insurance, including Industrial, Ordinary 











and Group 
J. C. MAGINNIS, President 
— 








Baos c 


Address, 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
ompany with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 8 Fulton Street, New York City 


















John Morrison Makes A 


Second New Year’s Resolution 
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“Happy New Year, Boss.” 
John Morrison’s answer to the elevator man’s cheery greeting was a 
silver dollar and this bit of philosophy. 


“It’s a fine old world, Sam.” Sam’s “Yes Sir” was emphasized by 
the grin which set itself upon the broad expanse of lip characteristic 
of his race. 

A few minutes later as John Morrison entered his office and viewed 

the mail upon his desk, his vim and zest for living cooled. He knew what 
that “first of the month” mail contained, and, upon looking it over, was 
not disappointed—bills, bills, a personal letter or two, and because it was 
January 1, a bright new calendar and his latest insurance magazine. As 
he opened the last bill of the month’s accumulation, he murmured to him- 
self: “Fine chance we have for that real vacation I’ve been promising 
myself and the wife for the last couple of years. It looks impossible even 
now and July is yet seven months away.” Then, to regain some of his 
enthusiasm, he listlessly opened his new insurance magazine. As he 
turned the pages, the caption “On to the Pacific Coast” arrested his at- 
tention. Unconsciously his desire for that vacation forced him to read 
what followed. And, as he read, he repeated almost audibly the words: 
“$250,000 of Surplus Business (standard or substandard) and you can 
enjoy a trip to the Pacific Coast with the liveliest group of insurance 
men in America. * * * Accident and Group business will also help 
you earn this trip. * * * Attractive policies in Life, Accident, 
Health, Group.” As John repeated the words to himself, that vacation 
trip did not seem impossible—did not seem a dream forever receding 
from his grasp. 

Surplus business, he had plenty of it in his daily practice. And, 
hastily, he recounted to himself the prospects who came to his mind im- 
mediately—Harry Ownall who should have another $50,000 Life policy— 
the Smith Manufacturing Company and the Dewitt Grocery Company, 
both companies he had long thought were prospects for Group Insurance, 
and then, many of his Life policyholders who he knew should have 
Accident Protection. All of these cases constituted business which his 
own Company could not handle and which he had been unable to touch 
because he had had no single channel through which to place them, but, 
it was Surplus business which he could easily grasp in his daily canvass. 
John smiled in contemplation of the vacation which this Surplus business 
promised and looked again at the bright calendar. Once more he counted 
the months until June 30—an average of only $50,000 in surplus business 
a month for six months and that trip to the Pacific Coast would be as- 
sured. Right then John made a second New Year’s resolution, which if 
expressed aloud would have sounded this wise: “Resolved, that I will 
seize all Surplus business which comes within my grasp so that I may 
offer my policyholders the fullest service, and at the same time increase 
my regular business, as well as earn a trip to the Pacific Coast.” And 
then John said to himself with conviction, “It’s a fine old world.” 

What is the end of the story? A glimpse into the future—July, 
1923—-¢ives you the finale in more eloquent terms than any words we 
might employ. John Morrison is seated on the veranda of one of the big 
hotels on the Pacific Coast exchanging business experiences with some 
of the most successful insurance men in the United States. The Quarter 
Million Club Convention of the Missouri State Life Insurance Company 
is in progress and John is a guest of the Company at the Convention. 
He earned the trip on Surplus business. At the same time he has in- 
creased his business with his own Company; first, because he has had 
more time to devote to it, and secondly, because the increased service 
which he had to offer has enabled him to multiply the number of pros- 
pects with whom he contacts daily. 

It is the story of John Morrison, but to make it your own story, 
repeat to yourself the second New Year’s resolution of John Morrison. 
The rewards which you saw in store for him will come to you. 
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LIFE INSURANCE DAY 

This is Thrift Week and today is Life 
Insurance Day. Through all the chan- 
nels of publicity there will be brought 
to the attention of the people of the 
country the importance of life insur- 
ance in the life program of every nor- 
mal man. For most people their first 
life insurance policy was the beginning 
of thrift. For many the first policy was 
the beginning of success, and for every- 
one life insurance is the recognition of 
those fundamentals of citizenship—fam- 
ily and community responsibility. Life 
insurance is thrift with an application 
and an influence that transcends the 
individual and becomes the bu!wark 
of a people. 





AMERICAN PREDOMINANCE IN LIFE 
INSURANCE PRODUCTION 

The recent death of Harry B. Rosen 
and the many interesting facts which 
have been brought out regarding the 
achievements of that remarkable man 
have reminded us of and have empha- 
sized the pre-eminent position of this 
country in the matter of life insurance 
and particularly in life insurance sales- 
manship. 

Rosen was the past master of the pro- 
fession. He stood first with the rest 
nowhere—that is by comparison. But 
among the rest there are many whose 
achievements are great and would have 
seemed greater if they had not been 
overshadowed by the one predominant 
figure. Besides the leaders there is still 
an army of tens of thousands who are 
every day penetrating into practically 
every home and office in the land and 
to whom is due perhaps most of the 
credit which we deserve as a nation for 
the immense use we make of the bene- 
fits of life insurance. 

The extent to which life insurance 
will be made use of in any country or 
community is very largely a matter of 
agency system and organization, and 
entirely so if the condition of the coun- 
try is such as to permit of the develop- 
ment of the business. In Great Britain, 
where life insurance was _ instituted 
more than a hundred and fifty years 
ago, and which has enjoyed an uninter- 
rupted commercial development, the 
amount of insurance, both as regards 
total amount and as regards the per 
capita insurance, is far below what it 








is here. Probably Great Britain as far 
surpasses any other country in both 
these respects as she is surpassed by us. 

The whole reason for American supre- 
macy in this matter lies in the status 
of the agency force. With us the solici- 
tation of life insurance is an honorable 
profession, offering a sufficient prospect 
of -adequate remuneration to attract 
many possessed of the skill and ability 
necessary to make it a success. To the 
man of fair ability it offers a reasonable 
competence. The result is that not only 
are many attracted to this business, but 
by their own co-operation and united 
action conditions are rendered still more 
favorable. 

In Great Britain the whole-time agent 
is practically unknown. Remuneration 
is not such as to make it worth while 
except for the exceptional salesman to 
engage exclusively in selling life insur- 
ance. The effect of this is two-fold, 
leading both to smaller amounts of busi- 
ness written by the companies and to 
under-insurance of the public generally 
Some of the best companies there 
whose names are well known here and 
are symbols of strength and soundness 
obtain an amount of new business an- 
nually which is surpassed by many 
American companies every month in 
the year. In fact, the only British com- 
pany whose business approaches in 
amount that of any of the better known 
companies here is the well-known 
pioneer of industrial insurance which, 
however, has an agency system quite 
unparalleled in the United Kingdom 
which explains why it is able to do so 
much better than the others. 

The effect on the public generally is 
more serious. Where life insurance 
agents are lawyers or accountants who 
take such business as arises incidentally 
in the course of their profession and 
who would consider it infra dig to “so- 
licit” insurance, many will remain un- 
solicited, and, therefore, uninsured. 
Nothing is better established than the 
fact that life insurance has to be sold. 
In this country that fact is recognized. 
The salesmen are properly trained and 
adequately remunerated and the bene- 
ficial result follows in a greater knowl- 
edge of the uses of life insurance and a 
greater appreciation of its benefits and 
of the services of those who spread 
them abroad. 





FIRE HAZARD AND MORTGAGES 

Some of the prominent firms making 
real estate mortgage loans are looking 
carefully into the fire protection and 
conflagration condition of towns from 
which applications are received and ap- 
pear to be giving preference to those 
places where proper building ordinances 
are in effect, thus reducing the con- 
flagration feature and where properly 
maintained and disciplined fire depart- 
ments are operated and adequate water 
supplies provided. By some it has been 
held that these are features essential 
to the consideration and granting of 
loans. In a number of cases it has been 
proven that where adverse conditions 
prevailed considerable property has 
heen destroyed, and although the insur- 
ance was promptly adjusted and paid, a 
sufficient amount was not realized to 
liquidate the entire indebtedness, leav- 
ing the mortgagee with unproductive 
vacant land, upon which the owners 
experienced difficulty in raising suffi- 
cient funds to care for the interest. 














The Human Side of Insurance 























RALPH B. IVES 





Ralph B. Ives, the new president of 
the Aetna Insurance Co., entered the 
employ of that company in 1904 as a 
clerk in its home office. In 1907 he was 
made special agent for the states of 
Connecticut, Vermont and _ western 
Massachusetts. He was called back to 
the home office again in 1912 and was 
made assistant secretary. In 1915 Mr. 
Ives was transferred to Chicago as as- 
sistant secretary under Thomas EF. Gal- 
lagher, the then western general agent 
of the company. In 1919 Mr. Ives was 
elected vice-president and he has had 
charge of the Aetna’s western business 
since the retirement of Mr. Gallagher. 


NEW VIRGINIA RULING 
No Coupons or Guaranteed Dividends 
May Be Used on Policies, Com- 
missioner Button Rules 





Commissioner Joseph Button, of the 
Virginia Insurance Department, has sent 
to all life insurance companies doing 
business in that state notice of a ruling 
to the effect that no policy having cou- 
pons attached or with guaranteed divi- 
dends may be issued in Virginia after 
January 15. The ruling follows: 

All life insurance companies licensed 
and operating in the State of Virginia 
are hereby notified that on and after 
January 15, 1923, there may not be 
issued in this state any coupon policy, 
or any form of policy having coupons 
attached, which coupons may be pay- 
able in cash, or may be applied as part 
payment on premiums, or may be used 
to purchase paid-up additions to the 
policy, or may be allowed to remain 
with the company to mature the policy 
at an earlier date than named in the 
policy, or which bear interest after ma- 
turity date, or which do not bear in- 
terest after maturity date, or which 
may be used in any manner whatsoever; 
nor may any company issue any policy 
which guarantees future dividends, 
which dividends may be paid in cash 
or otherwise applied as in the case of 
coupons above. 

Any issue of coupon policies or guar- 
anteed dividend policies, on and after 
January 15, 1923, will be considered as 
rebating, in violation of provisions of 
Section 4222, Code of Virginia, 1919, 
and the company or agent issuing or 
writing such policies shall be punished 
for such violation as set forth in See- 
tion 4223, Code of Virginia, 1919. 


R. H. Griffiths, who has been appoint- 
ed manager of the Glens Falls newly 
organized Pacific Coast Department, 
succeeding the general agency plan 
under which the company has hereto- 
fore operated, is one of the younger 
men in the business, but is considered 
one of the able men in the field and 
comes from a well-known insurance 
family. He has been with the Glens 
Falls for twelve years, originally as spe- 
cial agent in Oklahoma and Kansas, 
later covering Missouri and Iowa, and 
in Missouri alone for the past two years. 
He is well known throughout the South- 
west and Western department territory. 

* * * 

Reginald Foster, Jr., son of Reginald 
Foster, vice-president and counsel of the 
New England Mutual Life, recently took 
out a policy in the company, making the 
fourth generation of the Foster family 
to whom a policy has been issued. Mr. 
Foster was graduated from Yale last 
June and is now an agent in the home 
office general agency His great-grand- 
father, Alfred Dwight Foster, was in- 
sured by the New England Mutua) Feb- 
ruary 1, 1844, receiving policy No. 13. 

* + * 


Joseph Button, Insurance Commis- 
sioner of Virginia who was confined to 
his home in Richmond last week with 
a severe case of neuralgia in the head 
is back at his desk. 

* * * 


John E. Ahern, secretary of the Acci- 
dent Department at the home office of 
the Travelers Insurance Company, last 
week married Miss Mae Connors, of 
Hartford. 





COMMISSIONER TUTTLE ILL 


In Serious Condition From_ Septic 
Poisoning at Hisi Westfield, N. J., 
Home 





William E. Tuttle, commissioner of 
banking and insurance of New Jersey, 
has been dangerously ill at his home at 
Westfield, N. J., with septic poisoning 
and last Saturday underwent blood 
transfusion. His condition, although 
still critical, is reported as much im- 
proved as this issue goes to press. 





WILLIAM F. PATTERSON DEAD 

William F. Patterson, of Mowry & 
Patterson, general agents of the life 
department of the Aetna Life, in New 
York City, for many years, died at his 
home Tuesday night of this week. 





OUR BECKONING TORCH 
By L. J. Dougherty, President 
American Life Convention 
Happy will be your New 
Year, you bearers of the torch 
of life insurance, if you keep 
burning with undimmed flame 
this vestal fire of security and 
providence which with every 
revolution of the earth drives 
further into the void of elimi- 
nation evils, black and ugly 
shapes of poverty, suffering, 

disease, and ignorance. 

When the bright spark oO. 
Life Insurance first burst into 
fire and the profession began, 
a responsibility of generations 
yet to be was vested in every 
one who undertook as his life 
work, the bearing of this 
torch. Let not this new sea- 
son of promise in all things 
find you, followers of a high 
and proud profession, blind to 
the opportunities which the 
future holds out to you. 

If you greet it with open and 
seeing eyes, the year 1923 can 
not fail to be for you a Happy 
New Year. 
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Mystery on Placing 
Of Fertilizer Lines 


ALL SILENT ON RENEWALS 





Local Agents Wonder Whether Unli- 
censed Companies May Be Getting 
Profitable Lines 





Local agents of the two Carolinas 
await with interest the announcement 
as to where the building and machinery 
schedules of the Virginia & Carolina 
Chemical Company and the Royster 
Guano Company are placed, and since 
this insurance has apparently been held 
under binder since December 14 it 
seems evident that there is some kind 
of manipulation going on in the placing 
of these lines. 

On December 14, 1921, the entire line 
on buildings and machinery for these 
two large fertilizer corporations was 
absorbed by a group of companies, the 
existing insurance being cancelled and 
rewritten to avoid the proposed increase 
in fertilizer rate schedules, and the sub- 
sequent loss of business by numerous 
local agents who had formerly con- 
trolled it caused considerable criticism 
to be directed towards members of the 
group which took over the lines. 

However, after the furore simmered 
down, it was generally understood that 
an agreement had been reached with 
the assureds whereby at expiration of 
the year, the entire insurance line, in- 
cluding the stock, would be placed with 
American stock companies. The stock 
lines having previously been in mutuals, 
it seems that the agreement is being 
carried out, for during late December a 
number of American companies placed 
stock lines with their agents in the two 
Carolinas, 

But the whereabouts of the renewals 
on the buildings and machinery sched- 
ules seems to be a mystery, and none 
of the companies interested in the line 
in December, 1921, will give out any in- 
formation as to what is to be done or 
whether they will secure the renewal 
thereof. Surmises have been rife, and 
since it has been reliably reported that 
Wilcox, Peck, Brown & Crosby, eastern 
brokers, are placing the stock lines, it 
would seem that perhaps there is some 
Tfeason for the report that these big 
fertilizer interests are dickering with 
unlicensed companies in an attempt to 
secure a lower rate than is offered by 
the companies who assumed the lines 
in 1921. Meanwhile, local agents who 


Wrote this business last year are still 
in the dark. 
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In Local Insurance 
Business Fifty Years 


CHARLES C. JUDD CELEBRATES 








Holyoke, Mass., Agent Started in 1872; 
Had Broad Experience in Insur- 
ance Field Work 





Charles C. Judd, of Judd & Parsons, 
insurance agents of Holyoke, Mass., re- 
cently celebrated the fiftieth anniver- 
sary of his entrance into the insurance 
business. 

Mr. Judd was born in Northampton, 
Mass., August 1, 1851. In 1856 his fam- 
ily moved to Holyoke, where he has 
since resided. Mr. Judd started in the 
insurance business with entirely blank 
registers in October, 1872, and con- 
ducted the business alone until 1878, 
when Frederick D. Parsons, his assis- 
tant in the office, was taken into part- 
nership and the firm of Judd & Parsons 
was established. In 1883 Mr. Judd was 
appointed special agent for New Eng- 
land of La Confiance of Paris, which 
connection lasted only a few months 
owing to the retirement of the company 
from this country. 

In 1883 the Traders Insurance Com- 
pany, of Chicago, appointed Mr. Judd 
special agent for New England, New 
York State and the City of Baltimore, 
Md., which position he held until Octo- 
ber, 1887, when the firm of Judd & Par- 
sons wag appointed general agents of 
the company for New England, all 
agents in that territory reporting to it 
at Holyoke. Mr. Judd personally re- 
tained the special agency for New York 
State and the city of Baltimore as be- 
fore. This arrangement continued until 
the company retired from the Eastern 
field early in 1892. 

On the Traders’ retirement the Read- 
ing, of Reading, Pa., appointed Mr. Judd 
special agent for New England, con- 
tinuing with that company for four 
years, when he went with the Orient, 
of Hartford, in the same field. This 
arrangement lasted for four years. 

Early in 1892 the firm of Judd & Par- 
sons bought an agency at Springfield, 
Mass., and Mr. Parsons removed to 
Springfield to take charge of the firm’s 
interests there, retaining his interest in 
the Holyoke agency. 

In 1906 Mr. Judd was sent to San 
Francisco by the Federal Insurance 
Company of Jersey City to assist in the 
adjustment of their losses in the great 
conflagration of that year, remaining 
there over three months. 

In 1908 Mr. Judd’s son, Edward 8. 
Judd, who had served four years in the 
New England field as special for a lead- 
ing New York company and a‘ year or 
so in the Judd & Parsons Holyoke office, 
was admitted to the firm and given 
charge of the Holyoke office. 

In 1915 the casualty business had 
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A Big Automobile Year 


—and what it means to you 


ITH the increasing public demand for motor transportation, with 
W the decreasing cost of cars, with good roads and improved service, 
1923 will be a promising year for the automobile industry. 
The National Automobile Show, just finished in New York, has 
given a definite indication of brisk sales ahead. * 
Mr. John N. Willys of the Willys-Overland Company ‘elite eat over 
2,750,000 motor cars and trucks will be produced and marketed this year. 


Your opportunity is here to push automobile insurance with careful 
aggressiveness. The underwriting of this line has recently been hazard- 
ous in the extreme, as every agent realizes. But we welcome increases 
in volume from agents who know how to use good common sense in 
selecting or rejecting their risks. 


Much desirable business may be produced with the help of 
this company’s leaflet, “Yours? Was It Insured?” 


Write for a sample copy. 
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reached such a volume that it required 
more attention than was being given to 
it. The firm, therefore, secured the 
services of Edward L. Twing, a young 
man of excellent standing and an expert 
in casualty lines. On June 1, 1915, Mr. 
Twing was admitted as a partner in the 
Holyoke firm and given entire charge 
ot the casualty business. 

The business had assumed such pro- 





CHARLES C. 


JUDD 


portions by 1919 that the quarters at 
189 High street, where the firm had 
been located for over forty years, were 
not adapted to its purposes, and in Sep- 
tember of that year the office was re 
moved to larger and better quarters in 
the Peoples Savings & Bank Building, 
316 High street, where it is now located. 

The fiftieth anniversary of Mr. Judd’s 
entry and continuous service in the in- 
surance business in the city of Holyoke 
was celebrated on October 3, 1922, when 


a dinner was given by him at the Sum- 
mit House on Mt. Tom to the executive 
officers of the companies in the Holyoke 
agency, the New England special agents 
of these companies, the local agents of 
Holyoke and a few other invited guests. 

The Judd & Parsons agency from the 
start has made a specialty of mill busi- 
ness, especially sprinklered risks, and 
for the size of the city, it probably com- 
pares favorably with any agency in the 
state as to the volume of this class of 
business. 

Judd & Parsons represents the follow- 
ing companies: In the Holyoke agency, 
ire & Marine Department, Automobile 
of Hartford, American Eagle, Commer- 
cial Union, Continental, Fidelity-Phenix, 
lireman’s Fund, Great America, Home, 
Liverpool & London & Globe, North 
British & Mercantile, National of Hart- 
ford, Phoenix of London, Pawtucket and 
Queen. In the casualty department it 
represents Aetna Life, Aetna Casualty 
& Surety, Globe Indemnity, Hartford 
Live Stock, Hartford Steam _ Boiler, 
Lloyd’s Plate Glass, Phoenix Indemnity, 
Travelers, Travelers Indemnity and 
United States Fidelity & Guaranty. 

The firm has been agents of the Great 
America, Queen and Liverpool & Lon 
don & Globe since 1876 and all the other 
fire companies named above with but 
two exceptions for terms ranging from 
twenty to forty years. 

Mr. Judd served as the first president 
of the Insurance Federation of Massa- 
chusetts,” holding that office for two 
terms. He is an honorary member of 
the New England Insurance Exchange. 
For the past few years Mr. Judd has 
spent considerable time in pleasure 
travel, having crossed the Atlantic sev- 
enteen times and the Pacific five times. 

BRENGLE NOW MANAGER 

Lawrence J. Brengle, until recently 
acting manager of the Syndicates, is 
now full manager of Syndicate A and 
the United States Salvage Association. 
He is also chief underwriter for Syndi- 
cates B and C. 
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Incorporated 1849 


Metropolitan Fire Agent 


C. G. Smith 
1 Liberty Street 


Cash Capital $2,500,000.00 
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Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


Service Department 


Geo. A. Hill, Jr., Special Agent 
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BILL ON GUN-COTTON FILMS 
Fire Marshals Association Introduces 
Bill in Congress to Reduce Hazards 
By Preventing Transportation 


The Fire Marshals Association of 
North America, of which Newman T. 


Miller, the energetic fire marshal of 
Indiana, is now president, has prepared 
a bill for immediate introduction in 
Congress with the object of eliminating 
the hazard of the gun-cotton picture film 
by prohibiting its shipment in inter- 
state commerce after January 1, 1925. 
The fire marshals of the various states 
are already in conference with their 
Senators and Congressmen on the sub- 
ject. 

Considerable quantities of nitro-cellu- 
lose picture film are reported as having 
been found in the department stores of 
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Girard F. & M. 
INSURANCE CO. 


ef Philadelphia 


Organized.1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ......... . $1,000,000 


Reserve’  Reinsur- 
ance Fund ...... 2,240,988 


Reserve all other 

















liabilities ....... 956 liabilities ..... liabilities ....... 267,721 
i] Net Surplus ...... 789,027 Net Surplus ..... 2,840,571 Net Surplus ..... 851,855 | 
MEN Scacesacneece $38,185,240 BWAGN | cxieaswsas . $10,517,442 ae . . $4,360,509 
Pelicyholders Surplus, $1,389,027 Policyholders Surplus, $4,000,571 Policyholders Surplus, $1,851,855 
Loyal to friends and loyal agents 
— ———— 














Milwaukee just before Christmas, placed 
there for sale to amateur operators. It 
is partly because of the practical im- 
possibility of keeping the inflammable 
film out of the hands of non-professional 
users that the fire marshals are moving 
to abolish it altogether. 

Clarence Heller reports the passage 
in San Francisco last month of an ordi- 
nance governing film exchanges in that 
city. It does not permit the operation 
of such exchanges in buildings exceed- 
ing two stories in height nor in any in 
which more than fifty people not con- 
nected with the picture film exchange 
itself are employed. Jn certain respects 
it is more severe in its regulations than 
those of the N. F. P. A 





ELDERT RE-ELECTED PRESIDENT 
Clayton Platt, Long Active in Affairs of 
the National Board of Marine 
Underwriters, Is Honored 
Cornelius Eldert of the Atlantic Mu- 
tual was re-elected president of the 
Board of Underwriters of New York at 
the third annual meeting held last week. 
Warry Bird and W. D. Despard were re- 
elected vice-president and treasurer, re- 
spectively. Henry H. Reed, of Platt, 
Fuller & Co., was elected secretary to 
succeed Clayton Platt, who has retired 
from active marine business. Mr. Platt 
has been actively connected with the 
board and its predecessor, the National 
Board of Marine Underwriters, for near- 
ly forty years and in recognition of his 
serious thought to the work of the board 
his resignation was regretfully accepted 
and he was elected an honorary member 
of the board. From 1895 until the pres- 
ent time Mr. Platt had successively 
filled the positions of treasurer, vice 
president, president and finally secre- 

tary. 





DECEMBER LOSS $47,426,000 

December’s fire losses throughout the 
United States and Canaaa as compiled 
from the daily records of the “Journal 
of Commerce,” amount $47,426,000, an 
unusually large total, and nearly $19, 
000,000 in excess of the losses for De- 
cember, 1921. These figures bear out 
the trend shown even in the reports for 
New York City. It is expected that the 
country’s ‘losses for 1922 will be the 
greatest in the history of the country 
with the exception of 1906, the year of 
the San Francisco conflagration. 





WILMINGTON FIRE WARNING 

Owing to the many fires of unknown 
origin occurring in Wilmington, Del., 
Chief William J. Lutz of the fire depart: 
ment issued the following warning: 
“The Bureau of Fire is checking up 00 
policyholders. Watch your step. The 
bureau will assist policyholders 1 col- 
lecting an honest insurance claim, 
caused by unavoidable fire, but where 
buildings and contents are overinsured, 
it will do its utmost to prevent claims 
being paid.” 
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Ohio Farmers Agents 
In Annual Session 


GREETED BY PREST. HAWLEY 


Agents Plan to Cancel Off Business 
Which Looks Loss to the 
Company 


The thirty-second annual meeting of 
the Ohio Farmers Agents’ Association 
convened at LeRoy Tuesday of this week 
and was followed on Wednesday by the 
seventy-fifth annual meeting of the 
policyholders. In spite of heavy snow 
over 150 of the Ohio Farmers Agency 
force were in attendance. 

Tuesday afternoon’s program was 
under the complete charge of the 
agents. After lunch at Westfield Inn, 
and a brief business session of the 
secret society, “The Yellow Dogs”, the 
meeting was opened with a song of 
welcome by the Ohio Farmers Chorus. 
The Association was then greeted by 
President F. H. Hawley on behalf of the 
company. The Ohio Farmers is to be 
congratulated “on the fact that we are 
among the few companies who have 
been able to show an increase in pre- 
miums for the year.” 

Aside from generally improved busi- 
ness conditions the greatest force work- 
ing towards increased prosperity is a 
plan proposed by the Ohio Agents’ As- 
sociation “for putting all their business 
on a better basis.” “The idea of an 
agency force working on a commission 
basis suggesting that they inspect and 
cancel business which in many cases 
meant a direct loss of commissions, is 
a movement unheard of in the annals 
of fire insurance.” 

The Board of Directors of the com- 
pany came in for much praise. Their 
great achievement of the year was the 
creation of the office of vice-president. 
In electing Jack Crooks to this position 
the directors “did what I think was one 
of the best, jobs that has been done in 
many years,” said President Hawley. 
In remarks bearing on the relation of 
the company to the American Agency 
System, he said: “Since our company 
has been built and operated on these 
lines for the past 75 years, we want 
to go on record as standing firmly for 
the American Agency System both now 
and for all time.’ C. W. Canfield of 
Chardon, President of the Agents’ As- 
sociation, made a fitting response. 

Walter B. Hilliard of Hillsboro, con- 
sidered “Proper Advertising for an In- 
surance Agency.” Mr Hilliard has used 
local newspaper space to great ad- 
vantage and urged all agents to do 
“more mass selling.” Tom M. Lynn, of 
Zanesville, spoke about “Profitable 
Classification.” The burden of his re- 
marks was that a modern farm agent 
should balance his agricuitural and 
commercial risks on about a 50-50 basis. 

After a Round Table discussion tne 
meeting adjourned to a feast prepared 
by the Ohio Farmers Girls’ Club. 





ASSESSMENTS NOT EASY 

In the neighborhood of 500 suits were 
brought by the William Penn Insurance 
Exchange, a Delaware corporation, be- 
fore an Altoona Magistrate to collect 
assessments levied against policyhold- 
es. The exchange insured automobiles 
and trucks and hundreds of Blair county 
Owners had purchased policies with it, 
because of the low rates charged. When 
the assessment was called for the pol- 
leyholders refused to pay, contending 
that they were not: aware of the fact 
that such a feature existed. Suits were 
accordingly entered. Appeals have been 
laken in approximately 150 cases al- 
feady, after judgment had been entered 
a&ainst defendants, most of whom failed 
lo appear for a hearing. 


HULME SUCCEEDS BURKE 
Charles A. Hulme, recently appointed 
Marine secretary of the Home, has suc- 
“eeded Louis F, Burke as the Home 
epresentative on the United States Sal- 
Yage Association and the Syndicates. 











ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








DEPENDABILITY IN INSURANCE 


To be of real value to the community it 
serves, a local agency should be able to pro- 
vide insurance protection in a company 
whose dependability is unquestioned. 


It has been the aim of THE HOMIE 
INSURANCE COMPANY, NEW YORK. 
to stand firmly back of its agency forces in 
this regard. One of the most effective ways 
of doing so has been to assure, by careful 
and conservative underwriting, the ability 











to promptly and fairly assume any and all 
obligations. 

The Home is America’s 
Strongest lire 


Largest and 
Insurance Company, and 
judicious management has added to its other 
qualities, that of thorough dependability. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 











Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 
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Non-Board Companies 
Must File Rates Now 


SO SUPT. 





STODDARD ORDERS 





Failure to Comply With Final Request 
Will Mean Imposition of 
Penalties 





Superintendent Stoddard of the New 
York State Insurance Department has 
sent what he terms his final demand to 
non-board fire insurance companies to 
file their rate schedules and rules with 
the department in accordance with the 
requirements of Section 141 of the In- 
surance Law. Unless his requests are 
met this time he will impose upon the 
delinquent companies the penalties 
sanctioned by the law. The non-board 
companies have retained ex-Governor 
Nathan Miller as counsel in their efforts 
to test the constitutionality of the su- 
perintendent’s power in connection with 
the rate supervision law. 

Colonel Stoddard granted the non- 
board companies several extensions of 
time with respect to the submission of 
rates and rules, but has now named 
January 1 of this year as the limit. His 
letter asking for immediate compliance 
with the law follows: 

“Under the date of June 19, 1922, I 
addressed a letger to your company re- 
quiring it to filé in this office, not later 
than October 1, 1922, all rate manuals, 
schedules, rating plans and any other 
information used in connection with the 
rates applied or charged by your com- 
pany in New York State, together with 
all rules governing the application or 
charging of such rates, such filing being 
required pursuant to the provisions of 
Section 141 of the Insurance Law. Re- 
peated extensions of time for making 
such filings have been made by me, the 
last extension granted expiring January 
1, 1928. Your company has not yet com- 
plied with the demand made upon you 
as to the filing of your rates for fire 
insurance and you are hereby notified 
to file such rates immediately. Failure 
to promptly comply with this demand 
will subject your company to the vari- 
ous penalties provided by law.” 





SMOKE AND CINDER CLUB 

The Smoke and Cinder Club of Pitts- 
burgh met last week on the roof garden 
of the Chatham Hotel. Attorney James 
A. Wakefield gave an address along the 
lines of civic duty of American citizens, 
pointing out the responsibility of every- 
one to give thought to the solution of 
difficulties facing the United States as a 
Republic and co-operation with the 
“Powers that be” in arriving at the 
desired results. 

A committee, consisting of R. W. 
Gillespie, chairman; Nevin N. Huested 
and Charles H. Knocks, was appointed 
with power to arrange for the annual 
outing of the club to be held in Western 
Pennsylvania early in the summer. C. 
A. Ludlum, Jr., chairman of the com- 
mittee for the special dance to be held 
February 23, reported progress. Appli- 
cations for membership were received 
from H. A. Thornton and A. H. Reich, 
Queen Insurance Company. BE. R. Porter 
was elected vice-president to succeed 
W. H. Sutton, transferred to the Home 
office. The office of second vice-presi- 
dent, held by Porter, was abolished. 





PITTSBURGH FIRE MEETING 

The Board of Fire Underwriters of 
Allegheny County elected three new 
governing committeemen and other offi- 
cers in the annual business meeting in 
the William Penn Hotel Thursday after- 
noon. Those elected were: Governing 
Committeemen—H. S. Poole, secretary 
of the Home, New York; Paul L. Haid, 
vice-president of the Continental of New 
York; N. A. Weed, secretary Republic 
of Pittsburgh; secretary, R. J. Trimble; 
assistant secretary, R. W. Henry; treas- 
urer, Thomas D. Keller. Mr. Poole was 
elected chairman of the committee. Ed- 
ward G. Lang, of Lang & Co., Northside, 
was Chairman of the meeting. Speakers 
were Fred Koeckert and Mr. Lang. 
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Would Make Changes 
In Michigan Tax Law 


COMMITTEE MAKES REPORT 





Says Companies Enjoy Special Privi- 
leges; Changes in Agents Qualifi- 
cation Law Suggested 





Lansing, Mich., Jan. 9.—On the open- 
ing day of the session last week the spe- 
cial legislative commission for inquiry 
into taxation, appointed by the last ses- 
sion, handed in its report. This com- 
mission was delegated with the task of 
studying the present taxation system of 
the state with a view to recommending 
such changes as it deemed necessary 
fos a@ more equitable distribution of 
state taxes. 

The insurance companies were not 
forgotten in this report. The commis- 
sion called attention to the law provid- 
ing for the assessment of insurance 
companies and vigorously protested the 
provision that gives the insurance com- 
panies a privilege, it is claimed, not 
granted to any other class of business 
enterprise, in that the insurance com- 
panies are permitted to deduct their 
debts from all their personal property, 
while all other classes of business in 
Michigan are permitted only to deduct 
debts from credits. Under the present 
law, the report says, the insurance com- 
panies are permitted to include in their 
liabilities their legal reserve. The re- 
sult is, the report charges, that insur- 
ance companies pay practically no gen- 
eral property tax to the state, except 
upon the small amount of real estate 
owned by them. 

“It is the opinion of the committee,” 
the report says, “that this provision of 
the law granting this special privilege 
to insurance companies should be re- 
pealed and that they should be required 
to pay taxes on the same basis as other 
corporations.” 

Just how the changes recommended 


by the committee will be worked out is 
not definitely known. It is probable, 
however, that bills providing for the 
changes suggested by the committee 
will be introduced and referred to the 
proper legislative standing committee, 
where the interests directly affected by 
the proposed changes will have a chance 
to be heard. 

What other legislation affecting in- 
surance will be proposed cannot be fore- 
told at this time, although there likely 
will be many minor matters before the 
salons. The Michigan Association of 
Insurance Agents at the annual meeting 
last year discussed a law passed some 
time ago providing that agents or brok- 
ers not domiciled in Michigan cannot 
share in the commissions of any busi- 
ness written in the state. James S. 
Crosby, of Grand Rapids, speaking be- 
fore the convention, said that a number 
of Michigan agents and brokers outside 
of Michigan have come into control of 
a large volume of valuable Michigan 
business. 


The law now on the statute books. 
Crosby said, has induced a number of 
strong national operating brokerage 
houses to establish offices of thsir own 
in Michigan, and in this way they have 
become resident agents. Mr. Crosby 
said that these offices which have been 
ptanted in Michigan are not only writ- 
ing the business which was originally 
controlled from the outside, but in ad- 
dition are securing a very strong vol- 
ume of local business. 

The law, instead of helping Michigan 
agents, has only served to bring in a 
number of offices which were formerly 
located outside of the state, it is said. 


The convention referred the question to 


its legislative committee with power to 
act, and it is possible that the agents 
may seek to repeal or modify the law. 

Clyde B. Smith, Lansing, then secre- 
tary, now president, in his report to the 
agents’ convention, said that “there is 
every possibility of an agency qualifica- 
tion law being introduced at the next 
session of the Legislature and I sin- 


cerely trust that you will use every 
effort to the end that your representa- 
tive will not only vote for but will give 
his unqualified support to this measure.” 

Leading insurance men of the state 
also are of the opinion that farmers’ 
mutuals and fraternals should be placed 
on the same basis under the Michigan 
laws as the old-line companies. They 
maintain that the present operation of 
the law permits agents of the farmers’ 
mutuals and fraternals to do things 
which if done by an old-line agent would 
result in serious consequences for him. 

It would not be surprising to see a 
bill introduced providing for an amend- 
ment to the present law so that such 
organizations would come under the 
jurisdiction of the State Insurance Com- 
missioner. 





1922 SATISFIED CONCORDIA 

W. E. Wollaeger, president of the 
Concordia Fire of Milwaukee, tells The 
‘astern Underwriter that indications 
are that the company will be “very sat- 
isfied with the results” for 1922 under- 
writing. However, he hopes that the 
current year “will be better, far better, 
than the year gone by.” In expressing 
even satisfaction for the results gained 
during the last year Mr. Wollaeger gives 
utterance to a degree of enthusiasm 
that was lacking generally among fire 
underwriters during 1922. The Concor- 
dia is to be congratulated in having es- 
caped the tribulations that beset many 
companies these past twelve months. 





CONTEST GRANITE STATE LOSS 

It is stated in marine underwriting 
circles that the companies are strongly 
contesting the claims for approximately 
$40,000 on the hulk of the old Granite 
State, which burned, for the second 
time, while being towed from New York 
to a New England port. Those who 
bought the remainder of the historical 
vessel after she had been ruined by fire 
at her New York pier intended to dis- 
mantle the hulk for the copper it con- 
tained. 


INSURANCE STOCKS RISE 





Shares of All Classes of Companies 
Show Large Increases Dur- 
ing Past Year 





Perhaps what might be considered a 
barometer of conditions throughout the 
country is the value of insurance stocks 
in Hartford which have risen strongly 
during the past year. 


The outstanding two are the Travel- 
ers and the Aetna Life, the former ris- 
ing from $500 to $690 and the latter 
from $475 to $625 a share. The Con- 
necticut Fire from $375 to $500; 
the Connecticut General, from $400 to 
$510; the Hartford Accident and Indem- 
nity, from $200 to $250; the Hartford 
Steam Boiler, from $295 to $355, and 
the Orient from $235 to $250; the Phoe- 
nix, from $405 to $520, and the Travelers 
Indemnity is up from $125 to $150. 

The latest quotations are ag follows: 

Fire Ins. Companies Bid Asked 


Aetna Fire, 24%, QJ, par 100 438 443 
Automobile, 10%,QJ, par 100 2190 215 
Hart. Fire, 20%, QJ, par 100 410 415 


Nat’l Fire, 20%, QJ, par 100 505 
Phoenix Fire, 24%, QJ.... 520 ous 
Stan’d Fire, 8%, J&J, par 50 ... 70 
Life and. Indemnity Ins. Cos. 
Aetna Casualty & Surety, 
12%, QJ, par 100......... 325 
Aetna Life, 20%, QJ, par 100 665 
Connecticut General Life, 
123%; QJ, par 100.......... 510 via 
First Reins. Co., 10%, QJ.. 215 225 
Hartford Steam Boiler, 10%, 
COP PRE BORG os cies ceweces 355 
Travelers, 16%, QJ, par 100 690 


515 





D. H. CLARK IN ST. LOUIS 

Donald H. Clark, editor of the DePuy 
Publications of Des Moines, including 
the “Underwriters Review,” is moving 
to St. Louis, where he will be St. Louis 
vice-president of the “Underwriters Re- 
view” and editor and manager of the 
“Mid-Continent Banker,” another DePuy 
Publication. 








Guarantee 





The Sign 
of Good Casualty Insurance 











and Accident 
Company, Limited 
OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F,. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 
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Over sixty years 
of public service 





INCORPORATED 1860 





UNITED 
FIREMEN’S INSURANCE 
MPANY 


OF PHILADELPHIA 


C 


HOME OFFICE 
430 Walnut Street 
PHILADELPHIA 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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GLENS FALLS, NEW YORK 
E. W. WEST, President H.N. DICKINSON, Vice-President F.M. SMALLEY, Secretary R.C. CARTER, Treasurer J. A. MAVON, F. L. COWLES, H. W. KNIGHT, Assistant Secretaries 
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Personnel of State 
Insurance Committees 


NO INSURANCE MEN IN SENATE 





Senator Dunnigan Succeeds Towner as 
Chairman of Senate Committee; 
Hutchinson Heads Assembly 
Committee 


(Special to The Eastern Underwriter) 


Albany, Jan, 17.—The makeup of the 
insurance committees of the Senate and 
Assembly this year under Governor 
Smith’s administration shows many new 
faces. In the Senate there was not one 
out-and-out insurance man to make 
chairman of this important committee. 

On the Senate Insurance Committee 
there are eight changes over the last 
two years, some made necessary by 
failure of re-election and one added to 
the committee. 

Senator Dunnigan, of the Bronx, an 
architect of eight years’ experience in 
the Legislature, takes the place this 
year as chairman of Senator Towner, 
veteran insurance man and most astute 
chairman of the committee, Republican, 
who did not run for office this year. Mr. 
Dunnigan is a Democrat and well versed 
in insurance matters. Senator Cotillo, 
a lawyer of New York City, is also a 
new member of this @ommittee. Sen- 
ator O’Brien, a merchant of New York 
City and an entirely new man in the 
Legislature, is also a member. Senator 
Fearon, Republican, of Onondaga coun- 
ty, and Senator Ames, Republican, of 
Chautauqua County, former members of 

this committee, are also named for the 

present year. Senator Farrell, a manu- 
facturer of Kings county, so the report 
of his occupation says, and a Democrat, 
is another new member. Senator 'Thay- 
er, a Republican and manufacturer of 

Chateaugay, is a member. Senator 

Hastings of Brooklyn, a new member 

and a Democrat; Senator Carroll, of 

Brooklyn, manufacturer, and Senator 

Downing, an accountant, Democrat, of 

New York City, and Senator Twomey, 

a pharmacist of Brooklyn, are also Dem- 

ocratic members, the latter two having 

had previous service on this committee. 

The added member of the committee is 

Senator Whitley, of Monroe county, a 

lawyer and a Republican. 

In the Assembly Mr. Hutchinson, of 
Fulton-Hamilton counties, reputed to 
be one of the wealthiest men in the 
Legislature and a real and conscien- 
tious expert on insurance matters, has 
been again named chairman of this im- 
portant committee. 

Mr. Caulfield, of Kings, ran for the 
Senate and was defeated, and so Camp- 
bell, of Albany county, a former mem- 
ber of the committee, was advanced to 
second place on this committee. Camp- 
bell is a repair man for a typewriter 
company. He is a popular Assembly- 
man, being the only Republican to be 
elected in Albany at the preceding fall 
elections. Wheatley, of Steuben, a 
member last year, and a Republican, 
was also named. Eldridge, of Warren 
county, a manufacturer and a Republi- 
can, is a member of this committee. 
Kaufman, of New York a lawyer, Re- 
publican, is a new member of this com- 
hittee, while Benson, of Onondaga, law- 
yer, and Freiberg, of Erie, a business 
executive, are all new men and Repub- 
licans. Dunmore, of Oneida, is a lawyer 
of much experience and has served be- 
fore on this committee, as well as 
Male, of Schenectady, who is a civil en- 










gineer. Both are Republicans. 

The four Democrats on the committee 
are Hamill, of New York, who succeeds 
himself and was and still is a member 
of the Lockwood Committee, and 











who is a law clerk; Tonry, of Kings, 
an insurance man; Eberhard, of the 
Bronx, an insurance broker, and Stein- 
gut ,of Kings, a real estate and insur- 
ance man. There are but six changes 
on this committee of thirteen members, 
and the Assembly committee appears to 
be a very well-balanced one that will 
view with liberality proper suggestions 
from a proper source and with suspicion 
any kind of suggestions as to legisla- 
tion from a source that is not properly 
vouched for. 





PENINSULAR COMPROMISE 


Offers 40% to Marine Loss Creditors 
and Right to Go Direct to Re- 
insurers for Remainder 


Marine loss creditors of the Penin- 
sular Fire of Grand Rapids, Mich., were 
last Saturday offered 40% of the amount 
of the adjusted marine loss claims as 
a compromise settlement. This 40% 
was said to represent the net liability 
of the Peninsular, which reinsured 40% 
of its business with the United States 
Marine of New Jersey and 20% with 
the Strathcona Fire of Montreal, Que- 
bec. The creditors were instructed by 
the company representatives to collect 
the balance of their claims from the re- 
insurers direct. The meeting took place 
at the offices of Joseph Froggart & Co., 
auditors, of this city. 

An audit of the marine account was 
ordered, it is said, due to a difference 
of opinion between the Peninsular and 
its marine agents, the Shippers Under- 
writing Agency, the former claiming to 
have considerable marine premium 
credit with its marine underwriters. 
This point was disputed, and Joseph 
Froggart & Co, was empowered to make 
an audit. Total marine loss claims 
against the company amount to approxi- 
mately $325,000. No action was taken 
on the proposal by the creditors, as the 
audit was not then finally completed. 

The Peninsular Fire was taken over 
by the Michigan Insurance Department 
in October, 1921, due to an impairment 
in the capital of about $350,000, and the 
fire business re-insured with the Globe 
& Rutgers. 


HOLMAN ENDORSES INSTITUTE 

Dudley M. Holman, of the United 
States Mutual Liability, has given the 
Institute for Crippled and Disabled Men, 
245 East Twenty-third street, New York, 
a public endorsement. The Institute 
was founded by the Red Cross during 
the war to care for service men, but the 
work has been continued to meet the 
needs of peace. 

“Tt have always been deeply interested 
in the work of rehabilitating injured 
men,” said Mr. Holman, “and I have 
watched the Institute’s work from the 
beginning. 

“It has re-educated a number of 
crippled workers of our assured and in 
every instance they have’ gone back to 
work at increased wages. Some of them 
were really taken from the scrap heap, 
where they were economic liabilities, 
and are today economic assets to any 
community, supporting themselves and 
their families at higher rates of pay 
than they were ever able to earn before. 

“The Institute is rebuilding men— 
making it possible for a handicapped 
man to go back into the ranks of the 
wage-earners, whereas without the work 
and instruction of the Institute he would 
draw compensation for a certain period 
and then become, at least in part, the 
object of public or private charity.” 


ANOTHER CASUALTY COMPANY 


The Metropolitan Casualty, of Inde- 
pendence, Mo., has been organized by 
Marshall T. Jamieson, former manager 
of the Metropolitan Livestock of Spring- 
field, Ill., and former attorney-in-fact of 
the Lloyd’s Underwriters, both com- 
panies now being out of business The 
Metropolitan Casualty has applied to 
the Missouri Insurance Department for 
a license. 








Col. Cunningham Says 











From the Glens Falls “Now and Then.” 

Money may talk, but never to the ex- 
tent of giving itself away. 

° = * 

“Blessed is the man who having noth- 
ing to say abstains from giving voluble 
evidence of the fact.” 

* # * 

Opportunities are like diamonds, they 
come in the rough. It requires an ex- 
pert to recognize them and skill to make 
the most of them. 

* * “ 

Overcoat insurance being now pro- 
curable, against theft, etc., suggests 
that umbrella insurance is not without 
its possibilities: 

* * - 

When our ship that we are waiting 
for comes in, it may be a receivership. 
+ s a 
Ability is that to which we willingly 
acknowledge indebtedness for our suc- 
cess. Luck is that to which we credit 

the success of others. 
* * * 

It may be a waste of time, but it is a 
great kindness to a man to give him 
that hearing which he gets nowhere 
else. 

a s o 

The successful worker is the one who 
does what he ought to do when he ought 
to do it, whether he wants to do it or 
not. 

* * * 

Yesterday died last night. Tomorrow 
is only an uncertain promise of another 
day. 

Today is dying, make the most of it. 

* 


Some take their vacations so strenu- 

ously as to wreck their recreation. 
* * A 

A reference given by an agency ap- 
plicant says: “In conclusion, the man 
you inquire about, has the quality of 
our New England weather—dependable 
variableness.” 

* * * 

“T tell you,” said the always excitable 
man, “the world is on the verge of an- 
other revolution!” 

“Yes, that is its habit,” said the cool 
observer. “Every twenty-four hours.” 

S-: 6 < 

It is more blessed to give than receive 
and how beautifully unselfish most of 
us are to let others enjoy the greater 
blessing. 


* * * 


The most influential advice we get is 
likely to be that which coincides with 
our Own views. 

* * * 

Some express their views and some 

send them out as freight. 
x * * 

It is something to move people to 
tears; more to make them laugh, most 
to make them think. 

bd * * 

One insurance agent to another in a 
restaurant: 

“What's the matter, Bill? You are 
only eating crackers and milk. Are you 
on a diet?” 

“No, on commission.” 

* * * 

“Yes, siree, in Amurrica our hotels 
have elevators to carry us right up to 
our bedrooms.” 

“But you'll no need these 


tions, noo, wi’ prohibeetion.” 
* 


contrap- 


He on the mountain top sees more 
than those in the valley; but he cannot 
convince all of them of all he has seen. 

Ld * * 


A man may be a sage in celestial and 
terrestrial physics and make a poor 
selection of his insurance. 

a i * 


Before his address at the Insurance 
Convention a reporter asked for his 
manuscript. 

“Do you know,” he replied, “I never 
yet found time to write a speech?” 


Thompson to Retire; 
Laing to Succeed Him 


L. & L. & G. CANADIAN CHANGES 





Veteran Manager Seeks to Retire; Been 
Forty Years in Business; Suc- 
cessor Well Qualified 


J. Gardner Thompson, Canadian man- 
ager of the Liverpool & London & 
Globe and president of the Liverpoor- 
Manitoba Assurance Company and the 
Globe Indemnity Company of Canada, 
both subsidiaries of the L. & L. & G., 
will resign on July 1. His request to 
be relieved from duties was accepted 
with sincere regret by Hugh Lewis 
and the directors of the company, who 
hold Mr. Thompson in the _ highest 
esteem. Lewis Laing, assistant man- 
ager for Canada, will succeed Mr. 
Thompson. 


Regarded by many as the dean of 
sanadian fire underwriters by virtue ot 
his forty years in the business and his 
long connection with the Canadian 
lire Underwriters’ Association Mr. 
Thompson will truly be missed by his 
associates and friends. His career has 
been marked with numerous successes, 
the greatest of which has been the 
development of the premium income 
upon a profitable basis from $417,000 
to $2,300,000 a year during the !ast 
twenty years. 

Mr. Laing is a London & Liverpool 
& Globe man from infancy up. Enter- 
ing the business as a junior in) 1886 he 
has been promoted to many positions 
of responsibility including assistant 
managership of Scotland before coming 
to Canada nine years ago. He is well- 
known to many underwriters in this 
country who wish him well in his new 
executive capacity. 





TERRITORY REARRANGED 


Albert C. Word, for several years spe- 
cial agent in Virginia and the two Caro- 
linas for the Phoenix of London and 
affiliated companies, with Richmond 
headquarters, has been relieved of the 
Carolina territory and is now covering 
only Virginia. James Manning, former- 
ly with the Southern Adjustment Bu- 
reau at Raleigh, is his successor in the 
Carolinas, with Charlotte headquarters. 


NEWPORT NEWS AGENCY 

The Standard Realty and Investment 
Corporation of Newport News, Va., capi- 
talized at $10,000, was chartered last 
week to conduct a general real estate 
and insurance agency business. The 
incorporators were listed as R. T. Stew- 
art, president; E. R. Peyton, secretary, 
and J. H. Ridley, all of Newport News. 


“Well,” said the reporter, “I have 
read some of your speeches and what 
you say explains things.” 

* oa « 

Nowhere is the failure of good inten- 
tions more noticeable than in the aver- 
age church choir. 

+ a * 

Business version: Forgive us our 

debts till we collect from our debtors. 
a” na oa 

Here are a couple of unique municipal 
warnings to automobilists: 

“Drive slow, you may meet a fool.” 

“Don’t speed, two fools may meet.” 

* « * 


“Following the line of least resistance 
makes rivers and men crooked.” 
a aa 
“No, Jones has no music in him. He 
is as indifferent to a musical note as he 
is to a thirty-day one.” 
* * * 


Some men’s minds are furnished as 
hotels are, only with things for occa- 
sional and transient use. 
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Firemen’s Buys New 
Office Property 


HOME IN NEWARK 


Will Put Up Building There to House 
Agency Business and the Allied 
Companies 


SAUVAGE 


Daniel H. Dunham, president of the 
Firemen’s, has announced that the com- 
pany has entered into an agreement to 
purchase from Mrs. Elsie Peddie Sau- 
vage the property at 8-10-12 Park place, 
Newark. The property, which includes 
a spacious three-story brick house, has 
a frontage of about 75 feet and a depth 
of about 275 feet. It extends through 


to the alley running in from Rector 
street. The purchase also includes a 
frontage on Rector street of 43 feet con- 
necting with the Park place property 
along the alley. 

The constant expansion of the busi- 
ness of the company, Mr. Dunham point- 
ed out, has made the space available in 
its present office building inadequate 
for the present needs of the company, 
so that it has been deemed wise to pro- 
vide suitable quarters for the agency 
business and its allied companies, the 
Girard Fire & Marine Insurance Com- 
pany of Philadelphia, the Mechanic In- 
surance Company of Philadelphia and 
the National-Ben Franklin Fire Insur- 
ance Company of Pittsburgh. 


The local business of the company 
will be continued at the. present office 
building at Broad and Market streets. 
John H. and Wilson C. Ely, architects, 
have prepared preliminary sketches for 
a new building on the Park place prop- 
erty. This building will be large enough 
to take care of all the present needs of 
the company, and the tract is large 
enough to provide expansion for many 


years to come. The architects are en- 
gaged upon the final plans, so that the 
erection of the building may be com- 
menced as soon as possible after taking 
the title. 


No statement was made as to the pur- 
chase price of the property, but esti- 
mating on property values in that vicin- 
ity and on prices that have been asked, 
it is thought that the price was at least 
a quarter of a million dollars. The 
house is the present headquarters of 
the Essex County Women’s Republican 
Cub. The purchase of the property in 
behalf of the insurance company was 
negotiated by a committee consisting 
of, in addition to the President and 
Vice-Presidents Bassett and Kay, Sam- 
uel W. Baldwin, Percy Jackson and 
Charles G. Colyer. Abe Feist, of Feist 
& Feist, was the broker and the legal 
matters in connection with the contract 
were taken care of by Judge Horace C. 
Grice in behalf of Mrs. Sauvage and 
Morrison C. Colyer in behalf of the in- 
surance company. 

Thomas P. Peddie bought the prop- 
erty between 1863 and 1864 and erected 
the dwelling shortly before 1870. He 
lived there with his wife and only 
daughter, Mrs. Elsie P. Sauvage, who 
now resides in Maolis avenue, Glen 
Ridge. Mr. Peddie died in 1889 and 
Mrs. Peddie in 1893. 





PITTSBURGH'S FIRE LOSS 

Pittsburgh’s fire loss for 1922, as tabu- 
lated by William E. Patterson of the 
Bureau of Fire, amounted to $2,002,468. 
The loss on buildings amounted to $684,- 
022 and the loss on contents totaled 
$1,318,446. The fire loss for 1921 was 
approximately $808,000. 


MILNE SUCCEEDS GRENFELL 


Lord Milne has become chairman of 
the Indemnity Mutual Marine, Ltd., suc- 
ceeding Edward Grenfell, M. P., re 
signed. 
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Des Moines Agents 
Fight Reduction 


OBJECT TO COMMITTEE ACTION 





Association Says Producers Object to 
Commission Changes; Appeal to 
National Organization 





The Des Moines Underwriters Asso- 
ciation at its annual meeting took a 
positive stand against the new casualty 
acquisition agreement under considera- 
tion in New York State. They appealed 
to the National Association of Insur- 
ance Agents to remedy the impression 
given by the committee at the various 
company conferences and to insist that 
any reductions must come from other 
sources than commissions. 

This is the first stand of a large un- 
derwriters’ organization which tends to 
support the assertion of the United 
States Fidelity & Guaranty that the 
producers of the country had not been 
heard and would not stand for the pro- 
visions of the agreement. The fact that 
Des Moines is important as an insur- 
ance center adds significance to the pro- 
test. It may lead to action by organiza- 
tions in smaller centers which hesi- 
tated to take the initiative. 

Protest in Detail 


The news dispatch carries the point 
blank assertion that the committee “did 
not express or sense the real attitude 
of local agents generally.” The text of 
the dispatch follows: 

™he Des Moines Underwriters Asso- 
ciation at its regular meeting took ac- 
tion in which it vigorously condemned 
the action of the committee of the Na- 
tional Association of Insurance Agents 
in connection with the various confer- 
ences recently held by company repre- 
sentatives in New York relative to 





acquisition costs of casualty companies, 
inasmuch as the committee did not ex- 
press or sense the real attitude of local 
agents generally. The Des Moines agents 
declare that the local agents as the pro- 
ducers are opposed to reduction of their 
commissions. They contend further that 
if acquisition costs are to be cut, the 
reduction should properly come from 
other sources. They further protest 
that the committee of the National As- 
sociation of Insurance Agents should 
have represented the many at these 
conferences instead of the few. The 
Des Moines Association desires that the 
National Association take immediate 
steps to remedy this state of affairs. 





HUGH LEWIS ENTERTAINS 

General Manager Hugh Lewis of the 
Liverpool & London & Globe, was host 
Saturday night at the Waldorf-Astoria 
at a dinner given to members of the 
company’s official family and several 
outside guests. Mr. Lewis is sailing to- 
morrow for England, and this party was 
in the nature of a farewell. Many of 
the guests participated in the entertain- 
ment, 





GOODWYN TALKS TO VETERANS 

Colonel E. E, Goodwyn, president of 
the Virginia Association of Insurance 
Agents, was guest of honor and prin- 
cipal speaker at a banquet and meeting 
of the Hopewell Post of the American 
Legion, being present in the capacity of 
commander of the Virginia Department 
of the American Legion, to which he 
was elevated several months ago. 





BUSINESS IS BUSINESS 

“I tell a lie in commerce when it suits 
business. I think it is very 
usual.” This was the admission at Bow- 
street, London, last month, of Henry 
Jose Naar, general secretary of the Gen- 
eral Security Insurance Company in 
Rome. 
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Safety Conference 
Set for Yesterday 


PROMINENT PEOPLE 


Dinner Preceded Meeting; A. J. 
Engelman Says Proposal Will Test 
Sincerity on Safety 


INVITED 





The conference, for the formation ot 
a co-operative board of safety to afford 
greater protection to human life and 


| property in New York City, called as 


the result of the efforts of A. J. Enge:- 


man, of 110 Nassau street, was held 
at the Hotel Astor on Thursday evening, 
January 18, and was preceded by 
a dinner. 


There have been invited to the con- 
ference, Mr. Engelman says, representa- 
tives of all the interests whom it is 
proposed to include upon the Safety 
Board, including city officials, the heads 
of the larger life and fire insurance 
companies, the National and New York 
Boards of Fire and Casualty Under- 
writers, officers of the principal civic 
and business men’s associations, influ- 
ential private citizens and others who 
have been active in steps to advance the 
safety of the public in relation to fire 
hazards, traffic congestion, industrial 
accidents and the protection of life and 
property generally. 


In a statement announcing the date 
and purpose of the conference, Mr. En- 
gelman said: “The measure of the re- 
sponse to the invitation to diverse in- 
terests tc attend the conference, having 
for its single purpose the co-ordination 
of many separate efforts to bring abour 
the same results, namely the conserv- 
ing of life and property endangered by 
the unusual hazards in the City of New 
York at this time, will be a test of the 
sincerity of those who profess their 
desire to alleviate conditions which con- 
stitute a constantly growing menace to 
the security, comfort and well-being of 
the peopje of this city. 

“It is my belief that the most effec- 
tive results can only be accomplished 
through the creation of a single board 
representing all affected interests, im- 
surance, realty, public officials and the 
public itself and that shall have broad 
powers to compel the enforcement of 
precautions and existing laws and to 
be instrumental in bringing about the 
passage of new laws to strengthen the 
hands of officials in terminating flagrant 
and inexcusable violations that daily 
imperil the lives of thousands. 

“In this connection, I have sought to 
include in the conference men who have 
given of their time and thought to tne 
future planning of the city, so that the 
inevitable growth may be brought about 
in such a way as to avoid many of 
the mistakes and the costly lack of 
foresight which is now impressed upon 
us on every hand.” 


Some of those to whom invitations to 
attend the conference were sent are: 
are: 

John B. Morton, president of the 
National Board of Fire Underwriters, 
0. E. Lane, president of the New York 
Board of Fire Underwriters; Jesse 
Phillips, former State Insurance Com- 
missioner and Executive Director of the 
National Bureau of Casualty and Surety 
Underwriters; Arthur Williams, presi- 
dent of the Safety Institute of America; 
Darwin P. Kingsley, president of the 
New York Life Insurance Co.; Haley 
Fiske, president of the Metropolitan 
Life Insurance C6.; W. A. Day, presi- 
dent of the Equitable Life Assurance 
Society; Lewis F. Pierson, president of 
the Merchants’ Association; Charles G. 
Edwards, president of the Real Estate 
Board of New York; Irving T. Bush, 
president of the Chamber of Commerce 
State of New York; Arthur S. Somers, 
President of the Brooklyn Chamber of 
Comm rce; Chief Magistrate William 
McAdoo, Magistrate T. B. “House, Gov- 
ernor Alfred E. Smith, State Insurance 
Commissioner Francis R. Stoddard; 
President of the Board of Aldermen; 

Borough Presidents; Police Com- 


missioner Enright; Deputy Commis- 
sioners Barron Collier and John A. Har- 
riss; Fire Commissioner Thomas Dren- 
nan; Peter C. Spence, Chief of the Bu- 
reau of Fire Prevention; Fire Marshal 
Brophy; Tenement House Commissioner 
Frank Mann; Grover Whalen, Com- 
missioner of Plants and Structures; 
Franklin Simon, Rodman Wanamaker, 
Albert W. Whitney, chairman of the 
American Engineering Standards Com- 
mittee; Samuel Untermyer and many 
others. 





KORNREICH FORMS COMPANY 

Saul Kornreich, an insurance broker, 
has incorporated under the firm name 
of Saul Kornreich & Co., insurance 
brokers and adjusters of 80 Maiden 
Lane, with an enlarged organization 
equipped to handle all insurance mat- 
ters. 


“FIRE,” NEW PREVENTION FILM 





National Board Has New Picture With 
Spectacular Features; Arverne 
Fire Shown 





The first motion picture produced by 
the National Board of Fire Underwrit- 
ers, “The Danger That Never Sleeps,” 
has proved so successful—it has al- 
ready been seen by more than 1,500,000 
people—that another film has just been 
completed and made available for dis- 
tribution, says “Safeguarding America 
Against Fire.” 

The new picture is entitled “Fire,” 
and contains a number of spectacular 
fire scenes, as well as fire prevention 
material. It is a one-reel subject re- 
quiring about fourteen minutes to run. 
First are shown views of several fierce- 
ly raging fires, involving oil storage 
depots and other properties; a sweeping 


forest fire, started by the match of a 
careless hunter, and, after, the thought- 
less housewife who forgets her electric 
flatiron while she is answering the tele- 
phone. The careless smoker also ap- 
pears, and there are scenes in which 
the improvement in fire fighting ap- 
paratus is depicted. The reel finishes 
with some striking “shots” taken dur- 
ing the recent conflagration at Arverne, 
Long Island. 

The titles serve to build up the pre- 
sentation and to drive home the serious- 
ness of the American fire waste, as well 
as the preventable nature of a large 
part of it. 

As in the case of “The Danger That 
Never Sleeps,” the new film, “Fire,” 
may be borrowed, without charge, by 
state fire marshals, fire chiefs, local 
agents, rating bureau officials, school 
superintendents and other responsible 
persons. 

















Every Fireman’s Fund fieldman 
goes out trained to his work—and 
his work is to give of his knowl- 
edge and energy unsparingly in 
assisting the company’s agents. 
Have you given the Fireman’s 


Fund Special who calls on you an 
opportunity to prove his worth? 


That’s all he asks. 
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Beckoning Business With Blotters 











By CLARENCE T. HUBBARD 











“You can say what you want, there is 
nothing like blotters for advertising.” 

It was a veteran insurance man speak- 
ing—not for effect, but from experience. 
Himself an ardent user of blotters, he 
further advised: 

“Blotters are seldom, if ever, thrown 
away without being used first, and they 
cannot be used, even moderately, with- 
out conveying or imparting some im- 
pressions. The man who invented blot- 
ters did more for advertising than has 
ever since been accomplished by Mob 
Psychology, Type Faces or Wood Etch- 
ings.” 

The gist of his remarks’ soundly 
strikes the nail upon its important head. 

Blotters and insurance are almost 
synonymous. When the folks at home 
find the quartered oak folding desk in 
need of ink spot absorbers, they think 
of the insurance man—especially the 
fire insurance man. Blotters have car- 
ried the Gospel of Financial Protection 
fully as well as Rowan did the message 
of Garcia. 

Do you ever think of blotters as an 
aid to premium collections? 

It’s been done, overdone and under- 
done. 

For example, the phrase “Use this to 
blot out the amount you owe us,” is as 
familiar to most readers as the words, 
“Pay at the Cashier’s Desk.” But an 
enterprising business man, who does 
not happen to be an insurance under- 
writer, recently found a new way to put 
over the thought, blotterly speaking. It 
is worth the thought of insurance adver- 
tisers. On his blotter he printed: 
Little drops of ink, little grains of sand, 


Make a Mighty Notion—This Account 
to Land. Absorbingly yours. 
“John,” the well .known insurance 


man of Minneapolis, employs’ small 
check book blotters to assist his collec- 
tions in this appeal: 

This is the Blotter 

To blot the Signature 

On the Check 

That pays for the Insurance 

That “JOHN” wrote. 

The Aetna Life and Affiliated Com- 
panies have employed blotters in the 
stimulation of premium collections, and 
in a unique manner. A blotter was is- 
sued which in its get-up pictured a large 
preserve jar filied with coins and bills. 
It inspired collection interest in this 


message, which appeared on the jar 
“label”: 

PREMIUM PRESERVE 

Has a Lasting Flavor 


Directions 
Lift the lid and pack cash secure- 
ly. Sweeten with kind words and 
add a touch of salt. Keep in a cool 
place, but do not allow to stand 
over SIXTY DAYS. Serve in large 
portions, as the taste is tempting. 

Contents can be obtained by giving 

the policyholder a jar. 

There is a host of different ways in 
which blotters may be “tied up” or used 
with insurance salesmanship and in in- 
surance activities of any kind. 

One agent, for example, gathered to- 
gether all of the “surplus” blotters in 
his office, and which had accumulated 
from the various companies _repre- 
sented. To distribute them in a man- 
ner which would make their use practi- 
cal and helpful, he obtained a supply 
of small calendar pads. Each month he 
would staple some of these pads upon 
the blotters, tearing off the dates until 
the current month was exposed, and 
then to all policyholders having expira- 
tions due that month he would send one 
of these blotters. Around the exact 
date of the expiration he would draw a 
pencil or pen mark and then supple- 
ment this with a small rubber stamp 
impression that would so remind the 


policyholder. The blotter and calendar 
combination resisted the policyholder 
from placing the reminder in the waste 
basket, and it not only served as a re- 
minder of the expiration but also proved 
good general advertising for this agent. 

Before me there is a blotter of the 
Merrimon Insurance Agency of Greens- 
boro, N. C., which in two colors, red and 


green, “sticks out” with its orginal 
message: 
HOOT MON! Call Merrimon! 


(277) for suggestions how to reduce 
your insurance rate. Or about re- 
rating your premises. Or taking 
possible kinks out of your policies. 
All of which means Better Protec- 
tion for Less Money. He is a good 
policy doctor, and admits it. Con- 
sultation free. 


MERRIMON INSURANCE AGENCY 
Dixie Building 
John C. Davis is a blotter connoisseur 
and his creations are as original as Paul 


Whiteman’s music. Following are one 
or two of his blotter messages: 
PILE HOT CLINKERS on the 


head of your Enemy, by referring 
him to us. We “put the ‘sure’ in 
Insurance.” JOHN L. DAVIS _ IN- 
SURANCE AGENCY. 


Insurance is simply the pooling 
of your hazard with those of a large 
number of other people, in order to 
take advantage of the Law of Aver- 
ages. Why not insure with BROWN 
& MARTIN? Yes, why not? 


THE REFEREE in BANKRUPTCY 
is waiting for us around the corner. 
Will you HELP US? 

One agent of New England reputation 
issued a blotter in blank form, very 
small size. On the outside it read: 
“OUR COMPETITORS—What we have 
to say about them.” Inside were to be 
found two blank pages. 

Blotters were introduced into the re 
cent campaign of the Automobile Insur- 
ance Company of Hartford, Conn., for 
new business. In one instance, instead 
of writing a letter to their producers, 


they appealed in the following words 
printed on the face side of a small 
blotter: 

YES—THIS 1S SPECIAL, TOO! 
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You’ve seen trolleys, automobiles, 
trains, elevators, packages and tele- 
grams marked SPECIAL. You have, 
no doubt, celebrated many SPE- 
CIAL events, dined at special din- 
ners and enjoyed special letters. 
It required SPECIAL EFFORT to 
discover, build up and make this 
country a leader, and special events 
are needed to keep it so. It is in 
such knowledge, based on present 
conditions, that the Automobile In- 
surance Company announces its 
first special campaign for new busi- 
ness in all Fire, Ocean and Inland 
Marine lines. The drive is now on 
until December 31, 1922. Will you 
ride the PREMIUM SPECIAL with 
us to further success? 

“Increased Premium Campaign” 

Automobile Insurance Co.—1922 
An original biotter suggestion which 

agents can use is that of making a 
circle of insurance policies, ends facing 
inside, or a circle of words describing 
policy coverages. This lay-out can be 
made into a cut and the form printed 
on a blotter with the following wording 
beneath: 


Surround Yourself With All the 
Protection Necessary 
It is better to be Encircled with 


“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK. President 


More than a Century of Service 


Fire 

WWE Vater 
Automobile 

8 Wey aet-vele) 
Rent 

Rental Value 


Use and Occupancy 
Leasehold 
Profits 
Sprinkler Leakage 
Registered .Mail 
Parcel Post 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile ‘iruck Transit 
Explosion 

Riot and Civil Commotion 


Losses Paid over $210,000,000 





sufficient protection than to find 

an empty O in the event of a loss. 

Epigrams and quotations are com- 
monly used on blotters of all kinds, and 
are rather in style, so to speak, at the 
present period. Some selling epigrams 
the agent can use are listed following: 


PRO is positive—CON is nega- 
tive. Better Protect rather than 
Neglect. Insure with ...... , Agent. 


The only kinds of RUINS that 
pay are Historical Ruins. 

The best Emergency Brake you 
can have is an Insurance Policy. 

Charity begins at Home, and ends 
there when there is no insurance. 

A Black Cat may signify luck— 
but an insurance policy has better 
legs to stand on. 

There are Clocks for Time, Ther- 
mometers for Temperature and 
Speedometers for Mileage. But 
there is only ONE place to consult 
for insurance—that is a qualified 
and informed agent who knows 
what YOU need. Appoint me your 
Insurance Register. 


There are many ways in which blot- 
ters can be distributed and some syste- 
matic planning and follow-up in that 
direction can bring out ‘their very best 
use. It is always well to keep a supply 
on the counter where they can be taken 
by policyholders and visitors. Blotters 
can also be sent out with bills and let- 
ters to good attention, included with 
policies delivered and _ distributed 
through personal calls. 

It even pays to make a distribution at 
various clubs, hotels, and even among 


the florists, who can use blotters in 
their writing rooms. Also do not over- 
look the various societies and lodges 


which have club rooms, and other clubs 
affiliated with business and manufactur- 
ing concerns. They are frequently in 
need of blotters and some of them may 
be your assured. 

A line is still the shortest distance 
between two points, and blotters repre- 
sent the shortest distance between the 
pen and the ink-well. As an appropriate, 
practical and helpful medium of adver- 
tising, blotters are good first assistants 
to the ambitious agent. 





G. W. KEMPER A BROKER 
George W. Kemper, special agent In 
San Francisco for the automobile de 
partment of the North British & Mer- 
santile fleet, resigned January 15 to el 
ter the insurance brokerage business. 





e 
EAGLE BOROUGH AGENT 
Robert F. Albin has been appointed 
borough agent of the Eagle Indemnity, 
with offices on 125th street. He will 


report through the Floyd N. Dull gen 
eral agency. 
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figures Showing Value erie Tan ga nat 
Something new in insurance is in- 
Of S ‘ kl S a demnity against lack of snow. Such a 218th YEAR 
V1 policy was written by the Hartford Fire 
prin er er ce recently, covering the Sno Birds, Inc., Res) U N 
of the Lake Placid Club against the 
From the Grinnell Automatic Sprinkler Bulletin abandonment of a ski-jumping contest. INSURANCE OFFICE OF LONDON 
Rain insurance calls for payment of the FOUNDED 1710 
; insurance in case of ertain rai 
Because the city water stopped at The data we are submitting in proof in a stipulated period. * whe rae osmpen UNITED STATES BRANOH: 
he curb instead of being scientifically rs all a a ae on by the American ten for the Sno Birds was exactly the 54 Pine Street - New York 
tended into adjacent buildings aoe Sana wean teens opposite; it provided for payment if WESTERN DEPARTMENT: 
rough pipes so that it would be re- Service. It covers the weter prob — had vere less on inches 76 WEST MONROE ST., CHICAGO. 
yased automatically through sprinkler alarms received either from fire or ee a PAOIFIO DEPARTMENT: 
ads when fires started, the national leakage during 1921 and gives both the N. W. Cor. Sansome & Sacramento Sts. 
ire loss ee Leroy 1922 pr pa gee ger ae pe by “_ MORE CHEAP AUTO INSURANCE Sen Peansteee, Cal. 
vas over F is : at’s e pru- ; 2 s st any. 2 . “a ia 7 _ 
yrty loss. Other contingent expenses record covers eighty-one cities and is. page se autemnentie Se is be 
vould raise the total to a billion authentic and complete except for ("8 offered to residents of Camden, N. 
: ; ai aeaal , in. J. and suburban towns at about 20% 
Unquestionably most of these losses whatever margin of error may be in is 
ques I y § ) ; es volved in multiple occupancy risks. New less than the schedule rates of standard 
vere in business properties. York City is excepted on account of the Co™Mpanies. A caution published by the ° ° 
In some of these fires there was large number of tenant risks there. Chamber of Commerce advises those to 
guesome loss of life, notably’ in Great- fore are the figures: whom the apparently alluring proposi- ROSTHWAITE 
o New York where two fires within a tion. is presented to obtain from that 
wek claimed human life as part of Number subscribers ............. 2,368 body definite information regarding the AND 
the toll. Number water flow alarms ........ 811 offer before investing in the “cheap” 
In our July bulletin we showed con- Approximate values insured insurance. 
dusively that losses in miscellaneous eo 
nercantile properties were twenty times EO@SSOG FODOSTER 2. oh cccwseccs 36,307 
great as they need be simply and Loss Analysis Risin AMEND D. OF C. ‘CODE 
wely because automatic sprinkler No 1088 .........cccccccccccccccces 618 After a hearing last week in Washing- “ 
ystems had not been installed. This $200 or less .................0006- 99 ton on the proposed revised insurance Automobile 
onclusion was reached on the basis $200 to $500 ....................0.5. 28 code for the District of Columbia it was 
w@ stock insurance company figures Over $500 ...............ceceeeeee 66 stated that the bill must be revised con- In S iali 
id overing that type of risk, the loss2s : . siderably before it will be passed by surance peci sts 
“ fr practically the same amount of _The loss = nearly two a Congress. Objections were taken to 
pee vlues being $136,000,000 on unsprink- mg ee Rigen yr oe. several sections as they are worded at 
; red property and only $6,000,000 on ess —- rent pe By aot *““: present, but the difficulties apparently 
the | yrinklered property. a oo? then i ap by apt sy Pager are not insurmountable and will be Suburban Head Agent 
ee Figures for the mill mutual compan- ee ae oe a . we! ‘ lroned out without difficulty. Springfield 
ing % eager a and tetertne the fires did the loss exceed $500; Pr &MI 
, ie and the reciproca’ and Inter-Msur- Once more a separate and distinct . - Insurance Co. 
“ percent — only Sprinx- group of figures prove the same thing : 
tC [euarvanty “wonstaxt’ tows “ratio.” oe _Praetically a nominal fire toss where- | BRITISH AMERICA 
ns ‘ ‘ Sn ie os ever sprinklers are installed and kept 468 JOHN STREET 
at ‘ound two cents per $100 at risk. It in first rate operating condition. ASSURANCE co. stew Vee Ota: 
has often been said that such a favor- Incorporated 1833 y, N. ¥. 
yu ale record is due to the care with As far as we know, these are the Telephone 65784 Joh 
: ; ; : ’ ishe Toronto, Canada P ‘enn 
which these risks are selected, their most complete figures ever published ’ 
Is comparative isolation, the general av- to show the value of sprinkler super- FIRE, EXPLOSION—RIOTS, CIVIL 
sence of moral hazard and the carefu'  visory service and the excellence of the COMMOTIONS AND STRIKES 
— maintenance of plants and particularly record will not surprise those who Statement January 1, 1923 HARRY C. FRY, Me President 
er prinkler systems. It has been argued, have made a study of this service. It Cite ics cet ercccccccccccccccocces 5paee th JOHN ? ih uerhiCn a 
therefore, that comparable results on is astonishingly se Sige wrsaagner eadevannaua jedeas eeeee 1,001, A. ’ 
r- general stock insurance business was not only of the wisdom o iaving this Surplus in United States........ $655,879.21 
id lot to be expected. automatic check on an automatic sys- Total Losses Paid in United LOGUE BROS. & CO., Inc. 
: i ally convincing evidence States from 1874 to 1921, in- INSURANCE 
it Here are figures to show that sprink- tem but is equally ptrggpercrce > es sene GUIMEUE” cupccdacaanciaccesatndes $28,629,708.99 
It ltsare sprinklers, no matter what the of the efficiency of sprinkler equip- W. B. MEIKLE, Pres. & Gen. Mgr. 37 FOURTH AVENUE PITTSBURGH 
d risk, and that the factors of moral ments as such. 
is laard, maintenance or what not can It may be argued by some that two — — 
rr. be adequately checkmated by the pro- or three heavy losses might — i ” 
jet kind of system. How great the tially change these _ figures. “se N t I F I C 
slot: value of sprinkler supervisory service answer is that such heavy losses in a iona ire nsurance ompany 
ste in the astounding record we will pre-  sprinklered risks are exceedingly rare OF HARTFORD, CONN. 
hat sent, no one can say definitely. That and when, as infrequently happens, they 
vant sich service was an extremely impor- do occur, it is largely because of closed Statement, January 1, 1922 
= lant factor no one can doubt, especially valves or other features that supert CRRU EM MMMM Bite dak discus sdisisacsncbidsdinludiacnadieatens $ 2,000,000.00 
ed intaking care of closed valves, careless visory service so effectually guards RESERVE FOR ALL LIABILITIEG............ccsseeeeseeeeees 20,879,939.21 
ers maintenance of pressures and supplies against. More than that, the values rT i einpbuniaska 6,844,481.19 
let- “e. In fact, sprinkler supervisory ser- involved in this record are so large CONTINGENT RESERVE FUND.............ccccceeeeeeeeeeees 500,000.00 
ith tee seems to bring any class of risk and the losses so small that the latter MPUEMTRT Eo en tghade idaddatg ennegeiasdekcver cunbRacsdadseccdnosautens 28,224,420.46 
ee ipt0 the high average of the properties could be multiplied severa} —s a TOTAL SURPLUS TO POLICYHOLDERSG.......ccccccccccccuce 9,344,481.1y 
turing in the mill mutuals,—makes still show a result that must be, 1 H. A. Smith, President S. T. Maxwell, Secret R. M. Anderson, Asst. Sec’y 
— thm in fact a preferred class of busi- would seem, highly satisfactory to the ¥.i: lace Vico Hoadidens CB. Saaioh, Reale teanaiecs . & Sesuear, Secnmuece 
ong tess, underwriters. » G. F. Cowee, Asst. Secretary 
in : 
ver- —_—— 
ges | INCORPORATED 1868 — 
- SCHAEFER & SHEVLIN 
tur- 
a Oe Standard Fire Insurance Co. sccuniniapalioe cuitan henna oon % 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
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pre- TRENTON, N. J. 
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- FIRE INSURANCE COMPANY 
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What Is Credit Insurance? 





By A. H. SWAIN, Managing Director Credit Insurance Association, 


Limited, 


There is probably more misconcep- 
tion in the minds of insurance men as 
to what is really meant by credit insur- 
ance than on any other special form of 
insurance transacted. 

This misconception arises, no doubt, 
from the fact that credit insurance is 
not undertaken by insurance companies 
generally, and also that it is confounded 
with what has for many years been 
known, at least in this country, as ex- 
cess bad debt insurance. 

Credit insurance is not an indemnity 
against excess losses arising from a num- 
ber of bad debts if those losses exceed 
an agreed percentage of a total year’s 
turnover—it is an indemnity in respect 
of the account of one or more specified 
customers if those customers fail to 
pay. It may be limited to one-half or 
two-thirds of the total credit, but in no 
case the full amount. It may be in re- 
spect of a continuous open account, i. e., 
an account that is not made the subject 
of a bill of exchange—or an account 
that has become the subject of a bill. 

In the first case a policy for a period 
of twelve months is usually granted, 
and in the second case a policy will be 
issued for the period of the bill only, 
whether three or four or six months, as 
the case may be—or for twelve months, 
and each bill may be declared against 
the policy as and when accepted. 

It is surprising that more insurance 
brokers and agents do not bring this 
form of insurance to the notice of their 
friends. 


London 


Many a merchant would be disposed 
to increase his trade with a particular 
customer if he could be satisfied that 
he was not taking too great a risk, or, 
in other words, that he was sure he had 
not too many eggs in one basket. But 
how is he to increase the credit he is 
already giving, except by sharing a por- 
tion of the profit on his increased trade 
with someone else to insure payment 
of his debt? 


How the Policy Works 


To illustrate what this means I will 
give a hypothetical case of a merchant 
giving credit to a customer say for 
£1,000 on a three months’ open account. 
The annual turnover is obviously 
£4,000. If he makes a net profit on his 
turnover of 5% his annual profit is 
£200. If he could increase the turn- 
over to £8,000 per annum by giving 
credit for £2,000 he would not only 
double his profit but probably produce 
cheaper. He would, however, be in- 
creasing his own risk of loss through 
the insolvency of his customer. If he 
had a credit insurance policy that would 
share with him any loss he incurred 
through insolvency he could increase 
the trade, feel secure, and still make 
an additional profit, because the pre- 
mium would only absorb about a quarter 
of the profit on the increased amount 
of trade. That is to say, he could in- 
sure half hig risk, viz., £1,000 at ap- 
proximately 5% per annum and make 
an additional profit of £150. 


The policy covering this form of in- 
surance is exceedingly simple, and 
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whilst it is formed to protect the com- 
pany against the fraudulent claimant, 
there is nothing the honest trader need 
fear, provided his object is to increase 
his trade with profit and safety to him- 
self. 


The business man wants credit insur- 
ance today. He is prepared to pay for 
it. The broker who cannot talk to him 
about it and sell it to him is not taking 
full advantage of the opportunities pre 
senting themselves at the moment. 


It is true that the temporary trade ‘ 


boom and subsequent slump in values 
has shaken confidence, but it is incon- 
ceivable that trade will not be restored 
and the country regain its former state 
of prosperity. This may, and undoubt- 
edly will take years to accomplish. 
Credit insurance should enable much to 
be done in this respect if merchants and 
manufacturers are made acquainted 
with its advantages. 





LEARNING THE FUNDAMENTALS 

To have a broadside understanding 
of the importance of fire prevention, 
there should be a better understanding 
of fire insurance fundamentals, its legiti- 
mate purpose and especially that, in 
the last analysis, the public pays the 
losses; that insurance does not change 





the fact that whatever is destroyed by 
fire is the absolute wiping out of so 
much property, often augmented by 
business loss and of wages of workmen 
thrown out of employment; that fires 
increase taxation by removing property 
valuations from the tax list and thus 
enlarging the ratio of assessment; and 
that property-destroying fires, large or 
small, are a public calamity. 


There is a too prevalent, easy-going, 
mistaken belief that insurance neutral- 
izes the loss. This may be somewhat 
true as to the insured, but as to the 
public the insurance paid is in a sense 
itself additional loss; not that the 
money is destroyed like the burned 
property and is even wisely provided 
for this purpose, yet it is so much quasi- 
public funds paid to an individual with- 
out a tangible return—it purchases 
nothing of a marketable value. 


In spite of the elaborate, persistent 
and systematic efforts for years to 
arouse public comprehension of the 
economic enormity of the fire waste of 
this country, the waste has increased! 

Surely fire prevention continues of 
premier importance to national pros- 
perity. The immense figures of our an- 
nual fire decrement is a big reason for 
keeping the subject conspicuously to 
the fore——Glens Falls Now and Then. 
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STRICT SUPERVISION OF RATES 
SOUGHT IN MICHIGAN FIRE BILL 


(Continued from page 1) 


without a license is a misdemeanor, 
punishable by a sentence of 90 days in 
the county jail or a fine of not exceed- 
ing $100, or both. 

7—Filing copies of all surveys, new 
changes, modifications and additions 
thereto or interpretations thereof with 
the insurance commissioner and gives 
the commissioner power to apyrove or 
disapprove any particular part, rule, 
requirement or interpretation pertain- 
ing to such filings. ; 

8—A penalty for refusing to permit 
the insurance commissioner to examine 
into the books and operations of a rat- 
ing bureau. 
9—No deviation from established 
rates can be made without approval of 
the insurance commissioner. ; 
10—Orders of the insurance commis- 
sioner are subject to review by certi- 
orari in the Ingham county circuit 
court, but no order is “deemed to be 
suspended by reason of the issuance of 
such writ of certiorari.” 

Eleven sections of the present law 
are changed in one particular or anoth- 
er. Three are left intact. A new sec- 
tion, making it compulsory for bureaus 
and raters to obtain licenses and pro- 
viding penalties for failure to do so, 
is added. Heretofore, licenses never 
have been needed to operate a bureau 
or work as a rater in Michigan. 

Friction Led to Bill 

The bill is the outgrowth of the fric- 
tion between the Michigan Inspection 
Bureau and the Michigan Insurance 
Department, which had its inception 
early last year and never has been 
amicably adjusted. In fact, at the pres- 
ent time, litigation as a result of the 
action of the state anti-discrimination 
commission in finding the inspection 
bureau guilty of diserimination in the 
making of rates, and the fine imposed, 
still is pending in the Ingham county 
circuit court, by agreement of counsel 
for the bureau and the state never hav- 
ing been called for hearing. 

Section one of the old law is un- 
changed except that the insurance com- 
missioner is given authority to em- 
ploy “such experts and assistants” for 
the rating division of the department 
as may be necessary, whereas in the 
past the law provided that the commis- 
sioner only could employ “an expert 
and assistant.” 

Section two providing that the com- 
missioner thoroughly investigate the 
subject of fire insurance rates in the 
state is amended by adding a sentence 
at the end of the section reading as 
follows: “Such investigation shall in- 
clude the study of scientific methods of 
estimating fire hazards, fire protection, 
Prevention of fires, cost of operation 
of insurance companies, the experience 
of insurers both within and without 
this state, and the methods or systems 
in use for determining fire insurance 
tates and ratings.” 

Section three dealing with the au- 
thority of the commissioner to deter- 
mine the adequacy or excessiveness of 
rates charged, is amended by adding 
after the clause “when it shall be 
made to appear that such rate is ex- 
cessive, and the commission shall fix 
and order substituted a just and reas- 
onable rate therefor,” the clause 
“which substituted rate shall be based 
upon relative hazards, local conditions 
and all other reasonable elements en- 
tering into fire insurance ratings and 
tates.” It is further provided that no 

‘order’ by the commissioner “substi- 
tuting” any rate shall be taken until 
after a hearing in which the “immedi- 
ate parties at interest are represented.” 
he section is further amended by ad- 
ding to the last sentence reading: 
the determination of the commissioner 
shall be subject to court review,” the 
Clause “in the manner hereinafter pro- 


vided in section 13. This section pro- 
vides for a review of any order of the 
commissioner by a writ of certiorari, 
but Stipulates that no order will be 
considered suspended pending hearing 
of such review. 

; Section four of the old law provid- 
ing for private rating bureaus and 
membership therein by the companies 
doing business in the state is amended 
by adding the following at the end of 
the old section: 


“and provided further, that no person, firm 
or corporation, or association of insurance 
companies or their agents or representatives 
shall, after this amending act takes effect, es- 
tablish or maintain any such rating bureau 
without first obtaining a license therefor, and 
for any branch thereof, from the Commissioner 
of. Insurance of this state, nor without other- 
wise complying with the provisions of this 
chapter respecting such license. The term ‘rat- 
ing bureau’ within the meaning of this act 
shall be deemed to mean and include any per- 
son, firm, corporation, or association of ‘insur- 
ance companies, engaged in the busimess of 
fusnishing rates for fire insurance to any in- 
surance company or companies, by inspecting 


risks, or estimating the hazards, or in any 
manner compiling | or furnishing information 
upon which. fire insurance rates are based. 


Provided, further, that no such bureau shall be 
governed, directed or its manager or manage- 
ment be chosen, by or subject to, any board, 
body or directorate composed in the majority 
of persons not residents of this state.” 


Michigan Residents On Board 

This section would make it necessary 
for the Michigan Advisory Board, gov- 
erning body of the Michigan Inspect’on 
Bureau, to change its personnel so that 
a majority of the board would be 
Michigan insurance men. At present 
the board is composed of seven mem- 
bers—five non-residents of the state 
and two Michigan men. 

The old law is then further amended 
bv adding a new section, known as 4-A, 
reading as follows: 

“Each rating bureau desiring to engage in 
such business shall, through its owner or au- 


thorized agent, apply to the Commissioner of 
Insurance for a license for that purpose, upon 


a form to be made and supplied by such com- 
missioner. Such application shall show: the 
name by which the tereas is to be known in 
law, and the owner or owners of, and the in- 
surance companies contributing to the same, 
with their addresses, and the location of the 
chief and branch offices of such bureau; that 
such bureau agrees to comply with the insur- 
ance laws of this state and any lawful order 
of the Commissioner of Insurance relative to 
such bureau and particularly with provisions 
of this chapter; that it will not employ or 
make use of any rater not licensed as such in 
this state; and such further declarations or 
statements as may be required by the Com- 
missioner of Insurance by virtue of this act. 
Each such license shall be accompanied by a 
license fee in the sum of $250 for the main_or 
head bureau and $50 for each branch office 


thereof. Upon receipt of such application and 
license fees the Commissioner of Insurance 
shall isswe licenses in accordance therewith 


to such applicant for the term of one year from 
the date of issuance. Provided, however, that 
the commissioner may refuse such license to 
any bureau maintained in whole or in part by 
any insurance company or similar bureau not 
licensed to do business in this state, or which 
is under the management of any officer or 
employe, not licensed as a rater in this state 
or which is in default in complying with any 
order issued by the Commissioner of Insurance 
for any violation of the provisions of this act 
committed by any officer or manager of the 
licensee, or such license may be wee 
suspended pending the rectification of the mat- 
ter or things committed in violation of the 
terms of such license, in the discretion of said 
commissioner. No such license shall be re- 
voked, however, without first giving such bureau 
a hearing upon the complaint against it, which 
hearing shall be held before the commissioner 
upon such reasonable notice as he may deter- 
mine. : 

“No person shall engage in the business of 
inspecting fire insurance risks or property, or 
in the estimating of or the computation of fire 
insurance rates in this state without first being 
licensed therefor by the Commissioner of In- 
surance as a rater. Each applicant for such 
license shall apply to the Commissioner of In 
surance upon a blank application to be pre 
scribed by him. setting forth his name, resi- 
dence, length of experience as a rater or in 
the fire insurance business, the rating bureaus. 
if any, with which he has been connected and 
with which he is then employed. Such anplica- 
tion shall be accompanied by a fee of $25, and 
shall give as reference of good character and 
ability the names of at least two business or 
professional men of good repute in the commu- 
nity in which he resides or has resided within 
the mext preceding two years. Upon receipt of 
such application and fee the commissioner shall, 
if satisfied of the good character and fitness of 
such applicant, issue a license to such appli- 
cant, for the term of one year from the date 
of issuance. Every such license shall be revoca- 
ble in the same manner as are the licenses of 
insurance agents under this act. for any viola- 
tion of the terms of this chapter. 

“All licenses issued hereunder shall be re- 
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newable at the expiration thereof upon the 
same terms and upon the payment of the same 
fees as are herein prescribed for the first 
license. 

“Any person operating any bureau, either as 
owner, principal, or manager, or any person 
engaging in the business of a rater, without 
having a valid license therefor, shall be deemed 
guilty of a misdemeanor, and shall upon con- 
viction thereof be subject to imprisonment in 
the county jail for the term of not exceeding 
ninety days, or a fine of not exceeding $100, 
or both such fine and imprisonment in the dis- 
cretion of the court; and each day of such 
operation or engaging shall be deemed a sepa- 
rate offense hereunder.” 

Sections five and six of the old law 
are left intact. 


Bureau Offices In State 


Section seven is amended so that it 
is necessary for bureaus making rates 
on property located in the state to 
maintain an office within the state. The 
old section simply provided that “every 
rating bureaw shall maintain an office 
within the United States.” 


Section eight, providing that a copy 
of surveys on risks be filed with the in- 
surance commissioner is amended by 
eliminating the last sentence reading: 
“copy of all such surveys shall be fur- 
nished to the owner and to the commis- 
sioner of insurance upon request” and 
substituting therefor the following: 


“A true copy of each survey shall be furnished 
to the owner upon his request, and to the Com- 
missioner of Insurance within ten days after 
such schedule has been completed. Every such 
schedule shall show the name or names of the 
rater or raters who inspected the risk and who 
figured the rates. Every such bureau shall file 
with the Commissioner of Insurance at the 
time of applying for its license a true copy of 
all basic schedules used by it in figuring rates 
and of all rules or practices pertaining to the 
final rate and/or form of coverage, including 
all amendments thereto, rules and regulations 
thereunder, and all interpretations thereof, and 
of its instructions to its agents, inspectors or 
other employes in relation to the application 
thereof; and shall also from time to time, as 
the same are made, furnish such commissioner 
with true copies of all new changes, modifica- 
tions, additions thereto or interpretations there- 
of. No such filings shall be effective or be 
employed in this state unless and until ap 
proved by said commissioner, and the commis- 
sioner shall have the authority to disapprove 
any particular part, rule, requirement or inter- 
pretation pertaining to such filings and to ap- 
prove the rest, or to revoke his approval once 
given to the whole or any part of such filings, 
upon further consideration, in which case he 
shall notify the bureau of his action; and no 
such bureau shall thereafter use or employ any 
schedule, rule, interpretation or part thereof, 
so disapproved.” 


Delays Are Punishable 


Section nine of the old law providing 
that the commissioner might make in- 
quiries regarding the organization, 
maintenance or operation of any bu- 
reau making rates in the state, require 
the filing of schedules with him and 
examine the bureau and have access to 
its books, is amended by adding the 
following to the end of the old section: 

“Any owner, officer, or employe of any such 
bureau who refuses to permit any such ex- 
amination or inspection, or who wilfully hin- 
ders or delays the same, or who refuses to 
furnish the commissioner any information. in 
his possession or’ under his control, as_ pro- 
vided for herein, shall be deemed guilty of a 
mtsdemeanor and in addition thereto the license 
of such bureau or the owner, officer or employe 
thereof. or all of them, may be revoked or sus- 
pended by the commissioner as in other cases.” 

Section 10 of the old law prohibiting 
discriminatory rates is amended by 
adding the following penalty clause: 

“Every rating bureau or rater that fixes, finds 
or advises any insurance company to charge 
any rate for fire insurance upon any property 
in this state which is excessive or which is 
discriminatory within the meaning of this chap- 
ter, shall be liable to having its (or his) 
license revoked or suspended by the Commis- 
sioner of Insurance as in other cases, in addi- 
tion to any other penalties prescribed in this 
chapter.” 

Section 11 providing that any devi- 
ation from rates established shall be 
uniform in application to similar risks 
is amended so that no deviation can be 
made unless first approved by the in- 
surance commissioner. 

Remove Anti-Discrimination Commission 

Section 12 providing for a state anti- 
discrimination commission to determine 
whether there has been discrimination 
is amended so that this conmmission is 
abolished and the insurance commis- 
sion is made the sole judge of discrim- 
ination. A new part is added to this 
section reading: 


“Any rate which is excessive or inadequate 
as the case may be shall be prima facie deemed 
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to be discriminatory. The Commissioner of In- 
surance shall not be disqualified in any such 
hearing or proceeding by reason of being the 
rea] or nominal complaining party. Said com 
missioner may make and enforce all mecessary 
rules and regulations as to matters of practice 
before him, and shall have the right to summon 
witnesses to appear before him in any matter 
under his jurisdiction, and to swear and compel 
them to testify; and in any case where a wit- 
ness duly summoned shall refuse to testify or 
to answer questions put to him, shall have the 
right to apply to any Circuit Court in whose 
jurisdiction such hearing is being held for a 
writ of attachment against such witness, and 
in such case the court shall issue its order 
compelling such witness to appear or testify 
as the case may be, as provided in like cases 
in the Judicature act of this state.” 


Another clause provides for paying 
witness fees and compensation. 


Section 13 is amended so 
reads as follows: 

“Any violation of the provisions of this chap 
ter by any fire insurance company or other 
insurer authorized to effect insurance against 
the risk or loss or damage by fire or lightning 
in this state or by any rate-making bureau or 
officer or agent of either shall be cause for 
suspension of the authority of such company, 
insurer, rate-making bureau or agent to transact 
any business in this state until it or he shall 
have paid to the Commissioner of Insurance for 
the use and benefit of this state a penalty of 
not more than two hundred dollars for each 
violation, which penalties shall be assessed by 
the said Commissioner of Insurance, or the 
court, whichever has jurisdiction of the matter 
or thing complained of and determined as the 
case may be: provided, that any action taken 
by the Commissioner of Insurance under the 
provisions of sections three and twelve of this 
chapter shall be subject to review by cer- 
tiorari in the Circuit Court for Ingham county, 
but no order of the said commissioner shall be 
deemed to be suspended by reason of the issu- 
ance of such writ of certiorari. Reasonable costs 
may be awarded by the commissioner or court 
in any hearing or review had under this chap- 
ter 


that it 


This section if in force at the present 
time would have compelled the Mich- 
igan Inspection Bureau to pay the fine 
of $2,400 assessed against it last year 
for alleged discrimination. As it is, 
the fine has never been paid and an or- 
der suspending the authority of the 
bureau to do business in the state be- 
cause of the failure to pay the fine, 
has been set aside pending hearing of 
the case now before the Ingham county 
circuit court. 

Section 14 providing that this chap- 
ter of the insurance laws shall “not 
apply to any fire insurance company 
authorized to do business in this state 
not charging an advance premium, nor 
to companies organized and doing 
business under chapter four, part four 
of this act” is unchanged. 





NEW DAMAGE CERTIFICATE 

The Board of Underwriters of New 
York has adopted a new form of Certifi- 
cate of Damage for use by its correspon- 
dents throughout the world. It is be 
lieved by the board to be the best form 
of certificate so far devised. Those on 
the committee in charge of the work 
were Douglas F. Cox, H. E. Reed and 
Walter D. Despard. Owing to lack of 
space the full copy of the certificate will 
not be published until the next issue of 
The Eastern Underwriter. 





DUST EXPLOSION MEETING 

The Dust Explosion Hazards Commit- 
tee, recently created by the National 
Fire Protection Association, met at the 
Hotel Pennsylvania on Monday and 
Tuesday of this week. Ways and means 
were devised for preventing dust explo- 
sions and fires in industrial plants. 
David J. Price, of the United States De- 
partment of Agriculture, Washington, is 
chairman of the committee. 





W. K. KIENDL DIES 

William K. Kiendl, an adjuster con- 
nected with the North British & Mer- 
cantile group of companies, died Sun- 
day night last. He had been employed 
in the North British for something mere 
than ten years, and for the last year or 
two he was connected with the loss 
department, adjusting losses in the 
metropolitan district. 





INDIANA AGENTS MEETING 
The Indiana Association of Insurance 
Agents is in session yesterday and to- 
day. Among the speakers are President 
James L. Case, the Governor of the 
state, and Insurance Commissioner T, S. 
McMurray, Jr, 


Newark Conference 
On Multiple Agencies 


IMPORTANT MEETING ON TODAY 








Agents Hope to Check Unlimited Ap- 
pointment of Non-Policing Writing 
7 Representatives 





Newark, N. J., is today taking a defi- 
nite stand against the indiscriminate 
svstem of many fire insurance compa- 
nies in appointing a host of agents in 
a single territory without regard either 
to the qualifications or powers of these 
agents and in moral violation of the 
agreements between companies and 
agents’ associations. Company mem- 
bers of the Fire Insurance Society of 
Newark are holding a special meeting 
at 11 a. m. to-day in the assembly 
room of the Globe Indemnity Building, 
Washington Place, to thrash out the 
multiple agency question. A report of 
the executive committee on the agency 
problem will be submitted. 

President Walter S. Pruden informed 
The Eastern Underwriter this week 
that a large attendance could be count- 
ed upon. Most of those present will be 
officers of the companies they repre- 
sent. Presidents, vice-presidents and 
others have signified their intention of 
coming, while only a small number of 
companies will be represented by spe- 
cial agents. Section 8 of the society 
agreement provides that representation 
at this meeting must be by an officer 
or manager of the company, or a duly 
commissioned agent or branch manager 
having specific authorization to act for 
his company. 

Charles S. Dodd, chairman of the ex- 
ecutive committee, is the driving force 
behind the movement to improve the 
Newark agency tangle. It is charged 
by prominent local agents there that 
fire companies are appointing agents 
without the power to write policies 
and are, nevertheless, giving them full 
commissions. In reality, it is said, 
these men are merely brokers, and 
should be compensated as such. One is 
told that some companies have as many 
as seventy agents in Newark alone. A 
particular company is said to have ap- 
pointed twelve men recently in one law 
office as non-policing writing agents. 

The multiplicity of agents has led to 
much disorganization in the Newark 
area. Scramble for business has_ be- 
come so acute that the legitimate agent 
who has served his company for years 
and has invested his entire capital and 
energy in insurance is face to face with 
competition from a host of persons who 
write insurance as a side-line, get an- 
nually only a small amount of business 
individually, but because of their num- 
bers can make serious inroads upon the 
income of the veteran agent. 

Even the companies themselves are 
not wholly in sympathy with the sys- 


Surplus 
Line Capacity 


OCAL AGENTS can find ample 
capacity and attentive service for 
handling their Excess Lines in our 


America Fore Assets 
Reach $95,000,000 


$32,500,000 





OVER SURPLUS 





Commanding Position of Group Shown 
in Results of Year Presented 
to Directors 





The annual statement figures of the 
“America Fore” group of fire insurance 
companies, the American Eagle, Conti- 
nental, Farmers of lowa and the Fidel- 
ity-Phenix, of which Henry Evans is 
chairman of the respective boards, is a 
matter of more than passing interest in 
tire underwriting circles. The combined 
assets of these companies now tops 
$95,000,000, while the total surplus is 
more than $32,500,000. 

Below will be found the salient items 
making up the four companies’ financial 
statements as of January 1, 1923: 

American Eagle 


ASSETS 
Bonds and stocks.......... $4,866,535.00 
Premiums in course of col- 
GINS os sig cd cae wa sae me 897,188.38 
Interest and dividends ac- 
CR oc Sc: BNE Salted 56,621.96 








tem in vogue. Many are driven into 
appointing more agents than they de- 
sire by the actions of less hesitating 
competitors. The entrance of a few 
necessitates the others following, or 
be squeezed out. 

Section 11, Paragraph (b) of the 
membership agreement provides that 
“The name and address of every agent 
and branch manager authorized to is- 
sue policies covering in the territory of 
this Society shall be promptly filed 
with the secretary of this Society, who 
shall keep a list of the same in a book 
prepared for that purpose, which list 
shall be open to the inspection of the 
members of the Society at all conveni- 
ent times. 

“No policy shall be written on any 
risk in the territory mentioned in 
Section 9 hereof by any agent of a 
company which is a member hereof, 
except those designated in Section 
it (b).” 

As most new agents appointed by 
companies are not authorized to issue 
policies it is not required that the 
names be filed with the Society and as 
a consequence it is not generally known 
just how many agents are writing in 
the Newark territory. It is the hope 
of the full-time agents there to come 
to some agreement this morning or at 
a near date whereby each company 
will promise to limit its agency repre- 
sentation to a small number of policy 
issuing agents and pay full commis- 
sions to only such agents. The New- 
ark conference is being watched with 
interest by every community where the 
same problem exists. 


Surplus Line Department. 
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January 19, 1923 
Cash on deposit and in office 759,320.54 
POT AEBGES «6.06 6 0.606 000s $6,579,665.88 
LIABILITIES 
Unearned premiums....... $3,219,829.34 
Losses in process of adjust- 

WOU, sae 0sace 08 ses gah ohdsanG rere 411,556.31 
All other CAIUS... 660.5. 145,617.49 
Reserve for contingencies. . 22,000.00 
CBGH CAPR 6 65 bess ceecs 1,000,000.00 

Total liabilities........$4,799,003.14 
DiGh MHMIIOGs 6a desacecdees $1,780,662.74 
$6,579,665.88 
Continental 
ASSETS 
Bonds and stocks......... $42,194,163.00 


TROON: GERONG. icc eco esxan cue 
Loans on bond & mortgage 
Premium in course of col- 


970,450.00 
1,178,491.11 


Co Ae ae ames 3,050,982.09 
Interest, dividends and 
rents accrued.......... 423,237.76 
Cash on deposit and in 
NGO cane rncececucie ees 1,952,865.07 
Total assets.......... $49,770,189.53 


LIABILITIES 
Unearned premiums......$18,135,543.62 
Losses in process of ad- 


PURINE 5.5.9 400.6.5. 0.8.06 2,143,570.54 
All Other Clatvims:.......6.01+6% 819,925.62 
Reserve for contingencies 

And dividends... ccce 1,600,000.00 
CREM CODIUAL ciis 5 t's s0:5006 10,000,000.00 

Total liabilities...... $32,699,039.78 
NOC BUGOIUD. 665.06henasees $17,071,149.75 
$49,770,189.53 

Farmers 

ASSETS 
Bonds and stocks......... $1,485,850.00 
Pe Ns 5 kc cs oes 56 bao 31,500.00 


Loans on bond & mortgage 
Premiums in course of col- 


220,500.00 


WOE “55s.5 occa ces O46 .& 142,344.45 
Interest and dividends ac- : 
NG si a So said ka crsceus 33,265.01 








Cash on deposit and in office 71,284.36 
"TOtA) AGSOCB «06060 6e $1,984,743.72 
LIABILITIES 
Unearned premiums....... $863,062.52 
Losses in process of adjust- 

ee eee ee 13,779.17 
ANT OOP CIBIMG.. ...66:065.00:s 23,862.56 
Eo Pts ceca tesianeoes 500,000.00 

Total liabilities........ $1,400,704.25 
IVOU WUP DING. i.5 cs 86 es ce as $584,039.47 
$1,984,743.72 

Fidelity-Phenix 

ASSETS 

Bonds and stocks........ $30,991,004.00 
eer 940,450.46 
Loans on bond & mortgage 430,458.89 

Premiums in course of col- 

OCU os ci ware ceases 2,590,241.39 
Interest and dividends ac- 

og a hha PS Ree aera betes 287,704.69 
Cash on deposit and in 

WED sacua a ccoatie oneens 1,580,925.60 

Total AHeGtB. ccccccncs $36,820,785.23 
LIABILITIES _. 
Unearned premiums...... $15,302,928.92 
Losses in process of ad- 

PAG IGO 50. csloecehcsdas 1,860,966.18 
All other claims.......... 588,716.85 
Reserve for contingencies 

and dividends.......... 950,000.00 
*Cash capital............ 5,000,000.00 

Total liabilities........ $23,702,611.95 
N6t GUPDMIB. 642s bose es $13,118,173.28 


— 


$36,820,785.23 





*These figures include $2,500,000 capi- 
tal and $1,000,000 surplus paid 10 by 
stockholders during 1922. 





The Pennsylvania Association of In- 
surance Agents has published its con: 
stitution and by-laws, 
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Van Derhoef’s Cable 
To General Security 


WARNED AGAINST BOWKER 





Many Complications in Case Involving 
Alleged Misuse of Italian 
Company’s Funds 





Additional testimony was taken De- 
cember 22 in London in the case of the 
General Security Insurance Company of 
Rome against Messrs. Aldridge and 
Van Derhoef, in which it is charged that 
the prosecuting company was defrauded 
of about £6,500 in premiums by the 
dating back of re-insurance policies 
effected by Van Derhoef as the com- 
pany’s agent in the United States. 
Aldridge was formerly managing direc- 
tor of the United General. 

Henry J. Naar, an Ottoman, general 
secretary of the General Security, was 
the principal witness at this hearing. 
Among other things, he said that the 
business was established at Rome in 
1918, with a paid-up capital of three mil- 
lion lire (£30,000). In 1921 they ap- 
pointed B. D. Bowker & Co. their sole 
agents in Great Britain, and Van WDer- 
hoef, Cawley & Co. their sub-agents in 
America. Remittances from America 
had to be made through the London 
agents, but the prosecuting company did 
not receive any remittances, and they 
came to the conclusion that there was 
something wrong in regard to the agen- 
cies. In August they received a cable 
from Van Derhoef as follows: 

“Bowker has authorized and requested 
us to pay numerous losses of the United 
General from funds on deposit here be- 
longing to the General Security. In the 
interests of the General Security we 
refuse to accept further instructions 
from Bowker. Pending receipt of our 
letter cable us authorization to continue 
tepresentation of your company. fRe- 
porting direct Rome, so we can con- 
tinue a very profitable business for you. 
Your company in Bowker’s hands will 
be wrecked. Can prove statement. 
United General have cancelled Bowker’s 
contract and appointed us their agents.” 


In a letter, Van Derhoef wrote: “For 
your protection we do not hesitate in 
saying that if you continue to allow 
Bowker 40 represent your company it 
will absolutely be wrecked in a very 
short time. At the present time Bowker 
owes us considerable sums which we 
know he has collected from the United 
General, and we have up to date been 
unable to get one penny from his office.” 


Witness said that when they heard of 
the cancelling back of policies they 
Wrote to Bowker and the United Gen- 
eral Company protesting against the 
arrangement, according to “The Policy- 
Holder.” They then came to London to 
make inquiries and seeing Aldridge told 
him they had knowledge of a conspiracy 
in regard to the cancellation of their 
Policies. Aldridge stated he had been 
misled. He also took the attitude that 
he and his company were in the same 
Position as the witness’s company, and 
offered to give hig full assistance in the 
inquiry. 

It was agreed that the United General 
had the right to cancel policies at any 
time, provided such cancellations were 
hot antedated as alleged in this case. 
It was true that the prosecuting com- 
bany had agreed that the cancelled poli- 
cles should be restored, but when they 
decided this it was in the belief that 
there had been no substantial losses in 
Tespect of them. They were surprised 
later when Aldridge handed them a list 
of losses. One of these, amounting to 
$20,000, occurred on the day after the 


CONDEMNATION PROCEEDING 





Underwriters Not Liable for Rottenness 
of Hull; Vessel Was Probably 
Over-Insured 





A recent law case of interest bears 
on the liability of a marine underwriter 
with respect to the condemnation of a 
vessel. The action was brought in a 
Danish court. The Danish schooner- 
brig Wille was insured at 100,000 kroner 
for two-thirds of the hull value for a 
voyage in ballast from Casablanca to 
Bissac, and thence with ground nuts to 
Rotterdam. The ship was condemned, 
and put up to public auction, realizing 
Kr. 10,666. The insured lodged a claim 
against the insurance company for pay- 
ment of Kr. 90,889. 


The company declined liability for the 
consequences of the condemnation, that 
this arose from the state of rottenness, 
wear and tear and age, and that the 
policy did not cover these contingencies. 
The Court gave judgment for the defen- 
dant. It was not proven that the value 
of the ship in her damaged condition, 
plus the costs,of repairs for the dam- 
ages sustained on the voyage, exceeded 
the insured value. 

Furthermore, the assent of the under- 
writers was not obtained before the 
condemnation took place. It cannot be 
objected against this, that the condem- 
nation was carried out without the 
plaintiff knowing of it; that he was 
therefore unable to advise his under- 
writer of it. On the other hand, the 
plaintiff had good reason, when he re- 
ceived news of the damage to the ship, 
to inform his underwriters, even if, at 
that time, he did not think that any- 
thing but particular average was in 
question. 


The captain also appears not to have 
been sufficiently informed as to the 
insurance conditions, and most likely 
on account of this he did not take the 
steps which, reference to the policy, 
would have been necessary. For this 
neglect the plaintiff himself is to be 
blamed. (Marine and Commercial Court 
of Copenhagen.) 





Answers to the suits instituted by the 
companies represented in the Marine 
Office of America against the New Jer- 
sey must be filed before the end of next 
week. Bigham, Englar & Jones are act- 
ing as counsel for the Marine Office 
companies and Coudert Brothers for the 
New Jersey. 








decision was arrived at to cancel back 
the policies. In November they saw 
Van Derhoef, who said that he had 
brought with him the whole of the de- 
posits involved, but he refused to pay 
them over to the witness, contending 
that the money did not belong to his 
company. 


Thefts in Hamburg 
Continue Most Heavy 


STEPS TAKEN TO STOP THEM 





Guards Organized By North German 
Insurance Company Have Done 
Excellent Work 





The statistics of losses suffered by 
merchants during the last two years, 
which have occurred in the port of 
Hamburg since the resumption of ship- 
ping activity, offer a spectacle which 
can by no means be called rosy for the 
insurer, says “The Marine Underwriter” 
of Berlin. 


The repeated cases of pilferage of 
goods and the cleverly executed theft 
of complete packages, have increased 
to an alarming extent, on account of 
the continuous increase in the cost of 
living and the general change for the 
worse of internal conditions. Interested 
parties have taken measures of various 
kinds in the effort to suppress or at any 
rate to reduce the extent of this rob- 
bery. We must mention here the efforts 
of the majority of the Hamburg shij- 
ping companies. 


Although they have by the terms of 
the bills of lading, relieved themselves 
from almost all responsibility, they 
nave, in order to better guard the goods 
which are entrusted to their care during 
the loading or discharge of cargo from 
their ships, organized the keeping of a 
sharp watch on the goods, either by 
their own employes, or with the assis- 
tance of watchmen provided by various 
private concerns, The insurance com- 
panies themselves have prevented many 
probable losses through the careless 
handling and stowage of cargo, etc., by 
means of a system of guards organized 
in 1920 by the North German Insurance 
Company. 

We must also bestow praise on the 
care exercised by the harbor police, the 
customs house authorities and other 
official bodies in this respect. Every- 
day experience in the docks, however, 
tends to show that the measures adopt- 
ed are still insufficient. A stricter sys- 
tem of checking and heavier fines must 
be imposed by the authorities than have 
hitherto been applied. The losses of 
property, which are again on the in- 
crease, make it essential that all possi- 
ble ways and means must be tried to 
maintain order, which is a question of 
life and death for Hamburg. 





PACIFIC AUTO RATES CUT 

Collision rates on the Pacific Coast 
have been reduced 25%, effective Janu- 
ary 1. As the Pacific Coast Automobile 
Underwriters Conference found the loss 
ratio on collision risks had improved 
during 1922, it was decided to grant the 
request of agents for a reduction. 
Agents now claim that they can write a 
greater volume of business due to the 
lower cost. 


GENERAL AGENTS WANTED 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Incorporated 1886 
THE TOKIO MARINE AND FIRE 
INSURANCE 


Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


Organized 1872 Incorporated 1918 


LTD., OF TOKIO, JAPAN 
(Marine Department) 
Incorporated 1879 


APPLETON & COX, Inc., Attorney 


1-3 So. William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 





Talbot, Bird & Co. 
Quits Franklin Fire 


SPRINGFIELD F. & M. LATER 





Universal Reinsures Latter; to Concen- 
trate Risks in the Eagle, Star & 
British Dominions 





Talbot, Bird & Co. announces that it 
is resigning, effective February 1, as 
marine underwriting agents for the 
Franklin Fire, one of the Home Insur- 
ance Company group. Also, the agency 
will resign some time during the cur- 
rent year as United States marine man- 
agers for the Springfield Fire & Marine. 
It is announced authoritatively that the 
severance of connections between Tal- 
bot, Bird & Co. and the Springfield is 
made on the friendliest of terms and 
for the good of the business. Talbot, 
Bird & Co. will thereafter write solely 
for the Eagle, Star and British Domin- 
ions, and the Universal, the agency’s 
own company, which will reinsure the 
outstanding marine business of the 
Springfield when that company quits 
the field. 





EXTENDING POWERS HEARING 





No Concrete Progress Made As Inter- 
ests Conflict on Distance to 
Extend Limits 





Another hearing by the committee 
working on the proposition to extend 
the powers of casualty companies was 
held last week. Nothing concrete was 
accomplished, it was stated afterwards 
by one of those in attendance. There is 
still a wide difference of opinion exist- 
ing between the fire, casualty and ma- 
rine writing companies, and apparently 
it is not an easy thing for the various 
factors to come to an agreement as to 
principle, 

It is feared by some companies that 
if a small loophole is made whereby 
companies writing one class of business 
can engage in the handling of certain 
kinds of other classes of insurance these 
same companies or others may use the 
small loophole as an entering wedge for 
a campaign of wider scope. This desire 
to prevent a wholesale raiding of busi- 
ness has been the reason for the hitch 
in proceedings. Another meeting of the 
committee wil! be held shortly, when 
further plans will be submitted. If some 
accord can be gained on the principles 
involved the matter of perfecting de- 
tails and the formulation of a bill for 
introduction into the Legislature at Al- 
bany will be comparatively simple. As 
it is the desire of Superintendent Stod- 
dard that the tight lines drawn around 
the various classes of insurance should 
be loosened to accommodate the needs 
of certain assureds who require particu- 
larly wide coverage for the protection of 
their interests, it is likely that some 
sort of compromise will be reached 
shortly by the insurance interests. 





MARINE BILL DELAYED 





Governor's Controversy With Tax Com- 
mission Holds Up Approval of 
New Net Profits Schedule 





Introduction into the Legislature of 


_the model marine insurance bill for New 


York State has been delayed temporarily 
pending the outcome of the difficulties 
between Governor Smith and the Tax 
Commission. The approval of the Tax 
Commission to the reduced schedule of 
taxes on marine writing insurance...com- 
panies must be gained before the bill 
can be said to have a good chance of 
passing. It is expected that the present 
delay will not be of long duration, and 
that it will be possible to introduce the 
measure within the next few weeks. 
The bill as amended during the Deceri- 
ber meeting of the Convention of In- 
surance Commissioners is now being te-- 
printed, : 
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Automobile Insurance in Retrospect 
And in the Future; Problems of 1923 


By William 8S. Cranford, Insurance Editor, Journal of Commerce 


So early in the year it is impossible insurance concerns which failed, and in 
to speak of the results of automobile in- a small measure to compulsory insur- 
surance for 1922 in other than general ance of certain classes of public 
terms. A few weeks hence, when insur- vehicles. 
ance companies file their annual state The result of this revamping was 
ments, definite information as to the seen in 1922. A number of companies 
volume of business done and the loss are known to have had a favorable ex- 
experience will become available. perience on automobile fire and theft 

Automobile underwriting is in a very insurance during the past year. The 
riuch more satisfactory condition than business is being much more intelli- 
a year ago. The business of the stock gently and carefully handled and the 
companies, and probably of the well prospects are that again it will become 
established mutuals, has increased ma- a profitable class. It is to be hoped it 
terially. This was due in part to natu- will not become too profitable, lest 
ral growth, in part to companies of good = greed for business and bad practices 
standing falling heir to the business of come back, a swarm of cut rate con- 


Facts and Figures of the 
Automobile Industry for 1922 


By ALFRED REEVES, General Manager, National Automobile 
Chamber of Commerce 








PRODUCTION 
Pee ST RO Horas Nir ety oar lence wotews e's arpa wd. hate oles Daxie s oc Seo wee > 2,527,000 
rae CECT Ey tied 5 iso baddies ow ie ose io ee a wd ra os he% Sb aewioen 2,287,000 
OS hs pigs WRENS <.5iaod oo e054 wilh § visa Nieto ama EG le kb kale oleae 240,000 
Previous record motor vehicle production 1920 ................... 2,205,000 
Number of new cars needed for replacements in 1928.............. 1,800,000 
enn ITU FOO NB Sk 5 5 G6 5:0.9. 9 50 e.e's SARE ena Ow O ds Shs ane 35% 
Total wholesale value of cars and trucks................e.ceeeeee $1,558,567,000 
TIOGA STMGIOERIO WalUe OF CATES <6... 5 oe vans ieee betsy ees dude $1,374,487,000 
TOCA WROISSALS VALUES OF CEUICKE ioc. o's vceecine bo csusaeevee> $184,080,000 
Estimated average retail price of car 1921................ccc cee eeee $900 
Estimated average retail price of car 1922...:............ cece cece $770 
Reduction in average retail price of Car...............ccc eee cece Wis 14% 
Estimated average retail price of truck 1921....................00. $1,326 
Estimated average retail price of truck 1922.....................0.. $1,050 
Reduction in average retail price of truck.................c0ceeceee 21% 
eT oe re ee ee re nr ann 36,340,000 
Number of persons employed in motor vehicle and allied lines..... 2,431,400 
REGISTRATION 
Motor vehicles registered in U: S. (approximately)................ 11,500,000 
eR ee ca cies kw ns as kp Giks vee 2 oie eR eR oe kar eR 10,250,000 
MIM ooh tah Scie ciao as ce a ae taco hie bak OR Eee 1,250,000 
Increase in U. S. registration over fast year............ 0.0.0. cc eee 1% 
World registration of motor vehicles.................cccccccccccce 12,750,000 
Per cent of world registration owned by U.S. A.............c0000. 81% 
Motor vehicle registration on farms................0ccccceccuccuce 3,500,000 
a TS iN AE 9 A ne ead ge See SE Hg ae ee 3,300,000 
RNIN a Nase t ica he Sea pg ane cig ik Ghatgtg b Denis aed Marae ie ee 200,000 
Motor cars serving suburban communitie Boren bind Coan ele ee ee 780,000 


Pe ROG OOP 6 565 65 else ola h wees 7,500,000,000 
MOTOR BUS AND MOTOR TRUCK FACTS 
Number of cities using bus lines 


eet See See ee eT re ee feS se eete ne Os 
GMEDE? CL MOtOr HUGH 1 Gs 5 ooo ois 656d 6.o on sc sow cic cee encccce ce Per 
Number of schools using motor buses............6..00cccccceccccce 12,000 
Number of street railways using motor buses...................... 56 
Number of railroads using motor vehicles on short lines............ 40 
Number of motor express lines in U. S.............cccccccccc cece 1,500 
Farm products hauled by motor transport annually (tons).......... 134,400,000 


Freight hauled annually by motor trucks (tons)................... 1,430,000,000 


MOTOR VEHICLE RETAIL BUSINESS IN U. S. 
Passenger car dealers 


RMS A SRS ee Re On wes. een Se Be oe eee ea 38,000 
MEUON  TIMUK WOMNING. oo esc scaaccs su cecsses theses eldiclp hee wometee ets 25,000 
Ne ON cc Ns ovine dh sates ok sb aloce Seeds oe ee 48,000 
Service stations and repair shops................ccccccceeeccccecen 63,000 
Supply stores 


DIL eT ee eee ERY tee ee oer ee Li eer ee 63,700 


THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 











Just say: 


“Insurance 
Man”— 


the open sesame 
te every courtesy 
within our power. 
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The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 

ANOVER is an absolute assurance of 
the security of itg policy. 
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cerns start up and the business again 
become demoralized. 

Underwriters ‘look for a continual 
growth in the volume of fire and theft 
insurance for some years to come. 
Though they lose a large amount of 
business each year through depreciation 
and final extinction of the value of old 
cars, this is made up by writing their 
new successors. The number of cars 
actually in use is increasing, and will do 
so for some years, and it is estimated 
that only about 40% of those now in 
use are insured. 

It is doubtful whether the price reduc- 
tions announced from time to time have 
had any marked effect on underwriting 
results. The natural tendency of these 
was to create some moral hazard in fire 
insurance, but, on the other hand, the 
price reductions resulted in a glut of 
the used car market, thus making it 
difficult to dispose of stolen cars: to 
advantage. Hence, the theft hazard was 
probably reduced. Cost of repairs went 
down somewhat as prices of parts were 
reduced, and this resulted in a saving 
to insurance companies which had writ- 
ten collision and property damage in- 
surance. Overcharges for repair work, 
which are alleged often to be “split” 
between repair men and owners, still 
constitute a problem to be reckoned 
with. 

The volume of automobile liability 
insurance has grown. The number of 
personal inquiries and deaths caused by 
motor cars increases each year and the 
very heavy damages assessed by juries 
are a warning to all owners that they 
incur great risk if they fail to insure 
their liability. Each year owners are 
buying liability policies with higher 
limits as those paying only $5,000 for 


injury or death of one person afford but 
slight protection when judgments of 
$25,000 or $50,000 for personal injuries 
are common. 

One of the most serious questions 
now before the public is that of reducing 
the toll of injuries and deaths due to the 
operations of motor cars. Not alone are 
the people concerned about their own 
safety, but liability insurance compan- 
ies have to charge rates which are pro- 
hibitive to many owners, and life insur- 
ance, companies find the reduction in 
mortality due to better sanitation and 
control of many deadly diseases par- 
tially offset by the constantly increasing 
uumber of deaths due to automobiles. 


During the past year the National Bu- 
reau of Casualty and Surety Companies, 
of which most of the leading liability in- 
surance companies are members, made 
arrangements with the National Safety 
Council to study the problem of automo- 
bile safety from all angles, to start edu- 
cational work, to determine what legis- 
lation can be devised to promote safety 
on the highways and to use all possible 
means to reduce the frequency of auto- 
mobile accidents. A large appropriation 
was made to start this work and the 
bureau proposes making it an important 
part of its activities in future. 





$450,000 FOR SUBMARINE 

Repairing the “S48,” the United 
States Navy submarine which sank last 
year in Long Island Sound, imperiling 
the lives of the whole crew, has cost 
marine underwriters here and abroad 
about $450,000. She was originally 
valued at somewhat over two million 
dollars and a total loss would have been 
somewhat of an unpleasant shock to the 
insurance companies. 
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Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1922 


CAPITAL 


$10,000.,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


SURPLU 


12.21 3,010. 92 
42.806.008.87 


133,275,321.56 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31, 1921 


United States Government Bonds 
owned by the Company equal its 
Capital Stock of $10,000,000 


Home Office, One Liberty Street 
New York City 
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Pacific Department 
GEORGE H. TYSON, Gen’l Agent 
10 Sansome Street 
San Francisco, California 
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CASUALTY AND 


Fidelity & Deposit 
Report Excellent 


SHOW 


ASSETS BIG GAINS 


Stockholders Re-elect All Officers for 
Another Year at Annual Meeting 
Tuesday 


All officers of the Fidelity & Deposit 
were re-elected at the annual stockhold- 
ers meeting at the Baltimore office 
Tuesday; following the reading of the 
best report in the history of the busi- 
ness by Colonel E. A. Hamilton, chair- 
man of the board and executive head 
of the company. 

Mr. Hamilton called attention to the 
fact that, while the company’s losses 
for the year were $500,000 greater than 
‘jn 1921, it had increased its assets from 
$13,240,000 to $14,854,000 and had done 
a gross business of $13,922,000, as com- 
pared with $11,946,000 in 1921, from 
which it increased its net premiums 
over $1,000,000. 

At the end of the year the company 
had $1,807,000 cash in bank, as com- 
pared with $1,164,000 a year previous. 
Net underwriting profit was $419,000, as 
compared with $275,000 and the expense 
ratio for the year was 2.5% lower. The 
company’s field force was increased by 
about 1,200 appointments and the num- 
ber of stockholders increased from 1,483 
to 1,630. 

In detail the statement showed fidel- 
ity and surety premiums of $10,615,000 
for the year and burglary premiums of 
$1,167,000 or a total of $11,782,000 from 
which was deducted $2,736,000 for rein- 
surance, $4,924,000 for administrative 
expense and $2,883,000 for losses. To 
the premium reserves $619,000 was add- 
ed, to claim reserves $199,000, leaving 
$419,000 balance. 

Net income from investments was 
$531,000 and after taxes, miscellaneous 
reserves and uncollectible items were 
charged off, there remained a balance 
of $863,000. Dividends required $480,000, 
after which adding profit on the sale of 
securities of $15,000 and appreciation of 
securities of $293,000, and charging off 
$0,000 for depreciation of real estate, 


there remained undivided profits 
amounting to $641,000, which was car- 
tied to surplus, making that item 


$3,366,000, as compared with $2,724,000 
at the end of the previous year. 

The general balance sheet shows, 
among other things, Government bonds 
Valued at $2,228,000, state and municipal 
bonds valued at $1,816,000, railroad and 
equipment bonds valued at $1,713,000 
and bank, trust company and other 
stock valued at $2,054,000. Among its 
liabilities are $8,488,000 for various re- 
serves, 


ALBANY COMPENSATION 
BILLS 


Senate Print No. 3, by Mr. Lowman. 
Amending Section 340 General Business 
law, relative to monopolies, by pro- 
viding that nothing contained in section 
shall be deemed to prohibit right of 
Workingmen to combine unions when 
hot organized for profit nor to limit 
oY forbid collective bargaining with em- 
Dloyers or the right of unions to con- 
duct strikes, to picket and use other 
orderly means for attaining purposes 
of union, 

Senate Print No. 30, by Mr. Lacey 
Amending subdivision 3, section 1» 

orkmen’s Compensation Law, by in- 
‘reasing period of compensation for 
‘ertain permanent partial disabilities. 

Assembly Print No. 5, by Mr. Bure- 
hill. Amends Section 15 Workmen’s Com- 
Pensation Law by providing first for 
‘ompensation for period of total dis- 
mid resulting from date of the acci- 





Assembly Print No. 21 by Mr, Mate 


SURETY NEWS 











Howard Bland Heads 
United States F, & G. 


DIRECTOR THIRTEEN YEARS 





Several Changes in Official Staff of 
Company; Charles O. Seull, Chair- 
man of Board 
R. Howard Bland, son of the late 
John R. Bland, was elected to succeed 
his father as president of the United 
States Fidelity & Guaranty at a meet- 
ing of the board of directors January 
15. Vice-president Charles O. Scull 
was elected to the newly created posi- 

tion of chairman of the board. 

Howard Bland was born in Baltimore 
and graduated from Harvard Law 
school. W. W. Symington succeeds him 
as vice-president and secretary of the 
company. W. George Hynson, treasurer 
of the company, was elected to a vice- 
presidency but continues as treasurer. 
Samuel H. Shriver, assistant to the 
president, was elected assistant treas- 
urer. Clarke J. Fitzpatrick was made 
assistant secretary of the company and 
secretary of the executive committee 
of the board of directors. Joseph W. 
Bristor, a company attorney, was elect- 
ed assistant to the president. R. Walter 
Graham was added to the board of di- 
rectors. Other officers continue in the 
same capacities. 

Company Report Favorable 

The company report for the year 
1922, signed by Vice-President Scull, 
states that the income from interests, 
rents. and various items amounted to 
$464.053 more than enough to pay the 
regular dividend of 16% on the $5,- 
000.000 capital of the company. 

The report shows $26,559,962 premi- 
ums written in 1922, a gain of $249,- 
549 over 1921. The surplus shows a 
gain of over $2,000,000 over 1921. The 
surplus reported is $8,061.019. Total 
income for the year amounted to $27,- 
927,971. 


Amends Section 25 Workmen’s Com- 
pensation Law, by providing compeu- 
sation shall become due on 14th day of 
disability instead of 21st as at present. 
and that employer or insurance carrier 
in uncontroverted cases, shall on or 
before 18th day after disability or with- 
in eight days after emp!oyer first has 
knowledge of accident, begin payment 
of compensation. Industrial commis- 
sioner must in every case give notice 
of hearing before industrial board o1 
referee to determine whether proper 
compensation is being paid. 

Assembly print No. 22, by Mr. Me- 
Ardle, amends Section 28 Workmen’s 
Compensation Law, by authorizing In- 
dustrial Board to permit claim for com- 
pensation to be filed within two years 
after accident or death resulting there- 
from. 

Assembly Print No. 34, by Mr. 
Rosenman Amends Section 12 and 20 
Workmen’s Compensation Law, by re- 
ducing from 14 to 7 days, the non-com- 
pensated waiting period after an acci- 
dent. 
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Introduce Bill For 
Monopolistic Fund 


LABOR 
Act Introduced in Senate and Assem- 
bly Calls for Elimination of 
Competition 


BACKED BY MEN 


The New York State Federation of 
Labor has presented its measure, known 
as the Downing-Campbell bill, in both 
Senate and Assembly. The only excep- 
tion to the rule will be made in the case 
of muncipalities. 

The measure amends subdivision 1 of 
section 2, including in the definition 
“Insurance carrier” with the state fund 
a “county, city, village, town or other 
political subdivision” permitted to pay 
compensation directly. 

Section 29 of the law is amended by 
striking out reference to person, asso- 
ciation or corporation as a carrier. 

Section 50 is amended by providing 
that the state fund shall be exclusive 
for all except municipalities. 

Section 51 is amended by striking out 
the allusion to stock and mutual com- 
panies. 

Section 54 is amended providing that 
employers may insure in the state fund. 

Section 95, which was materially 
amended last year, in relation to rates, 
is amended by adding the sentence “In 
determining premium rates for compen- 
sation insurance in the state fund, the 
commission shall consider also the ex- 
perience of other states wherein com- 
pensation is limited to a state insurance 
fund. 

Section 100, relating to withdrawal 
from the fund, is repealed as superflu- 
ous, as with a state fund exclusive with- 
drawal from the fund could not be had. 

Section 126, which relates to the ex- 
penses of administering the fund, is 
amended to conform to the new condi- 
tions operative under a state fund and 
municipalities as self insurers. 

No attempt has been made in this 
measure to take care of the problem 
of the return of securities now on de- 
posit with the insurance department in 
the case of self-insurers or of the securi- 
ties filed with the department to guar- 
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anty the payment of losses by stock 
companies. Neither does the bill carry 
any appropriation for increased office 
staff in connection with administering 
the new law. 


The labor people are apparently con- 
tent to leave these trifling details to be 
worked out by the department and the 
industrial commission. With the state 
at the present time writing less than 
10% of the total amount of compensation 
insurance in force in the state, the prob- 
lem of assuming all of the business at 
one swoop is more or less appalling, but 
not to the Federation of Labor. 

The measure represents the last word 
in what the labor people think they want 
and while they claim they have suffi- 
cient votes to pass it, it is entirely too 
early in the session to predict what its 
final fate will be. Certain it is it will 
not pass without a prolonged and bitter 
struggle and not without some conces- 
sions being made. 

AN ACT 
To Amend the Workmen’s Compensation Law, 
in Relation to Insurance Carriers 
The People of the State of New York, repre- 
sented in Senate and Assembly, do enact 
as follows: 

Section 1. Subdivision twelve of section two 
of chapter eight hundred and sixteen of the 
laws of nineteen hundred and thirteen, entitled 
“An act in relation to securing compensation 
for injuries or death of certain employes in the 
course of their employment and repealing cer- 
tain sections of the labor law relating: thereto, 
constituting chapter sixty-seven of the consoli- 
dated laws,” as re-enacted and amended by 
chapter forty-one of the laws of nineteen hun- 
dred and fourteen’ and last re-enacted and 
amended by chapter six hundred and fifteen of 
the laws of nineteen hundred and twenty-two, 
is hereby amended to read as follows: 

Explanation—Matter in black face type is 
new; matter in parenthesis ( ) is old law to 
be omitted. 

2. “Insurance carrier’’ shall include the 
state fund(, stock corporations or mutual asso- 
ciations with which employers have insured,) 
and (employers) a county, city, village, town 
or other political subdivision of the state per- 
mitted to pay compensation directly under the 
provisions of subdivisions two and three (or 
four) of section fifty. 

§ 2. Section twenty-nine of such chapter is 
hereby amended to read as follows: 

§ 29. Subrogation to remedies of employes. 
If an employe entitled to compensation under 
this chapter be injured or killed by the negli- 
gence or wrong of another not in the same 
employ. such injured employe, or in case of 
death,. his dependents, shall, before any suit or 
any award under this chapter, elect whether to 
take* compensation under this chapter or to pur- 
sue his remedy against such other. Such elec- 
tion shall be evidenced in such manner as the 
commissioner may by regulation prescribe. If 
such injured employe, or in case of death, his 
dependents, elect to take compensation under 
this chapter, awarding of compensation shall 
operate as an assignment of the cause of action 
against such other to the state for the benefit 
of the state insurance fund, if compensation 
be payable therefrom, and otherwise to the 
(person, association, corporation, or) insurance 
carrier liable for the payment of such compen- 
sation, and if he elect to proceed against such 
other, the state insurance fund or other carrier(, 
person, association, corporation. or insurance 
carrier, as the case may be,) shall contribute 
only the deficiency. if any, between the amount 
of the recovery avainst such other person actu- 
allv collected, and the compensation provided or 
estimated by this chapter for such.case. In 
ease of the payment of an award to the State 
Treasurer in accordance with subdivisions nine 
and ten of section fifteen such payment shall 
operate to give to the emnloyer or insurance 
carrier liable for the award a cause of action 
for the amount of such payment, together with 
the reasonable .funeral expenses and the ex- 
pense of medical treatment which shall -be in 
addition to any cause of action by the legal 
representatives of the deceased. Such @ cause 
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of action assigned to the state may be prose- 
cuted or compromised by the commissioner. A 
compromise of any such cause of action by the 
employe or his dependents at an amount less 
than the compensation provided for by this 
chapter shal] be made only with the written 
aperovel of the commissioner, if the deficiency 
of compensation would be payable from the 
state insurance fund, and otherwise with the 
written approval of the (person, association, 
corporation, or) insurance carrier liable to pay 
the same. Wherever an employe is killed by 
the negligence or. wrong of another not in the 
same employ. and the dependents of such em- 
ploye entitled to compensation under this chap- 
ter are minors, such election to take compensa- 
tion and the assignment of the cause of action 
against such other and such notice of election 
to pursue a remedy against such other shall be 
made by such minor, or shall be made on behalf 
of such minor by a parent of such minor, or 
by his or her duly appointed guardian, as the 
board may determine in each case. 

3. Section thirty-one of such chapter is 
hereby amended to read ag follows: 

§ 31. Agreement for contribution by employe 
void. No agreement by an employe to pay any 
portion of the premium paid by his employer 
to the state insurance fund or to contribute to 
a benefit fund or department maintained by 
such employer (or to the cost of mutual insur- 
ance or other insurance, maintained for or car- 
ried) for the purpose of providing compensation 
as herein required, shall be valid, and any em- 
ployer who makes a deduction for such purpose 
mes the wages or salary of any employe en- 
titled to the benefits of this chapter shal] be 
guilty of a misdemeanor. 

§ 4. Section fifty of such chapter is hereby 
amended to read as follows: 

§ SO. Security for payment of compensation. 
1. An employer shall secure compensation to 
his employes (in one of the following ways: 


1. B) by insuring and keeping insured the 
ayment of such compensation in the state 
und.(,or 


2. By insuring and keeping insured the pay- 
ment of such compensation with any stock cor 
poration or mutual association authorized to 
transact the business of workmen’s compensa- 
tion insurance in this state. 

By furnishing satisfactory proof to the 
commissioner of his financial ability to pay 
such compensation for himself, in which case 
the commissioner may, in his discretion, re- 
quire the deposit with the commissioner of 
securities of the kind prescribed in subdivisions 
one, two, three, four and five. and paragraph a 
cf subdivision seven of section two hundred 
and thirty-nine of the banking law, in an 
amount to be determined by the commissioner, 
to secure his liability to pay the compensation 
provided in this chapter. The commissioner 
may also require an agreement on the part of 
an employer to pay any awards commuted under 
section twenty-seven of this chapter, into the 
special fund of the state fund, as a condition 
of his being allowed to remain uninsured pee. 
suant to this section. The commissioner shall 
have the authority to revoke his consent fur- 
nished under this section at any time for good 
cause shown. The employer so electing shall 
be known as a self insurer.) 

a county, city, village, town or other 
political subdivision may secure compensation 
to its employes by insuring and keeping in- 
sured the payment of such compensation in the 
state fund or by electing to become a self- 
insurer. 

(4-a. A county, city, village, town or other 
political subdivision of the state may secure 
compensation to its employes in accordance 
with subdivision one or subdivision two of this 
section. If, it does not do so, such county, city, 
town, village or other political subdivision shall 
be deemed to have elected to secure compensa- 
tion pursuant to subdivision three of this sec- 
tion. Such a county, city. town, village or other 
political subdivision shall not be required to 
furnish proof of financial ability or to make 
deposit of securities in compliance with such 
subdivision. but shall be obliged to meet all 
other requirements prescribed by this chapter 
for employers so electing. Such county, city. 
town, village or other political subdivision shall 
file with the commissioner notice of such elec- 
tion.) 

3-a. A county, city, village, town or other 
political subdivision electing to secure the pay- 
ment of compensation to its employes as a self- 
insurer shall not be required to furnish proof 
of financial ability or to make deposit of securi- 
ties, but shall be obliged to meet all other 
requirements prescribed by this chapter. Such 
county, city, town, village or other political 
subdivision shall file with the commissioner 
notice of such election. 

b. Whenever compensation is awarded to a 
claimant for injury to an employe of a self- 
insuring county. town or political subdivision, 
other than a city or a village, the treasurer 
of the county employing such employe, or con- 
taining the town or other political subdivision 
that employs him, shall, upon presentation of 
the award, forthwith begin payment of it in 
accordance with this chapter, using any money 
of the county available therefor. If none is 
available, he shall by temporary loan upon the 
credit of the county immediately borrow suffi- 
cient money to meet compensation payments 
that will fall due prior to collection of the next 
tax levy. The board of supervisors shall there- 
upon levy upon the taxable property of the 
county, if for injury to a county employe, and 
of the particular town or other political sub- 
division, if for an injury to an employe of 
such town or other political subdivision, a sum 
sufficient to enable the treasurer to repay such 
loan. and..to. continue compensation payments 
according to the requirements of the case. 

c. Whenever compensation is awarded to a 
claimant for injury to an employe of a self- 
insuring city or village, the treasurer of the 
city or village shall, upon presentation of the 
award forthwith begin payment of it in accord- 
ance with this chapter. using any money of 
the city or village available therefor. If none 
is available, he shall by temporary loan upon 
the credit of the city or village immediately 
borrow sufficient money to meet compensation 
payments that will fall due prior to such time 
as the city or village may appropriate for the 


purpose. The city or village shall thereupon 
appropriate a sum sufficient to enable the treas- 
urer to repay such loan and to continue com- 
pensation payments according to the require- 
ments of the case. 


Except in the case of a county, city, village, 
town or other political subdivision permitted to 
pay compensation directly as a _ self-insurer 
under the provisions of subdivisions two and 
three of this section, after June thirtieth, nine- 
teen hundred and twenty-three, the state fund 
shall be the exclusive agency for the securing 
of smear mind compensation insurance in this 
8 e. 

§ 5. Section fifty-one of such chapter is 
hereby amended to read as follows: 

§ 51. Posting of notice regarding compensa- 
tion. Every employer who has complied with 
section fifty of this chapter shall post and 
maintain in a conspicuous place or places in 
and about his place or places of business type- 
written or printed notices in form prescribed 
by the commissioner, stating the fact that he 
has complied with all the ae and regulations 
of the department and that he hag secured the 
payment of compensation to his employes and 
their dependents in accordance with the pro- 
visions of this chapter. The commissioner may 
require any employer or municipality to furnish 
a written statement at any time showing (the 
stock corporation or mutual association in which 
such employer is insured or) the manner in 
which such employer has complied with any 
provision of this chapter. Failure for a period 
of ten days to furnish such written statement 
shal] constitute presumptive evidence that such 
employer has neglected or failed in respect of 
any of the matters so required. 

6. Section fifty-three of such chapter is 
hereby amended to read as follows: 

§ 53. Release from all liability. An em- 
engl securing the payment of compensation 
»y contributing premiums to the state fund 
shall thereby become relieved from all liability 
for personal injuries or death sustained by his 
employes, and the persons entitled to com- 
pensation under this chapter shall have recourse 
therefor only to the state fund and not to the 
employer. An employer shall not otherwise be 
relieved from the liability for compensation 
prescribed by this chapter (except by the pay- 
ment thereof by himself or his insurance car- 
rier.) 

§ 7. Section fifty-four of such chapter is 
hereby amended to read as follows: 

§ 54. (The insurance contract.) Employers 
may insure in state fund. (1. Right of recourse 
to the insurance carrier. Every policy of in- 
surance covering the liability of the employer 
for compensation issued by a stock company 
or by a mutual association authorized to trans- 
act workmen’s compensation insurance in this 
state shall contain a provision setting forth the 
right of the commissioner to enforce in the 
name of the people of the state of New York 
for the benefit of the person entitled to the 
compensation insured by the policy either by 
filing a separate application or by making the 
insurance carrier a party to the original appli- 
cation, the liability of the insurance carrier in 
whole or in part for the payment of such com- 
pensation; provided, however, that payment in 
whole or in part of such compensation by either 
the employer or the insurance carrier shall to 
the extent thereof be a bar to the recovery 
against the other of the amount so paid. 

2. Knowledge and jurisdiction of the em- 
ployer extended to cover the insurance carrier. 
Every such policy shall contain a provision 
that, as between the employe and the insur- 
ance carrier, the notice to or knowledge of the 
occurrence of the injury on the part of the 
employer shall be deemed notice or knowledge, 
as the case may be, on the part of the insur- 
ance carrier; that jurisdiction of the employer 
shall for the purpose of this chapter. be juris- 
diction of the insurance catrier and that the 
insurance carrier shall in all things be bound 
by and subject to the orders, findings, decis- 
ions or awards rendered against the employer 
for the payment of compensation under the pro- 
visions of this chapter. 

3. Insolvency of employer does not release 
the insurance carrier. Every such policy shall 
contain a provision to the effect that the in- 
solvency or bankruptcy of the employer shall 
not relieve the insurance carrier from payment 
of compensation for injuries or death sustained 
by an employe during the life of such policy. 

4. Limitation of indemnity agreements. Every 
contract or agreement of an employer the pur- 
pose of which is to indemnify him from loss 
or damage on account of the injury of an em- 
plove bv accidental means, or on account of 
the negligence of such employer or his officer, 
agent or servant, shall be absolutely void 
unless it shal! also cover liability for the pay- 
ment of the compensation provided for by this 
chapter, 

5 Cancellation of insurance contracts. No con- 
tract of insurance isswed by an insurance car- 
rier against liability arising under this chapter 
shall be canceled within the time limited in 
such contract for its expiration until at least 
ten days after a notice of cancellation of such 
contract, on a date snecified in such notice, 
shall be filed in the office of the commissioner 
and also served on the employer. Such notice 
shall be served on the employer by delivering 
it to him or by sending it by mail, by regis- 
tered letter. addressed to the employer at his 
or its last known place of residence; provided 
that, if the employer be a partnership, then 
such notice may be so given to any one of the 
partners, and if the employer be a corporation 
then the notice may be given to any agent or 
officer of the corporation upon whom legal pro- 
cess may be served. Provided, however. the 
right to cancellation of a policy of insurance 
in the state fund shall be exercised only for 
non-payment of premiums. 

6. Insurance of employers and officers of cor- 
porations. Any insurance carrier may issue 
policies. including with employes. c) Employers 
or executive officers of corporations who per- 
form labor incidental to their occupations may 
become insured in the state fund. such policies 
insuring to such employers or officers the same 
compensations provided for their employes, and 
at the same rates; provided, however, that the 
estimation of their wage values, respectively, 
shal] be reasonable and separately stated in 


Lockwood Bill Gives 
State Fund Monopoly 


STOCK INVESTMENT PROHIBITED 


Charges Unfair Competition By Com- 
panies; Claims Ratio of Premiums 
to Losses 421 Per Cent 


The Lockwood joint committee made 
its report to the New York Legislature 
this week and among the eight bills 
submitted with the report are the fol- 
lowing insurance measures, By one 


the insurance law is amended prohibit- 
ing domestic insurance companies from 
investing in or loaning on shares of 
stock of any corporation other than a 
municipal corporation and from in- 
vesting in bonds, except Government 
bonds, which are not secured by ade- 
quate collateral or where more than 
one-third of the total value of such 
securities shall consist of shares of 
stock. The committee recommends a 
law forbidding life insurance companies 
to retain any of their stock investments 
after 1926. Within five years fire, cas- 
ualty and other insurance companies 
would be’ compelled to dispose of all 
stock investments. The principle of 
this is to compel insurance companies 
of all classes to put a large percentage 
of their funds into real estate mortgages 
and thus aid building. 

Another bill gives a monopoly of 
workmen’s compensation insurance to 
the State Fund. 

The report says that among the fac- 
tors contributing to the cost of present 
day building is the item of workmen’s 
compensation insurance, and goes on 
to say: 

“It is, estimated that upward of $4u,- 
000,000 was paid for workmen’s com- 
pensation insurance in the State of New 
York in the year 1920, of which about 
$30,000,000 went to the stock com- 
panies,” it is stated. “The total losses 
paid by reason of industrial accidents 
were millions less. Were the premiums 
adjusted to the actual loss there would 
be a saving of upward of $10,000,090 on 








and added to the valuation of their pay rolls 
upon which their premium is computed. The 
employer or officer so insured shall have the 
same rights and remedies given an employe by 
this chapter. No policy of insurance issued in 
the state fund shall be canceled except for the 
non-payment of premiums. , 

§ 8. Section ninety-five of such chapter is 
hereby amended to read, as follows: 

§ 95. Rates. Employments and _ employers 
in the state fund shall be divided into suc 
groups and classes as shall be equitable based 
upon differences of industry or hazard for the 
purpose of establishing premium rates, and for 
such purpose a system of merit rating may 
employed which shall take account of the pecu- 
liar hazard of each individual risk. Premiums 
in the state fund shall be fixed at the lowest 
possible rates consistent with the maintenance 
of a solvent fund and of reasonable reserves 
and surplus. In determining premium rates for 
compensation insurance in the state fund, the 
commission shall consider also the experience 
of other states wherein compensation is limited 
to a state insurance fund. 

§ 9. Section ome hundred of such chapter is 
hereby repealed. 

§ 10. Section one hundred and twenty-six of 
such chapter is hereby amended to read as 
follows: 

§ 126. Expenses of administering workmen’s 
compensation law. lve commissioner annually 
as soon as practicable after July first shall 
ascertain the total amount of expenses incurred 
by the department during the preceding fiscal 
year in connection with the administration of 
the workmen’s compensation law. he com- 
missioner shall keep an accurate record of all 
hearings held and the industrial board, in its 
discretion, may assess against (each insurance 
carrier) the state fund five dollars for each 
adjourned hearing held at the request of (the 
insurance carrier) the state. The (fund so cre- 
ated) moneys so assessed shall constitute a fund 
which shall be applied toward the total amount 
of the expenses ascertained as above. If there 
be any deficiency the commissioner shall there- 
upon assess upon and collect from (each insur- 
ance carrier, including) the state insurance 
fund and any county, city, town, village or 
other political subdivision, (failing to secure 
compensation pursuant to subdivisions one and 
two of section fifty,) carrying compensation 
insurance as a self-insurer, the proportion of 
such expense that the total compensation or 
payments made by such carrier in such year 
bore to the total compensation or payments 
made by all insurance carriers. The amounts 
so secured shall be transferred to the state 
treasury to reimburse it for this portion of the 
expense of administering this chapter. 

§ 11. This act shall take effect July first, 
nineteen hundred and twenty-three. 


the same volume of business; it is ob. 
vious that such a reduction would 
redound to the benefit of either the 
employer or the workmen, that it woula 
lessen proportionately the expense of 
construction and eventually benefit the 
public in that the reduction in the 
cost of construction would be reflectea 
in the rents demanded for dwelling 
space. 

“Although the State of New York 
maintains a State Fund, that fund is 
brought into sharp and unfair compe. 
tition with the private companies in the 
insurance field. In this competition the 
State Fund is hopelessly handicapped.” 

The report states that when the 
Legislature made compulsory the com- 
pensatory insurance of workmen it 
should have provided the means of in- 
surance on the lowest possible terms 
consistent with the welfare of the work- 
men so as to make the burden upon 
industry as light as justice would per. 
mit. It was pointed out that the pri- 
vate companies fought the State Fund 
so that the former were permitted to 
continue in the field in competition 
with the State Fund. 

The committee then quoted from its 
intermediate report on this subject. 

“The theory on which these poten- 
tial competitors in this field of insur. 
ance among stock companies have been 
permitted in combination to fix the 
rates on the various classes of work- 
men’s compensation insurance instead 
of being required, as are other busi- 
nesses, to compete between themselves, 
involves, of course, the strict adher- 
ence by them to the rates thus fixed. 
The law requires that the rates shall 
be adequate but provides no mach- 
inery for safeguarding the public 
against their being excessive or in the 
direction of regulating or supervising 
them. 

“When at the time of the organiza- 
tion of the State Fund the private 
companies were allowed to remain in 
the field, it surely was not contemplated 
that they would be permitted to com: 
bine to destroy the State Fund.” 

Business that would naturally go to 
the State Fund is being diverted by 
the private companies, the report says. 
Referring to the testimony of Miles M. 
Dawson, statistician, the committee, in 
support of the bill for a State mon 
opoly points to the example of Ohio 
where the State Fund in workmen’ 
compensation insurance is a State mon- 
opoly and where, according to Mr. Daw- 
son, the cost of administration was 
considerably less than 3 per cent of 
the premiums, whereas in New York 
the cost to private companies ranges 
from 35 per cent to 40 per cent. 

It was said that up to December 31, 
1920, a total of more than $163,000,000 
had been paid as premiums for work- 
men’s compensation insurance, of which 
amount the non-participating stock com- 
panies received $116,000,000. Of the 
amount paid to the stock companies, 
the public it is claimed, could have 
saved possibly 35 per cent or approxi- 
mately $40,000,000 at the close of the 
year. 

If the State Fund were made a mon- 
opoly, the report states, the following 
advantages would accrue: 

It would promote more prompt pay- 
ment of losses. It would obviate ex 
penditures of great sums of money for 
commissions now paid by the private 
companies. It would promote co-opera- 


- tion between employers and employes 


to reduce accidents and to better con- 
ditions in industry. Under an exclusive 
State fund litigation would almost dis- 
appear from the courts in connection 
with industrial accidents and claims for 
compensation. Under an exc 
State system the law could more easily 
be liberalized in favor of the workmen. 

Opposition of Private Companies 

“Today every attempt to extend t 
benefits of the workmen’s vafee ge 
tion law is met with the stiffest kind 
of opposition from the private fn-of 
panies,” the report coptinues. d 
State conducting workmen’s cr 
sation insurance as a_ public funct 2 
would be more yielding to the just 
mands of the working class. 
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; the lary-treasurer, and A. L. Johnston, vice- will make the remedy swift and com- ee oie ae yroinr on a 3 g president at Kansas City, is welcomed 
bresident, in charge of Pacific Coast plete against such employer, requiring le date P UIE UANEs back into the company organization. 
mon- business. President Holland reported him to provide insurance protection or Fred Grainger, recently appointed su- 
wing that licenses have been obtained from other guaranty to his employes.” : Peterson Goes to Sun perintendent of the Claims Department, 
Pennsylvania, New Jersey, Maryland, _ George A. Peterson, for several years jj, introduced to the field staff with a 
pay: Illinois, Kentucky, Ohio, District of Co- F. & D. CONVENTION in charge of the probate division of the jie review of his career. 
e ex: lumbia, California and Indiana and that The annual sales convention of the bonding department of bres gem he H. L. O’Conner, former chief adjuster, 
y for applications for licenses are pending in Fid lit & De osit will be held in Balti- Casualty, has been appointed superin- \.." ¢orced to resign because of con- 
ivate several other states. ial Deveney 5-7. The largest gather. ‘endent of the bonding department of tinned ill-health. With the new organi- 
te President Holland has been offered a je or field men ever held is expected, ‘he Sun Indemnity by Presigent rp zation complete and an active force in 
- fmewhat unique compliment by the with all branch managers and many fective January 15. Mr. Peterson is @ ihe field, the company looks for an un- 
pred board of directors, the members of scanned agents in attendance. graduate of the St. mosirnr gn jigs usually prosperous year. 
ie Yhich have insisted upon insuring his : Business sessions will occupy three oi . yt Sercaatodan — 
tion ite for $500,000, as they regard his occu- gays, hut the evenings will be devoted fully Mie eraddation but entered the 4 AOYUSTMENT BUREAU MOVES 
Ye ancy of the presidency as one of the ther activities, The first evening a lowing his graduation, The Casualty Service Company of 
dl mpany’s important assets. The in- ee amen $20,000 Club will be held; oe perenne Aint tica nie ebare agree Chicago is moving into new quarters in 
len ‘irance has been issued and it is be- ' ae tne. aes the con- ©@Pportunity to law- ‘ . the insurance exchange. The company 
asily i the second will be devoted to the ¢ ilt up an extended acquaintance in ’ cy ‘ 
on leved that this is the first time on vention dinner, and the third will be — ho B oe or yy business °PCrates the claim and ce — 
; 'eord that the chief executive of an ‘elebrated by a theatre party. Dp : ments of ten casuatty companies doing 
a eerance company has been the sub- ‘Harold J. Gross, Providence, R. L; and is well liked. business in Chicago and vicinity. 
a ect of business insurance of this char- ‘owles. Hartford, Conn.; John A. 
nse eter for the benefit of the stockholders ee Tenn.; Paul M. Milli: Dr. Spotswood Hayes Parker, for STURGES MADE VICE-PRESIDENT 
of the company. : : ati. O.: Charles H. Black, ™any years a medical director of the President Charles H. Holland, of the 
he Poel preg La and Herman Hoopes Travelers in Hartford, died January 8 Independence a - _ a 
7 maga ramen ‘ . te at Charlottesville, Va., where he had that Manager Sturges has been chosen 
eral ge conn ae paiedsiohie.. vie gp om re making his home in recent years. resident vice-president for New York 
© General Accident is taking overg™jwho ve. rder 8 rompt service. 
SiaRairs of the London Ascura 1897 and who will be present this year. A widow and four children survive in order to assure prompt 
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Revive Independent 
Burglary Association 


COMPANIES 





REACH AGREEMENT 





Hotel Astor Meeting of Burglary Men 
Results in Adoption of Three 
Policies 

The meeting at Hotel Astor last week 
of representatives of casualty and surety 
companies writing burglary insurance 
was successful in restoring harmony. 

The Burglary Insurance Underwriters 
Association will be revived and con- 
tinued as an independent organization. 
This action was favored even by those 
companies which are not members. 

The recommendations of the company 
committee were adopted in their main 
points. The three new policy forms 
were approved and the rates continued. 
The present forms and rates of the asso- 
ciation were adopted for personal hold- 
up risks. 

President Butler, of the ‘Travelers, 
called the meeting to discuss the action 
of the committee and attempt to restore 
unity among the companies. The con- 
sensus of opinion favored the making 
of burglary rates by an independent 
ratemaker along the lines employed by 
the surety companies for fidelity and 
surety rates. 


Opinion Favorable 


While some burglary men on the 
Street expressed surprise at the sudden 
and seemingly final dropping of the agi- 
tation favoring the incorporation of the 
burglary association in the National Bu- 


reau of Casualty and Surety Underwrit- 
ers, the majority approve the action of 
the companies and believe that the 


meeting has clarified the entire situa- 
tion. The companies which have with- 
drawn as a result of misunderstandings 
are expected to reapply for membership 
and several which have not been mem- 
bers will probably take favorable action. 


NEW U.S. F. & G. BUILDING 





Company Plans Ten-Story Colonial Type 
Structure for Philadelphia 
Branch Office 





An impressive insurance office build- 
ing will replace at 127 and 129 south 
Fifth street the quaint two-story brick 
structure built in 1801 to house the first 
ffee dispensary established in the United 
States and which it occupied until 
merged with the Pennsylvania Hospital 
in July, 1922. 

Since the Eastern Pennsylvania 
branch of the United States Fidelity 
and Guaranty came under the manage- 
ment of John Kent Kane two years ago 
the business has made such tremendous 
strides that a much larger office staff 
is an absolute necessity, the premises 
occupied at 315 and 317 Walnut street, 
being now overcrowded in all depart- 
ments. 

The plans for the new home of the 
Eastern Pennsylvania branch are being 
prepared by Parker, Thomas & Rice, 
of Baltimore, the company’s architects. 
They will provide adequate space to 
meet the needs of the large and con- 
stantly growing operations with up-to- 
date facilities. 

The front of the structure will be of 
colonial design in conformity with In- 
dependence Hall and will bear a bronze 
tablet commemorating the historical 
characteristics of the site. 





HONOR THOMPSON AT DINNER 





Detroit Travelers Man Given Gift By 
Company; Page to Talk By 
Wireless 





Bertrand A. Page, vice-president of 
the Travelers Insurance Company, is 
going to Detroit on Saturday, January 
20, to attend a dinner in honor of J. W. 
Thompson at the Detroit Athletic Club. 
Mr. Thompson is a veteran agent of 
The Travelers, having served as a pro- 
ducer of Travelers lines for over fifty 
years. 


ner with a magnificent gift from the 
company. 

While in Detroit Mr. Page will talk 
from the “Detroit News” radio station 
WwW4J at 5:15 p. m. on Saturday, Janu- 
ary 20. His topic will be, “Every-Day 
Dangers.” The talk, which will be given 
on central standard time, will last for 
eight minutes, but hundreds of people 
throughout Hartford and the east will 
be tuning in for WWJ on that evening. 
Many Hartford radio fans have reported 
receiving hearings from Detroit on vari- 
ous occasions and unless the static is 
unusually strong that evening many 
Hartford insurance officials will hear 
Mr. Page. 





SMITH PLANS CHECK 





New York Executive Would Extend City 
Rules to Stop Reckless 
Driving 





The growing death rate from automo- 
bile accidents has led Governor Smith 
to direct that data be gathered looking 
toward comprehensive action by the 
Legislature. Rural legislators have 
stopped any attempts to license owners 
and operators outside the city limits of 
New York. 

The evasion of the taxi bonding law 
has become so general as to render the 
law a joke costing the operators ten 
dollars per year to evade it. Automo- 
bilists believe that 1,000,000 cars ope- 
rated in the state warrants a separate 
centralized body to deal with the prob- 
lems arising from their operation. 





New Plate Glass Form 

The new standard plate glass policy 
adopted by the companies on January 1, 
continues the insurance on replaced 
glass and allows for the payment of 
premium. This is an improvement over 
the old form, which left the matter in 
doubt as to whether the assured was 
protected immediately following the re- 
placement, pending the attachment of 


He will be presented at the din- an endorsement. 


ee 


ELECT McKINNEY PRESIDENT 





Pittsburgh Managers Plan Active Year 
for Health and Accident 
Association 





The Accident and Health Managers 
Association of Pittsburgh elected the 
following officers for the year at its 
January meeting: President, J. L. Me. 
Kinney, district manager Fidelity 
Health & Accident; vice-president, Wil- 
liam A, Hopkins, district manager 
Southern Surety; secretary and treag- 
urer, W. J. McClelland, district man- 
ager Massachusetts Bonding and Insur. 
ance. The following committee chair. 
men were appointed: Publicity, Lon ¢, 
Jeffrey; entertainment, James C. Guy; 
legislative, E. Anger; executive, Joseph 
Jackson; grievance, H. S. Fouse. 

President McKinney and the commit- 
tees are outlining plans to forge ahead 
and accomplish even bigger things in 
the way of education of the public, 
agents and brokers engaged in accident 
and health insurance. 





ROYAL ANNOUNCES APPOINT- 
MENTS 

The Royal Indemnity has made a 
series of local and sub-agency appoint- 
ments in the last few days which show 
an aggressive policy throughout the 
country. The territories included ex- 
tend all the way from Florida to New 
York and west to Iowa. 

The names of the appointees follow: 

T. J. Slowe, Clinton, Iowa. 

George W. Shell, Wildwood, Florida. 

N. E. Reichelderfer, Kingston, Ohio. 

EF. A. Post, Grant City, N. Y. 

Harold A. Schantz, Allentown, Pa. 

H. GC. Cleveland, Slidell, Louisiana. 

H. H. Taylor, Montrose, Pa. 

Orlando Mortgage Loan Company, Or- 
lando, Florida. ; 

McGinley-Alston Co., Hamilton, Ohio, 

Harry O. Weisel, Middleton, Ohio. 

Griffin B. Howard, Jr., Goshen, Ala. 








Casualty Insurance 


$75,000,000 


VER $75,000,000 in claims have been paid by the 
Maryland Casualty Company since its organization less 
than twenty-five years ago. This record of claim adjust- 

ments, with the present financial strength of the Company, 
consisting of total resources of over $31,000,000, gives abun- 


dant assurance of future service. 





Maryland Casualty Company 


Baltimore 


Surety Bonds 
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Early Figures as Barometer 


Preliminary figures issued by the 
Travelers and based partly upon the 
experience of the company show a dis- 
tinct drop in compensation premiums 
put a stimulation in other lines includ- 
ing accident and health. The drop in 
payrolls in 1921 was reflected directly in 
lower premium income in this line and 
an increase will be slow to register. 

Some of the younger companies an 
one or two of the older ones in com- 
pensation are expected to show an in- 


crease over 1921. The records for 1923 
wil probably show large excess pre- 
niums but this cannot help the 1922 
showing. The New York office of the 
London G. & A. ran $300,000 ahead of 


is 1921 records and ended the year by 
breaking all previous’ records in 
December. 
a * oa 
Dinner to Kennedy 


W. B. Kennedy, superintendent of 


the burglary and plate glass of tne 
Norwich Union Indemnity and _ the 
Phoenix Indemnity companies, was 


guest of honor at a dinner given by 
twenty members of the staffs of the 
companies at Cavanaugh’s, West 23rd 
street, last Monday. Mr. Kennedy wa» 
presented with a beautiful scarfpin. 
The dinner was the occasion of the 
frmal announcement of his wedding. 
* * * 


Illinois and Indiana Organize 
Two new state casualty organizations 
are being perfected in Indiana and Illi- 
nis. Meetings have been held and 
questions concerning the. acquisition 
cost agreement have been discussed, 
apparently ‘with almost unanimous 
favor. 
* * * 


Bernhard With Independence 
William Bernhard has resigned from 
the General Accident to become asso- 
dated with the New, York office of the 
Independence Indemnity. He has had 


ttn years experience in the casualty 
business in England and the United 
States. He was formerly in charge of 
accident, health, plate glass and burg- 
lary in the New York branch of the 
General Accident. 

* * * 


Travelers Appointments 
The Travelers has announced the ap- 
bointment of Dudley Gray, superinten- 
dent of the business extension depart- 
Ment during the last eight years, as 
assistant superintendent of agencies in 


the life, accident and group depart- 
ments. 
M. P. Hawkins and J. W. DeForest 


have been promoted to agency assis- 
lants in the life, accident and group de- 
dartments and A. Stewart Gray has 
een given the same position in com- 
behsation, liability and indemnity lines. 

.E. Blake, agency instructor in the 


a 





= 





home office, has been appointed assis- 
tant manager at the Hartford branch 
office. Barnett Keniner, Georgia spe- 
cial agent, has been appointed assistant 
manager at the Charlotte, N. C., branch 
office. 

ee << » 


Braniff Attends the Barbecue! 

Phil Braniff describes in the “Tebco 
Messenger” his trip to and the wonderful 
entertainment provided at the barbecue 
given by the incoming Oklahoma Gov- 
ernor. He tells the story of the day in 
his most engaging style and ends the 
discourse with the following paragraph: 

“IT saw a boy hit by an auto, saw a 
fight (from a distance), saw the ambu- 
lance make five trips (loaded), heard 
the fire-whistle and it’s about time for 
the spring crop of Oklahoma tornadoes. 
I hope they all had their premiums 
paid.” 

It was good advertising. 

* * * 
Don Marquis Finds Life Company Cal- 
endar Full of Good Cheer 

Don Marquis, columnist for “The Tri- 
bune,” and one of the country’s leading 
humorists, has had this year spoiled for 
him by the calendar issued by a certain 
life insurance company. He finds him- 
self face to face with the task of tight- 
ing off each day some potential ailment 
which may lay him low. How he views 
this struggle until 1924 is best told in 
his own words in his own column, “The 
Lantern,” a few days ago as follows: 

GOOD CHEER! 

We have received a calendar from an 
insurance company, which we expect to 
find the most heartening thing in our 
life during 19238. 

For 
nary 
young 


the most part, 
calendar. It 


it is just an ordi- 
has a picture of a 
woman with a baby, in colors, 
just as every well-regulated calendar 
should. On the calendar sheets them- 
selves there are the usual months, each 
with the usual number of days to it and 
Sundays and holidays in red. 


But the insurance. company—these 
large corporations are getting more and 
more benevolent!—-has seen fit to print 
a Golden Text on the sheet with each 
month, and every text is carefully se- 
lected for its timeliness. 

Take January, for instance. 

You have struggled along through 
1922 and tired yourself out a good deal 
toward the end of the year. 

It has been a late party New 
Eve and you have overeaten on 
Year’s Day. 


Year’s 
New 


You drag yourself into your office, on 
the morning of January second, trying 
to persuade yourself you are just tired 
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The Place Youve Been Looking ior - 


Pay Catering To 
_)j/ Insurance Men and Women 


TABLE SERVICE and CAFETERIA 


Special Arrangements for Dining Parties - 


BEST FOODSTUFFS PROPERLY 
PREPARED AT POPULAR PRICES 


“To please you is our aim” 


FRED CLAUS’ Restaurant and Cafeteria 


98 Fulton Street, New York 
S. E. Corner William Street 
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and that you'll be feeling all right when 
you've had some lunch. 

You glance at your calendar and there 
is your text: 


Colds May Develop Into Pneumonia! 


But perhaps you fight pneumonia off 
all through January. 

You take good care of yourself, keep 
in out of the cold and rest in the house. 
Toward the end of the month you are 
feeling fine. 

You go out a lot in the evenings, stay 
late and have a good time. 

You eat plenty of rich food. 

On the morning of February first you 
tear the January sheet off your calendar 
and read: 

Sleep, Fresh Air, Food—These Keep 
Disease Away 


So it goes the whole 
through. March says: 
Tuberculosis Is Curable in the Early 

Stages—Do Not Neglect a 
Persistent Cough! 


jolly year 


And then there’s April with: 
Look Out For a Body Rash—lIt May Be 
a Symptom of Scarlet Fever 
or Measles! 


And May carols: 
Whooping Cough Demands _ Skilled 
Care—Call a Doctor Without Delay! 


By the time it is June you aren't so 
much a prey to worry. 

The air is balmy and clear 
feel a desire to get out in the open. A 
day off and a swim! That’s the stuff. 

What day shall it be? You con- 
sult your calendar: 
Swimming Accidents Begin 


and you 


in June! 


The thing is 
There is an 


entirely 
attack on the 


consistent. 
Fourth of 


July and an exhortation for an annual 

physical examination, a warning to have 

the children’s eyes and teeth looked 

into before they go to school in the fall. 
Nothing is forgotten. 


When the author runs out of the spe- 
cific, he drops into glittering generali- 
ties: 


On Your Vacation Avoid Summer 
Typhoid! 
aA ok * 
Consider Bonding Law 
An ordinance enforcing automobile 
owners and drivers to carry liability 
insurance or a bond is being considered 
by the City Council of Danville, Va., the 
bond to be not less than $5,000. 


* * * 


Travelers Managers Meet 
A managers conference has been in 
session at the home office of the com- 
pany in Hartford during the last four 


days. About 150 were present. New 
policies have been under discussion 
affecting the conduct of the business 


and an aggressive campaign has been 
planned. 


* * * 


Neckerman Executive Superintendent 

R. J. Neckerman, joint superintendent 
of agents at the home office of the Con- 
tinental Casualty, has been appointed 
executive superintendent of the acci- 
dent and health department. This pro- 
motion is in line with the intensive cam- 
paign to develop accident and health 
lines. 


Through Mr. Neckerman’s promotion, 
Roy Tuchbreiter becomes sole superin- 
tendent of agents. Mr. Tuchbreiter has 
been with the Continental seven years, 
during two of which he served overseas 
with the A. E. F. He is 28 years of age 
and one of the youngest men ever to 
hold his present post. 





Georgia 


Macon, Ga. 





Surplus and Reserves as to Policy Holders $2,089,936.09 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Secretary 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 














HOME OFFICE, 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 











The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


Chartered 1874 


PLATE GLASS INSURANCE 


47 CEDAR STREET 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y | 


RELIABLE AND ENERGETIC AGENTS WANTED 


—-- 
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Accident 

Health 

Disability 

Group Disability 

Automobile Collision 

Automobile Fire 

Automobile Theft 

Automobile Liability 

Automobile Property Damage 

Combination Residence 

Paymaster Robbery 

Messenger Robbery 

Bank Burglary and Robbery 

Mercantile Open Stock 
Burglary 

Mercantile Safe Burglary 

Highway Robbery 

Residence Burglary and Theft 


Office and Store Robbery 
(Hold-up) 


Fidelity Bonds 

Contract Bonds 

Court Bonds 

Depository Bonds 

License Bonds 

Public Official Bonds 

Check Alteration and Forgery 

Workmen’s Compensation 

Employer’s Liability 

Public Liability 

Physicians’, Surgeons’ and 
Dentists’ Liability 

Druggists’ Liability 

Hospital Liability 

Owners’, Landlords’ and 
Tenants’ Liability 

Teams Liability 

Sports Liability 

Elevator Liability 

Engine Breakage 

Electrical Machinery 

Sprinkler Leakage 

Water Damage 

Plate Glass 

Elevator Property Damage 

Teams Property Damage 

Aircraft Property Damage 

Fire 

Explosion 

Tornado and Windstorm 

Riot and Civil Commotion 

Use and Occupancy 

Leasehold 

Profits 

Rents 

Commissions 

Inland Marine 

Transportation 

Parcel Post 

Registered Mail (Domestic) 

Motor Truck Contents 

Personal Effects 

Salesmen‘s Samples 

Fine Arts 

Jewelry Floater 

All Risk Radium 

Ocean Marine 

Registered Mail (Foreign) 

Builders’ Risks 

Hulls i 

War Risks 

Cargoes 

Specie 

Life 

Group Life 








THE MANUFACTURER 


THE ATNA 
MULTIPLE 
LINE AGENT 


writes 
them 


ALL! 


‘Etna Life Insurance Company’ 
‘Etna Casualty and Surety Co. 
Automobile Insurance Co. 
of Hartford, Conn. 








THE CONTRACTOR 














THE BANKER 





‘vel 


THE DOCTOR 


THE SHIPPER 
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